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THE BUSINESS MEN Of America have at their dis- 
posal a powerful agency in the delicate task of stabiliz- 
ing industry. -It is a disinterested agency 

Places for ~—!ree from every kind of provincialism 
Unemployed. and actuated by the purest motives. The 

Red Cross is offering them its services in 
the adjustment of labor to the requirements of produc- 
tion and distribution. <A special bulletin issued by the 
Red Cross calls attention to the fact that the rapid de- 
mobilization of returning troops, the change from a 
war time program to a peace basis of the industrial 
factors of the country has brought about a condition of 
affairs that demands immediate relief. 

Labor statistics from all over the United States show 
congestions of the unemployed in widely scattered dis- 
tricts, but particularly adjacent to ports of debarkation, 
notably New York City, where many demobilized men 
have remained instead of returning to their various 
points of enlistment. 

The ready patriotism of employers has unwittingly 
added to the difficulties of the situation, especially on 
the eastern seaboard, where the “welcome home” has 
taken substantial form in the offer of every available 
position to returning soldiers, sailors and marines. 

Most of the returning units so far have been from 
other parts of the country and the current month finds 
us with a superabundance of labor on the eastern sea- 
board, practically all positions filled and units from the 
eastern districts just returning, to find the positions 
already occupied by men from other sections. 

very effort has been made to relieve the congestion, 
re-district the men and render labor conditions more 
fluid. The United States Department of Labor, which 
has charge of the labor problem as it relates to the dis- 
charged fighting man, has established branches of the 
United States Employment Service all over the coun- 
try in order to help soldiers and sailors readjust them- 
selves to civil life. 

In its capacity of offering emergency aid to the fam 
ilies of enlisted men the Home Service Sections of the 
American Red Cross have come closely ii touch with 
these problems and have been able to relieve the situa- 
tion to some extent both through their own assistance 
and through cooperation with other agencies. 

Men who are in need of legal advice, medical atten- 
tion, food, clothing, etc., are cared for. Nothing is left 
undone to enable the men to get back to work and the 
Home Service Section will stick by them until they 
find a suitable job. Men are encouraged to go to their 
home towns rather than settling down in large cities 
at points of debarkation. 


Wherever it seems desirable to do so the Red Cross 
also gets into communication with the man’s home town 
and secures all possible information regarding labor 
conditions at that point, returning him there or to the 
nearest adjacent point where he can secure proper em- 
ployment. Many men have been transferred through 
this medium from congested districts to places where 
work abounded, but this continual debarkation and de 
mobilization in such large numbers rapidly congests 
every known means of relief. 

The next two or three months will be the period of 
the greatest stress. Many men, worn and nerve racked 
from the strain of trench life and used to the open, will 
welcome the always available opportunity for farm 
life, but farming will not open up, particularly in the 
north and west, for another thirty to sixty days. 

Farming communities, particularly in the corn belt, 
will absorb a large number during the later spring 
months and will offer a wholesome environment, but 
jobs must be had now before the peak of the difficulty 
has been reached and the next ninety days will see the 
crisis of the situation. 

Many solutions have been suggested as a measure of 
relief and it has been strongly urged that in all com- 
munities where local improvements are contemplated 
in the future the plans be rushed so _ that 
work can be commenced at the earliest possible mo- 


near 
ment. Building operations should be hastened to take 
up this surplus labor, roads in many parts of the coun- 
try need immediate attention and factory renovations 
might in many cases be undertaken at this time—con- 
struction of all kinds has been impeded by lack of suit- 
able workmen. Let every manufacturer and employer 
of labor give an introspective look into home condi- 
tions and advance his plans as much as possible to 
offer immediate relief before the situation becomes 
more serious. 

lt is in view of these facts the Red Cross urges upon 
employers of labor and community leaders everywhere, 
not only to prepare but to take upon themselves the 
special duty of urging their communities to prepare 
for the return of the demobilized man and to place in 
the hands of the authorized authorities for, their dis- 
trict all positions that are open to returning members 
of the American Expeditionary Forces. 

Labor reports show an enormous surplus of unem- 
ployed in over 150 large cities in all parts of the coun- 
try, with an ever increasing ratio. What will you do 
toward remedying the difficulty if the Red Cross gets 
the man back to his home town ? 
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STATING PRICES PLAINLY in an advertisement of com- 
modities is a matter which does not admit of argu- 


ment from the buyer’s point of view. 


pry Some of the leading publicity experts 

Cc . . 4 

bn ] mon contend that it is not advisable to quote 
mneaes: prices and that the entire appeal of the 


advertisement should be concentrated upon quality and 
service. But 
in their efforts to modify the mental habits of the 
consumers in favor of higher standards of merchan- 
dising they lose sight of certain basic traits of human 
The average man and woman wants to know 
This desire 


These experts are undeniably clever. 


nature, 
in advance what a thing is going to cost. 
is fundamental. No amount of graphic descriptions 
and verbal allurements of quality and service can blot 
it out of the minds of the folk. The old warning of 
medieval law, caveat emptor, let the buyer beware, is 
not wholly needless today. Unscrupulous merchants 
charge different customers different prices for the 
same article from which they purposely omit the price 
tag. Sooner or later, the customers exchange experi- 
ences and discover the fraud. The number of such 
cases is great enough to constitute a widespread dis- 
trust of advertisements which intentionally or other- 


wise fail to state prices with unmistakable sincerity. 








ly IS SIGNIFICANT of the sturdy democracy which 
characterizes the hardware merchants of America that 
in every convention held this season em- 
phasis has been placed upon the dawn 
Remedy for of 4 new era for humanity. To the few 
Autocracy. Ee * . a 
men of business who entertain doubts as 
to the outcome of the changes which are now taking 
place in the world the words of the famous English 
historian Macaulay come with the voice of authority 
with profound 


Freedom Is 


from a century which was fraught 
political and social transformations. Macaulay wrote: 

“There is only one cure for evils which newly-ac- 
quired freedom produces, and that cure is freedom. 
When a prisoner first leaves his cell, he can not bear 
the light of day; he is unable to discriminate colors 
or recognize faces. The remedy is to accustom him 
to the rays of the sun. The blaze of truth and liberty 
may at first dazzle and bewilder nations ‘which have 
become half blind in the house of bondage. [ut let 
them gaze on, and they will soon be able to bear it. 
In a few years men learn to reason. The extreme 
violence of opinion subsides. Hostile theories cor- 
rect each other. The scattered elements of truth cease 
to contend, and begin td coalesce. And at length a 
system of justice and order is educed out of the chaos 
" 7% If men are to wait for liberty until they be- 
come wise and good in slavery, they may indeed wait 
forever.” 








\r THE NEAREST point of its orbit, the planet Jupiter 

is six hundred and twenty-eight million kilometers dis- 
tant from the earth. Every week it trav- 

Associated els approximately ten million kilometers 

Advantages. away from that nearest point until at 

the end of June it is nine hundred mil- 

lion kilometers beyond our earth. Going at the rate 
of one hundred and fifty kilometers an hour, it would 
take five hundred and seventy years to journey from 
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Chicago to Jupiter. But it takes only a few hours 
ta come from any town in Illinois to the city of 
Chicago where the convention of the Illinois Retail 
Hardware Association is held every year. The mer- 
chant who neglects this shorter journey leading to the 
goal of success through organization is wasting golden 
opportunities. Trying to run a hardware store with- 
out the help of modern methods of accounting and 
merchandising is as futile as planning a trip to Jupiter 
in three score and ten years of an ordinary lifetime. 
Membership in a hardware association means access to 
the collective talent and experience of hundreds of 
retailers. It furnishes reliable road maps to prosperity, 








Atsop’s FABLE OF the dog and the bone conveys a les- 
son which is valid today in spite of all the changes in 
commerce which have taken place since 

The Tribe it Dropping the bone of 
of Nomads. reality to snatch at the shadow of tem- 


was written. 


porary profit is, unfortunately, too com- 
mon a practice among retail merchants. Nowhere is 
this procedure more manifest than in the matter of 
price-cutting. A few non-customers may be attracted 
by a reduction in the price of a standard trade-marked 
sut they are seldom added to the permanent 


They belong to the 


article. 
list of the merchant's patrons. 
tribe of bargain hunters who are essentially nomads. 
That is to say, they do not confine their trade to any 
one store. 
cutting down profits without corresponding benefits 


Cutting prices to attract them is merely 


accruing from future purchases on their part. 








Tue DEPARTMENT OF LABoR points out that build- 
ing, being a basic industry, will stimulate general busi- 
ness and is, therefore, very vital to con- 
tinued financial prosperity. The national 
economic loss resulting from the idleness 
of thousands of men cannot be permitted 
Present building 


Advocate 
Building. 


and its injurious effects escaped. 
costs are not so high that they equal in the aggregate 
the wealth the country loses through idleness follow 
ing in the wake of building stagnation. 

Hories are needed, business quarters are needed, 
The United States is the 


public works are needed. 
The most reliable 


wealthiest country in the world. 
authorities in the country assert that unprecedented 
prosperity is ahead. Why longer delay the revival of 
building ? 








FORTUNATELY FOR THE development of business 1” 
this country, there are few if any laws against the 
taking on of side lines in a retail store. 
Automobile Automobile accessories, therefore, ma) 
Accessories. be added to the regular stock of a hard- 
ware store without involving the owner 
in any legal complications. The protests of some job- 
Lers and many garage men against the selling of auto- 
mobile accessories by hardware merchants have no 
validity in law and certainly none in the ethics of 
commerce. The automobile accessory department cal! 
be made to show a profit through direct sales as well 
through its influence in bringing automobile custom- 
ers into touch with other commodities in the store. 
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RANDOM NOTES AND SKETCHES. 
By Sidney Arnold. 


I am tired of seeing motion picture plays with vam- 
pires and villains. Scenes of wretchedness and in- 
trigue serve no useful purpose. Certainly they do not 
entertain or give the-slightest pleasure. I prefer pure 
romance, such as The Blue Bird of Maurice Maeter- 
linck. I have no patience with the Russian type of 
films, with their sombre fatality and their hopelessness. 
Let us have joyous things in the cinematograph—rol- 
licking and boisterous, if you will, but free from dis- 
gusting problems of sex and politics. 


Robert Y. Wallace, Assistant Secretary Illinois Re- 
tail [lardware Association, says that accuracy is one 
of the chief requirements in the conduct of hardware 
The merchant should know in exact figures 
The Op- 


retailing. 
just how he stands at any time of the year. 
posite state of affairs is well illustrated by the follow- 
ing dialog: 

Fond Parent—‘Well, Willie, how did you get along 
in school today ?” 

Willie—“Didn’t get along good at all. Was whipped 
and kept in.” 

Fond Parent—‘“How’s that?” 

Willie—*Well, you know, last night I asked you 
how much a million dollars was, and you said it was 
ah—lof alot. That wasn’t the right answer.” 

* * * 


During the war, women did the work of men who 
were in the Army and Navy. My friend Tom Gal- 
lavin of E. C. Stearns and Company, Syracuse, New 
York, was discussing the problem of replacing the 
women through re-employment of returning fighters 
The acquaintance with whom he was talking happened 
to glance out of the window and noticed two girls 
meeting across the street. The girls kissed each other 
rapturously. 

“There’s another example to the point,” said the 
young man to whom Gallavin was talking. 

“What do you mean?” he inquired. 

The young man pointed to the scene across the 
street, and explained: 

“Women doing men’s work.” 


*K 


We were talking about the humorous side of stingi- 
friend Rudolph J. Schwab of R. J. 


Schwab and Sons Company, Milwaukee, Wisconsin, 


ness and my 


told about a miser who took the palm as a tightwad. 

One hot evening last summer this man’s little boy 
begged for ice cream, pleading that the night was so 
unbearably sultry. 

Instead of buying the ice cream, he told his son 
ghost stories that made his blood run cold. 

* * K 

My friend Harvey Manny of the Robinson Furnace 
Company, Chicago, Illinois, told me about a young 
man who limped into the office of an accident insur- 
ance company. sandages were numerous, and he 
walked with the aid of a crutch. 

“T have called to make application for the amount 
due on my accident policy,” he said. “I fell down a 
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long flight of stairs the other evening, sustaining 
damages that will disable me for some time to come.” 

The manager gave him a firm look. 

“Young man,” he replied, “I have investigated yout 
case, and find that you are not entitled to anything. 
It could not be called an accident, for you certainly 
knew that the young lady’s father was at home.” 


The irrepressible humor of the American soldier 1s 
It is their delight to narrate laugh 
An officer recently home 


almost a proverb. 
able incidents in the Army. 
from overseas related the following to my friend I‘red 
Muzzy of Springfield, Massachusetts, who passed it 
on to me: 

He was a new but conscientious soldier on duty as 
sentry, one evening, at one of the national camps. As 
called “Halt!” 
called 


an officer appeared the “rookie” 
The officer obeyed, but the 
“Halt !” 
‘See here,” said the officer, “I halted the first time!" 
“Yes; but the sergeant told us to say ‘Halt! three 


sentry again : 


times and then fire.” 
Needless to say, the officer did not linger. 
: 

One thing, at least, I have in common with my 
friend Louis Giclas, Secretary, Washington, D. C., 
Sheet Metal Contractors’ He enjoys the 
So do I. 


\ssociation. 
humor of puns. Here is one which he told 
me recently: 

“Tf ladies’ 
lover, “will you not let me learn from your eyes’ 


looks are our books,’ said the ardent 

“Thanks,” she replied, “but my eyes are already 
supplied with pupils.” 

* * * 

Robert C. Johnson, sales representative of the Na 
tional Screw and Tack Company, Chicago, Illinois, 
has a friend who shines as a diplomat of the first 
water. 

When his 
the diplomat told her that she must be contented with 
the splendid carriage which nature has given her 


friend’s wife asked for an automobile, 


Opportunity is the raw material of fortune. It must 


be shaped in the workshop of the mind. Enthusiasm 


and perseverance are the artisans that give it definite 


form and value. Edgar A. Guest, the poet of indus- 


try, voices the doctrine of opportunity in the subjoined 
stanzas: 
Is It Just a Job or a Golden Chance? 


Is it just a job that is yours to hold, 

\ task that offers you so much gold, 

Just so much work that is yours to do 

With never a greater goal in view? 

What do you see at your desk or loom, 

Or the spot you fill in life’s busy room? 
Merely a flickering lamp that burns 

With a sickly light as the mill wheel turns 
\nd the same old grind in the same old ways 
With all the to-morrows like yesterdays! 

Is it just a job, or a golden chance? 

The first grim post of a fine advance, 

The starting place on the road which leads 
To the better joys and the bigger deeds, 

Do your thoughts go out to the days to be? 
Can your eyes look over the drudgery 

And see in the distance the splendid glow 
Of the broader life that you, too, may know? 
What is your view of your circumstance, 

Is it just a job or a golden chance? 
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UP TO THE MINUTE 
NEWS SIFTINGS 








GOVERNMENT ASKS SOLDIERS, “DO YOU 
WANT A HOME ON A FARM?” 


This is the unique title of a little booklet which the 
Secretary of the Interior, with the active cooperation 
of the War and Navy Departments, is sending to the 
various camps of the army, navy, and marine corps 
throughout the country to ascertain the attitude of 
the men toward his plan for providing them with work 
and homes on reclaimed land. 

The booklet is in the form of questions and answers 
which give a complete and concise description of the 
plan, and also has attached to it a post card question- 
naire which the men are asked to fill out and mail to 
the Department. Each man interested will be asked 
to state his name, home address, age, occupation be- 
fore enlistment, whether he has ever worked on a 
farm, whether he is interested in the plan, what kind 
of farming he would like to follow, whether general, 
live stock, truck, or fruit, and whether he would be 
willing to take a job in his own State or anywhere in 
the United States if a job on one of these proposed 
projects is offered to him. 

A tabulation of the replies will be presented to Con- 
gress in connection with Secretary Lane’s request for 
an initial appropriation of $100,000,000 to begin con- 
struction on meritorious projects throughout the 
United States. 

+2 


NAVY SEEKS VOLUNTARY ENLISTMENTS. 


Owing to the great publicity given to the demobili- 
zation of the Army and Navy, and the fact that thou- 
sands of Sailors and Soldiers are being released, a 
large portion of the people of this country are unaware 
of the fact that the Navy is again open for voluntary 
enlistments and that it is seeking young men who are 
anxious to enter the service, obtain valuable instruc- 
tion for which the Navy is so noted and have the op- 
portunity of seeing the world at Uncle Sam’s expense 

Wonderful opportunities are offered to men who 
desire to become electricians or machinists by trade. 

Men between the ages of 18 and 35 and who have 
had a small amount of machine shop experience may 
enter the service and go through a complete machinist’s 
course at the Machinist School, Charleston, South 
Carolina. 

Opportunity is also offered to men who desire to 
become electricians by trade between the ages of 18 
and 30, who have a theoretical knowledge of electricity 
and who have had some practical experience in elec- 
trical work. Men enlisted in this branch of the service 
are given a complete course in electricity at the Elec- 
trical School, Hampton Roads, Virginia. 

The above offers should appeal to any young men 
who are interested in either the electrical or machinist 
line, and who are desirous of obtaining a knowledge 


in this work of a higher degree than can be obtained 
by general experience in civilian life. 

Recruits are also being accepted as Apprentice Sea- 
men, Bakers, Firemen, Machinist's Mates, Mess At- 
tendants and Hospital Apprentices. 

Young men, 17 years of age, may enlist as Appren- 
tice Seamen with the consent of their parents or 
guardians. 

Further information may be obtained by writing to, 
or calling at the Navy Recruiting Station, Transpor- 
tation Building, Chicago, Illinois. 

-o 


PATENTS AN OIL BURNER. 

Lee S. Chadwick, East Cleveland, Ohio, assignor to 
The Cleveland Metal Products Company, Cleveland, 
Ohio, has procured United States patent rights, under 
number 1,291,403, for an oil burner described here- 
with: 

In a burner of the char- 





acter described, the combi- 
nation of outer and inner 
wick tubes spaced apart at 
their lower portions to pro- 








vide a free space for the 











i 
BS . = : wick and each having be- 
@ oe ° 
“eael(” “lh, “ low the top thereof a 
a : om 

downwardly and _ laterally 


projecting seat and con- 
verging above said seat to 
~~ a ' substantially contact with 





— — and form a guide for the 
wick, and commingling tubes adapted to rest on said 
seats and forming with the tops of their respective 
wick tubes a narrow passageway. 

hesemeanihlliie 


STOVE MAKERS ARE OPTIMISTIC. 


Stove wholesalers, while foreseeing higher prices 
for stoves as a result of the advance in molders’ wages 
and present demand for iron, are not discouraged by 
the outlook, according to the Indianapolis Commercial. 
In fact, many are willing to take an optimistic view 
and insist that it is a hopeful sign. When prices de- 
cline, they point out, it shakes the confidence of retail 
buyers and consumers and may cause them to with- 
hold buying, expecting still greater reduction. With 
an advancing market, buyers are more willing to op- 
erate and the trade feels that, when it is realized prices 
are going higher, buyers will come into the market 
freely. 

Stocks carried over by retailers for next year are 
believed to be small, as many in the business found it 
impossible to get the quantity of goods desired in 1918 
and will, according to wholesalers, buy heavily when 
large supplies are available. With these indications, 4 
great demand for stoves in the coming fall is expected. 
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THE WEEK'S HARDWARE 
RECORD 


Of Interest to Manufacturer, Jobber and Retailer 








AMERICAN ARTISAN AND HARDWARE RECORD 
is the only publication containing western 
hardware and metal prices corrected weekly. 
You will find these on pages 44 to 49 inclusive. 








GOOD ROADS BRING CUSTOMERS. 

Good roads and cleared fields mean the increased 
sale of road machinery, cement, asphalt, dynamite, 
powder, tar, tractors, sulky plows, cultivators, ete. 
Hardware dealers also profit by good roads because 
they naturally lead more prospective customers in 
town, as traveling is easier and pleasanter. Returning 
soldiers and discharged munition workers will find 
work in road building. Good roads will also decrease 
the cost of living as they will enable the farmer to get 
more closely in touch with the market and deliver 
produce more regularly. E. I. DuPont de Nemours 


and Company of Wilmington, Delaware, state that 





Example of a Bad Road. 


dealers in hardware, farm implements, and tractors 
and country general stores can make a lot of money 
out of the road building program by selling explosives. 
This Company makes the Red Cross Dynamite which 
is sold for land clearing, ditching, tree planting, etc., 
mainly through hardware dealers. There are great 
possibilities in the dynamite trade for the dealer who 
investigates. Upon addressing E. I. DuPont de Ne- 
mours and Company, Wilmington, Delaware, dealers 
will receive the Company’s booklet Number 12 entitled, 
“Road Construction and Maintenance,” which should 
be distributed to progressive citizens in the commun- 
ity in order to create public interest in the subject. 


EXPLAINS MEANING OF WISE SPENDING. 





Wise spending is always preceded by thought to 
make certain that the purchaser gets his money’s worth 
m commodity, comfort, service, recreation, or ad- 
It implies the balancing of all needs, pres- 
€nt and future, and of the means of meeting these 


vancement. 


needs, and then spending in such a way as to meete 


the most urgent needs. In essence it is a sort of 


budget making. Wise spending sees to it that all the 
income is not spent on the first needs or desires lest 
other more urgent needs or desires appear. 

The determination of what is wise spending must 
rest with the individual, but he must be helped to over- 
come the temptation to satisfy present needs to the 
neglect of future needs. On the other hand, urgent 
necessities of today must not be neglected for the petty 
ones of tomorrow. Provision must be made for the 
rainy day and unforeseen emergenices, but economic 
stability implies also some capital with which to turn 
around, or to take advantage of opportunity. 

Ps 


DEFINES INTELLIGENT SAVING. 


Intelligent saving consists largely in foregoing ill- 
considered or foolish present expenditures in order to 
be able to secure in the future either necessities or 
even the more substantial luxuries. Such saving is the 
opposite of miserliness in that it involves chiefly the 
postponement of expenditure until small sums, which 
would purchase little in themselves, have accumulated 
into substantial buying power. Such saving contem- 
plates the maintenance of family efficiency, meeting 
of real necessities as they arise, and, at the same time 
capitalizing a part of the individual’s earnings and 
placing the family on a sound financial basis. 

+e 


SAFETY RAZOR IS PATENTED. 


Jacob Kunz and Frederick Goertz, Newark, New 
Jersey, assignors to A. C. Penn, Incorporated, New 
York City, have been granted United States patent 
rights, under number 1,288,049, for a safety razor 
described in the following: 


wfts In a razor, the combination with a blade 





support, of a blade disposed on said blade 
# support, a clamping member having a fric- 
tional engaging portion, there being bay- 
onet recesses in said blade support having 
their lateral inner extremities extending 
in the same direction, a blade disposed on 
said blade support, an upright portion on 
said clamping member; and fingers on 
said upright portion for codperating with 
said recesses to clampably and removably 
maintain said blade between said frictional engaging 
portion and said blade support, the upright portion be- 
ing free to be rocked thereby to tilt said frictional en- 
gaging portion against the clamping effect of said re- 
cesses and fingers to release said blade. 
+: 

The man who lacks confidence in his own ability to 

succeed will find his lack of confidence shared by al- 


most every one else he meets. 
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Buoyant Spirit Pervades Twenty-second Convention 
of Illinois Retail Hardware Association. 








The furrowed brow of care was conspicuous by its 
absence at the Twenty-second Annual Convention of 
the Illinois Retail Hardware Association, held Feb- 
ruary 18, 19, and 20, 1919, in the Louis XVI Room 
of the Hotel Sherman, Chicago, Illinois. A buoyant 
spirit pervaded the gathering. The members looked 
contented and prosperous. Smiling countenances be- 
lied any suggestion of business worries. The prob- 
lems which they came together to discuss evidently 
contained nothing of discouragement. The dealers 
faced them with confidence in their collective ability 
to work out favorable solutions. 

Tuesday, February 18, 1919. 

Practically every seat in the Louis XVI Room was 
occupied when President Charles H. Robinson called 
the convention to order at 10:30 o'clock Tuesday 
morning, February 18, 1919. Many ladies were in at- 
tendance. Their interest in the proceedings disclosed 
one of the sources of power from which the hard 
ware dealers of Illinois draw the inspiration and am- 
bition which help them become successful merchants 
The sessfons opened with the singing of “America” 
by the entire assembly. After an invocation by T. 
J. Matthews, came the President’s Message, the full 
text of which is herewith subjoined : 

Annual Message of Charles H. Robinson, President IIli- 
nois Retail Hardware Association, to the Convention 
of That Organization, at Chicago, Illinois, 
February 18, 1919. 

“It is a pleasure, | assure you, for me to preside 
over this gathering of my fellow members of the Illh- 
nois Retail Hardware Association. I am sure we all 
rejoice that it is possible for us to meet again in con- 
vention, that the war ceased so we could, for we would 
probably have foregone this pleasure had the war con- 
tinued. The facts are the Executive Committee did 
not decide to hold the convention until we knew the 

war was over. 

“How well satisfied we all can be with our part in 
the war! I hardly think we had a slacker among our 
members when the war work was at hand, and if we 
could listen to a report from each of you today we 
would learn how active a part you took in the different 
campaigns for war funds. 

Expresses Pride in Part in War. 

“Also we can look back in later years to what we 
saved in Liberty Bonds and stamps, that had it not 
been for the war we might have expended with nothing 
to show for it. And again how proud we are of the 
boys we saw leave our homes and make good for Uncle 
Sam in the great army that was raised and trained in 
record time. We deeply sympathize with any of our 
members who lost some of their family in the service 
and I feel that we should contribute within our power 
to Memorials that will be erected for those who made 
We can all call to mind some 
One 


the supreme sacrifice. 
wonderful tales of big business during the war. 


which astounded me the most was the statement by 
Charles M. Schwab. He made the statement when 
resigning from the Shipping Board, saying he was 
needed in his own business. He said I have 170,000 
employes of my own with a payroll of 25 million 
weekly. Surely this must surpass any other indi- 
vidual. 
Refers to Question of Plumbing Licenses. 

“In accord with the resolution at our last annual 
meeting, your officers tried to assist our members who 
were interested in the new law affecting those engaged 
in plumbing. We had several meetings. A committee 

















Charies H. Robinson, Retiring President Iilinois Retail 
Hardware Association. 


was formed from the first general meeting and this 
committee tried to effect a satisfactory deal for a new 
law with the Secretary of the department of Licenses, 
who also had the matter in hand with the Committee, 
representing the Master Plumbers’ Association and the 
Plumbers’ Union. 

“It looked for a time like it would be satisfactorily 
adjusted, but finally our efforts failed and now it is 
still unsettled and will undoubtedly be presented to the 
Legislature soon, asking them to pass a new law. Our 
Secretary will tell you, perhaps, more in detail and 
when he writes to you for help, I hope you will get 
busy with your member of the Legislature to get 4 
just law for the benefit of our interested members. 

Requests Business for Exhibitors. 

“The Executive Committee were well pleased with 
the response received when we sent out the announce- 
ment and plan relative to our exhibit. The space was 
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taken very quickly showing the exhibitors appreciate 
our convention. Therefore, I trust our members will 
return the favor by making some purchases. We all 
need to buy anyway, and we can show our loyalty to 
our Association by doing some buying of our ex- 
hibitors. They help make our convention and de- 
serve some of our business. 

“The Secretary will report to you of the activities 
during the past year. We did not try any special 
stunts as the war was too much on the mind of every 
one, but I am sure you will join me in commending 
the Secretary and his assistants for their attention to 
our welfare, which is evidenced by their report show- 
ing we have made some progress during the war. 

Growth of the Insurance Department. 


‘The Insurance Department especially is showing a 
splendid growth due to the members giving our Asso- 
ciation the preference. We will soon be the equal of 
any of the Hardware Insurance Mutuals and what is 
further to our credit we have a nest egg in the reserve 
of our Association, which we can‘draw out in cash 
any time we desire to withdraw from business. 

Reports on National Convention. 


“As one of our delegates to the National Conven- 
tion, | am pleased to report it was a very good meet- 
ing, as the war at that time seemed to be a long drawn 
out affair, everybody felt so interested that the papers 
read were full of war work. As I recall the meeting, 
| remember the accounts of war work by the speakers 
more than their thoughts concerning our business. 
However, | remember especially a test made by our 
late Secretary Mr. Corey on the selling price of those 
present of staple articles, and the extreme variance 
was startling. It seemed to me we need an advisory 
committee to give us through the Bulletin the prices 
which are being made by the members in different 
localities, not giving the names of those reporting. This 
| believe would add to the interest of the members in 
the Bulletin very much. 

“Along this idea it seems to me our meeting would 
profit us more if we learned from each other prices 
both in selling and in buying. I have appointed a com- 
mittee to bring this to your attention, and trust you 
will be interested enough to help make this a success. 

Appoints a Social Committee. 

“| also have appointed a social committee, and re- 
quested that they talk with those present during this 
meeting, as the opportunity offers, for the social bene- 
fit, but also to learn if you have anything uppermost 
in mind you would like to hear discussed, and yet not 
disposed to bring the subject up yourself. We realize 
that there are members who do not propose subjects 
ior the question box, because they are not prepared to 
talk or not willing to be called upon to talk to the sub- 
yect, 

“We hope that you are going to enjoy this conven- 
tion; that it will be so satisfactory that you will be 
a booster for the next one; also that the ladies will 
sO enjov themselves that they will urge you to bring 
them again.” 

\t the close of his address, President Robinson an- 
nounced the names of those whom he appointed to 
‘erve on the various committees in charge of detail 


work of the convention. The personnel of these com- 
mittees is as follows: 

I. Resolutions— 

Davip RerFior, Ottawa; 
H. E. Gnapt, Chicago ; 
Uno T. ANbERSON, Sycamore. 

2. Legislation— 

J. J. Ryan, Genesee ; 

E. E. Vooruees, Blandensville ; 
JoHN ALBAND, Streator; 

W. E. Goop, Kewanee ; 

J. F. Deuru, Forreston. 

Nominating— 

FreD GIEsSING, East St. Louis; 
James P. Brown, Hillsboro; 
G. S. McCurpy, Bloomington ; 
RubDOLPH STREHLOW, Peoria; 
WILLIAM Powers, Chicago. 

Place of Meeting— 

EK. E. Jounson, Peoria; 
Harry HorrerKamp, Springfield ; 
CHARLES DEINET, Chicago. 

Committee of Ten, Labeled “Mixer”- 
James P. Brown, Hillsboro; 
J. S. Koenter, Chicago ; 
CHARLES DAHLstrrom, Chicago: 
Wittiam Birtec, Peoria; 
Pritip LAMBERT, Kankakee ; 
H. G. Cormick, Centralia; 
MARTIN ENGELHART, Chicago; 
R. L. SwEerMAN, Armington ; 
FRED RUHLING, Chicago; 

M. Faney, Decatur. 

Sergeants-at-arms— 
CHARLES ARNOLD, 
Joun C. Scnutz, Staunton ; 
CHarLes FE. Bevis, Waltonville, 


Evanston : 


The annual report of Leon D, Nish, Secretary Ih 
nois Retail Hardware Association, gave an accurate 
and instructive review of the organization’s activities 
It showed quite conclusively 
the 


during the past year. 
that the Association returns to its 
form of actual benefits to their business many times 
The text of the report 


members in 


the value of the yearly dues. 
is as follows: 
Report of Secretary Leon D. Nish to Twenty-second 


Annual Convention Illinois Retail Hardware Asso- 
ciation, February 18, 1919. 

“The year just past has been one of the most mo 
mentous years in the world’s history. 

“The members of this Association have performed 
their part with a keen sense of loyal duty not only 
to the Government and the flag, but to the Association. 

“Many are the changes that have taken place in 
our membership during the past year, the greatest 
number of changes in our history—2o1 changes 
through death, selling out, change of name and non 
response. E 

“The largest number of hardware stocks simply 
sold out and no successor. There are a less number 
of hardware stocks in Illinois today than one year 
ago by a score or more. 

“Although we have had 201 changes, we have added 
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215 new members or a net gain of fourteen making 
our membership January Ist, 1,325. 
Freight Audit Bureau. 

“In our Freight Audit Bureau, 578 members have 
availed themselves of this service, and we have col- 
lected $7,073.27 in freight overcharges for those mem- 
bers. It is a good idea for our members to send in 
their freight bills at least twice a year and keep them 
cleaned. It's worth the express charges to know 
you are not being overcharged on your freight. 

“But be sure to send in by prepaid express and not 
parcel post as these freight bills being written matter, 
the postal officials insist on collecting at first class mail 
rates and we have had to request a member to send 
us $4.56 to pay the postage due, when if it had been 








Leon D. Nish, Reelected Secretary Illinois Retail Hardware 
Association. 
sent by express, the charges would have been 45 


cents. 

“Our new Traffic Manager is Mr. J. C. Amis and 
we can assure you of prompt and careful attention to 
all traffic matters. 

Information and Service Bureau. 

“The increasing requests from our membership for 
information on various business subjects indicates a 
growing appreciation on the part of our membership 
of the value of this department of both the State and 
National Associations. 

“Questions of business law and policy ; questions of 
location of manufacturers of certain articles; ques- 
tions of local, state and national taxes, and many 
others have been carefully looked up and answered 
by the State and National Associations. 

The National Accounting System. 

“Many of our members have adopted in whole or 
part, the National Retail Hardware Accounting Sys- 
tem which has been carefully handled at the National 
office by Mr. S. R. Miles. 

“The latter half of this year we made arrangements 
with Mr. Homer F. Allen of Chicago to give special 
attention to the installing of the National Accounting 
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System to those who desired his services. The basis 
of the arrangement is, the member will pay for this 
special individual service at $12.00 per day and actual 
expenses. 

“A number of our members have availed them- 
selves of Mr. Allen’s services and in addition, Mr. 
Allen has taken care of several calls from Indiana 
members. 

“Mr. S. R. Miles pays Mr. Allen a very high tribute 
when he states that Mr. Allen is of the best for this 
service, he being familiar with hardware and sheet 
metal, and thinks and talks in the terms of a hard- 
wareman in making the installations. Therefore, his 
installations are more satisfactory than many so-called 
Certified Public Accountants. 

“Here is a viewpoint from a member who went 
into the National Accounting System. 

“*T was satisfied with what the monthly balance 
showed as to the condition of my business from many 
angles, and it did make me change some of my meth- 
ods to improve some features of my business, and 
what I found out in my own business I| felt would be 
a good thing for my competitor with whom [ am 
friendly, and by carefully maneuvering I succeeded 
in having him look into the system without my sug- 
gestion which | thought he might think was none of 
my business, but it affected my business, and I must 
have affected his business under my old method, but 
now with each of us knowing every angle of our busi- 
ness, we neither of us do those things which had cut 
the profits for both of us.’ 

“Moral: It is important to you that you and your 
competitors both keep proper records, to modify profit 
loss. 

The Monthly News Letter. 

“I’rom month to month, the Secretary has sent you 
Circular to Members with such matters .as_ were 
thought might be of service to you and keep you in 
touch with the office. 

“The Secretary will welcome general information 
for this news letter, for what has been good for one 
member may profit another. 

Watches the Trend of Legislation. 

“The past year has been the off year for the legis- 
lature, but for the present season, the Secretary's of- 
fice has made arrangements to watch the trend of leg- 
islation and be prepared to work with the legislative 
committee of our Association as occasion arises. 

“Up to the present time some new bills have been 
introduced which are of interest to the members. 

“Senate Bill No. 23—Regulating the sale of grass 
seeds and mixture of seeds. 

“Senate Bill No. 73—To regulate the foreclosure of 
chattel mortgages on household goods and_ personal 
goods. 

“House Bill No. 105—Amending the law in relation 
to mechanic’s lien. 

“Senate Bill No. 85—Requiring corporations to 
make annual report to the Secretary of State, and pro- 
viding cancellation for failure to so do. 

“House Bill No. 127—To prevent discrimination in 
prices of any commodity or article of general use with 
intent to destroy competition. 

“Senate Bill No. 92—To revise the law regulating 
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sale of deadly weapons. Provides report by dealer 
to Chief of Police and a fine of $25.00 to $1,000 for 
selling to minors. 

Your Association Is What You Make It. 

“It is up to you the members to make of the Asso- 
ciation all that it should be and each member will get 
out of the Association in proportion to what he puts 
into the Association, and what you put in should not 
be measured by the yearly dues. 

“What you put in is education for the other fellow. 
What you take out is your education from the other 
fellow, which is the highest type of cooperation. 

“Let us in our deliberations at this Convention, keep 
in mind a desire to make this Association of greater 
value to the members by each member putting in some- 





Hardware 


Retail 


Reelected Treasurer Iilinois 


Association. 


Fred Ruhling, 


thing of thought, time, and energy, that each may have 
the reward therefrom. 

“The nation and government have been taught from 
the war lesson, that trade cooperation does not neces- 
sarily mean ‘restraint of trade’; the dawn of a broader 
interpretation of the retailer's service to the com- 
munity is at hand if the retail merchants realize the 
opportunity and clean house for real business-like 
merchandising. 

“The 


‘creased from year to year, but the loyal cooperation 


\ssociation work in the Secretary's office has 


of the officers and members has enabled the Secretary 
to increase the output to meet the demand. 

“The time has come in the judgment of the Secre- 
tary, when an assistant from the Secretary’s office 
should be in the field a large part of the time devoting 
his entire time to strictly Association affairs. 

“The Secretary appreciates the cooperation, advice 
and time given by our worthy President and other of- 
livers of the Association including the members of the 
several committees who have given freely of their time 
during the past year. 

“It has been a pleasure to the Secretary to serve 
the members these many years and I assure you I ap- 


preciate the many letters of friendly criticism and 
commendation, and it is indeed an honor to be Secre- 
tary and give service to such men as compose the IIli- 
nois Retail Hardware Association.” 

The report of the Treasurer, Fred Ruhling, was 
given in a few words. It made clear the fact that the 
income of the Association has been wisely expended 
with a view to getting the largest possible service for 
the membership. 

Following the Treasurer’s annual 
short address by Homer F. Allen of Chicago, Illinois, 


report came a 


on the “National Accounting System.” He described 


the system as being simple and complete. It consists 
of nine forms, two of which are fundamental, namely, 
the Daily Record Sheet and the Profit Register. These 
two forms can be operated alone, if desired. By means 
of the National Accounting System the dealer can 
learn at any time how he stands. It is also valuable in 
getting the right figures for making income tax re- 
ports. 

At the end of Mr. 


made and carried to send a telegram of condolence 


Allen’s address a motion was 


from the convention to the widow of M. L. Corey, 
formerly Secretary of the National Retail Hardware 
Association. The Committee 
instructed to draw up a suitable memorial of sym- 


Resolutions was also 
pathy to be sent to Mrs. Corey. 

various members 
CHARLES H. WIL- 


LIAMS of Streator spoke in a humorous vein and com- 


President Robinson called upon 


from the audience for brief talks. 


plimented the gathering upon the presence of so many 
MicuaeL Faney of Decatur ex- 
pressed his pleasure at being with his fellow hard- 
GRANT PORTER 


beautiful ladies. 
waremen in so splendid a convention. 
of Chicago said that it was the biggest gathering of 
retailers of Illinois which he had attended in fifteen 
years. Harry Daniets of Jerseyville called attention 
to the hardware exhibits displayed in connection with 
the meeting and urged the members to inspect them 
carefully. Grorce H. JAnrz of Chicago asserted that 
retailers are coming to the point where they will have 
Jobbers are buying now—not waiting for 
He advised the members to buy freely 


to buy. 
lower prices. 
and to consult the jobbers and manufacturers. These 
depend upon the retailer and it is not to their interest 
to deceive him. When the retailer is not successful, the 
jobber and manufacturer are not successful. HERBER1 
P. SHEETS, National Retail Hardware 
purpose of the 


Secretary 
Association, declared that the retail 
hardware organization is to give service to its mem 
bers and through them to the people who are their 
customers. Mrs, chairman of the 


iLadies’ Committee, spoke gracefully in behalf of the 


GRANT PORTER, 
women folk of the hardware merchants. 
The afternoon session began at 2 p.m. Two ad- 
dresses were on the program, one on “Readjustment 
and Trade Conditions,” by Herbert P. Sheets, Secre- 
tary National Retail Hardware Association, and the 
other by R. C The 
Question Box was presided over by Charles T. Wood- 


National As- 


Lanpier of Springfield, Illinois. 


ward, ex-President Retail Hardware 


sociation. 
was he'd the annual meeting of Sub- 


At 4 p. m. 
scribers at 'lardware Underwriters. The report of 
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the Advisory Committee disclosed a healthy condi- 
tion of finances. Its full text is herewith appended: 


Report of Advisory Committee at Hardware Underwriters, 
Elgin, Illinois, to Annual Meeting, February 18, 
1919, in Chicago, Illinois. 

It is with pleasure the Advisory ‘Committee of 
Subscribers at Hardware Underwriters present the 
report for the year ending December 31, 1918. 

The amount of insurance in force December 31, 
1918, was $5,953,205.15 or an increase for the calendar 
year 1918 of nearly two million dollars. 

The loss ratio covering the entire period of our 
existence is 21.4 per cent as against 23.4 per cent one 
year ago and 25 per cent two years ago and taking 
into consideration the increase of 50 per cent in busi- 
ness done over previous year indicate a combination 
of good fortune and careful underwriting by the 
management. 

The management has been checked up from time 
to time by Smith, brodie & Lunsford, certified public 
accountants, and we present you herewith the result 
of such audit as of December 31, 1918. 

ASSETS. 
Cash in Bank and in Office... $ 5,177.97 
15,957.19 
70,424.00 


Certificates of Deposit...... 
U.S. “Liberty Loan” Bonds. 
Subscribers’ Deposits in 


Course of Collection...... 5,400.10 $102,959.26 


LIABILITIES. 

losses in Process of Adjust- 
ment $ 1,450.87 
Surplus to Credit of 


Sub- 


scribers 101,508.39 $102,959.20 


INCOME AND EXPENDITURE 
JuLy 1, 1912, ro DECEMBER 31, 1918. 
INCOME, 
Gross Deposits, 
for [Expense 
and (quarantee 
l-und 
I.ess Return 
Deposits 


$288,357.88 


29,429.72 $258,928.10 
Surplus and Re- 

serve’ Fund 

> 2 ae 9,222.23 
Interest ....... 4,753.92 $272,904.31 


EXPENDITURE, 
$ 62,015.21 
9,047.55 


Losses Paid.... 


less Reinsured. 52,907.66 


Losses in Pro- 

cess of Ad- 

justment 1,450.87 
Expense of Ad- 

justing Losses 831.60 


Reinsurance 23,118.17 
lessReturn 


Premiums and 
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r 2 : cas é,% " 20, 4U2Z 
Dividends 2,505.55 0,552.62 


Administrative [Expense 49,210.41 


\dvisory Committee I:x- 


PN cicct ee heueeenekes go08.09 
Inspection and Rating Bu- 

SD a tats arnse “ete a a ek 653.42 
State Taxes, Licenses, and 

DA tte ed anes eae $54.43 
lederal Premium Taxes.... 615.72 
CE nn cons wa eare yore 81.32 
Legal Expemse ..........-. 1,055.00 
Attorney’s Bond .......... 337.50 
Sundry Expense ...... 299.90 129,708.54 
Net Income, or Saving to 

to Subecribers .......... 143,105.77 
Deduct, Savings Returned to 

ee, 41,597.38 


Surplus, to Credit of Sub- 


scribers, December 31, 1918 STor,508.. 


wy 


We have made a thorough examination of the ac- 
counts and records of subscribers at Hardware Under- 
writers, and hereby certify that the above statement 
of Income and Expenditure is a true and correct record 
of the transaction of said Underwriters from July 1, 
1912, to December 31, 1918; and that the above state- 
ment of assets and liabilities is a true presentation of 
the financial condition of said Underwriters at 
December 31, 1918. 

Smith, Brodie and Lunsford, 
Certified Public Accountants 
Kansas City, Missouri, 
January 22, 19109. 

Your committee wishes to call your attention t 
the very substantial character of the securities being 
$76,424.00 in United States Liberty Loan Bonds and 
$15,957.19 Certificates of Deposits in National Danks 
bearing interest. 

The total net losses for the year 1918 were S1&,- 
355-57 there being 37; loss highest $2,500.00, smallest 
$5.55, or an average of $496.00 loss per fire. 


5 


This has been a good record on the parts of ou 
policy holders and the vigilance urged by the. wat 
to prevent fires should be kept up as the past year has 
shown that our policy holders have co-operated, but 
do not let us slacken this effort to prevent fires for fir 
loss is waste as well as inconvenient. 

The Committee held meetings at Elgin in April. 
October, and January keeping under surveillance th 
affairs at Hardware Underwriters. 

They approved the Surety Bonds of $25,000.00 and 
$5,000.00 of the attorney and countersigning member 
and checked and approved the payment for losses and 
other disbursements. 

We have counseled with the management as to 1- 
vestment of funds and the entrance into other states. 

The Committee desires to extend the thanks of the 
policy holders who have so earnestly codperated to 
make Hardware Underwriters one of the best insur- 
ance mediums there is in the United States today, 
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founded as it is on the correct principle of Inter- 
insurance. 
Respectfully submitted, 
C. T. Woopwarpb, Carlinville, Chairman 
T. |. MatHews, Mt. Vernon, Vice-Chairman. 
H. E. Gnapt, Chicago, Treasurer 
\\Vm. Birret, Peoria 
A, E. Marcorre, Kankakee 
—Advisory Committee. 
\t 8 o'clock in the evening a “get together” party 
was held in the form of an entertainment and dance 


in the Louis XVI Room of Hotel Sherman. It was 
in charge of the Ladies’ Committee. The utmost 


friendliness and good comradeship prevailed. 
Wednesday, February 19, 1919. 

(pen discussion of Association plans and activities 
was the feature of Wednesday morning's session 
which began at 10 o'clock. The Question Box and a 
demonstration sale rounded out a very profitable ses- 
sion—rich in money-making ideas and suggestions. At 
the afternoon session there was an address by the 
Honorable Francis G. Blair, Superintendent Depart- 
ment of Public Instruction, Springfield, Illinois. The 
Question Box was again brought into use and the 
session closed with another demonstration sale. 

Thursday, February 20, 1919. 

So many practical helps were developed by means of 
the Question Box and sales demonstration in previous 
sessions that these agencies of instruction won the 
clesest attention of the Convention on the final day of 
the annual meeting. They were used to great ad- 
vantage both in the morning and the afternoon. The 
convention closed with the report of the various com- 
nittees and the election of the following officers: 

President: Harry S. DANIELS, Jerseyville ; 

Vice-president: H. R. Bearry, Clinton; 

Treasurer: FrepD. RUHLING, Chicago; 

Secretary: Leon D. Nisu, Elgin; 

\ssistant Secretary: R. Y. WALLACE, Elgin. 

Re EIS 
IT IS EASY TO MAKE WORK A PLEASURE 
INSTEAD OF A WEARISOME TASK. 


and women 
fact, a very 
as to define 


Most of the troubles that plague men 
are the result of not looking ahead. In 
brilliant French philosopher went so far 
“Virtue as the voluntary choice of future benefits— 
rather than present pleasure.” If he is right in this 
definition, it follows that right-living involves (1) 
Looking ahead (2) Present self-denial for the sake of 
benefits to come hereafter—next week or ten years 
hence. 

The very nature of human beings is such that labor 
No man is so rich that he can escape 
F-ven the scion of the millionaire 


is unavoidable. 
the destiny of work. 
family is compelled to perform labor in the laying out 
of his campaign of pleasure. The vagabond Homers 
of our time, though wandering down pleasant lanes 
- begging their bread, must bear the labor of walking 
and, in addition, perform the arduous mental toil of 
creating their Tliads. Work, then, is the common 
destiny. 

Whether labor is a privilege and a pleasure, or a 
slavery and a curse. lies within the choice of every 
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man and every woman. If the labor of the day dies 
with the day, work will seem to be futile and a curse. 
If the labor of the day is the provision of tomorrow, 
and the case of years to come, then work takes on the 
glow and glamor of romance. 

The man who works and saves not, voluntarily 
chooses slavery instead of freedom. He bitterly in- 
veighs against the “existing order of society.” 

The man who works and saves, accomplishes the 
miracle whereby the curse of Eden is turned into the 
beatitude of modern life. He is content with things 





GETS PATENT FOR SAW FITTING DEVICE. 


Gustaf Anderson, Atlin, British Columbia, Canada, 
has obtained United States patent rights, under num- 
ber 1,290,038, for a saw fitting device, described here- 


with: 


A device of the char- 
acter described, including 
a body having a filing gage 
surface, cap plates at oppo- 
site sides of said surface, 
and a combined filing and 
swaging guide adjustable 
vertically and longitudinally on one of said cap plates 
and having a laterally extended head overlying said 
filing surface and movable between the forks of a 
raker tooth and provided with a curved, flanged, file- 
engaging edge, the ends of which head extend Jater- 
ally of the filing gage strface whereby to form swag- 





ing gages. 
oo - . 


WISE BUYING MEANS SANE SAVING. 


In connection with the savings stamp campaign, 
comes the Government’s educational campaign to 
stimulate wise buying, sane saving and safe invest- 
ment. Sane spending is the basis of intelligent saving 
and elimination of waste, whether of commodity or 
time. In making purchases, the buyer should make 
certain that he gets his money’s worth in commodity, 
comfort, service, recreation or advancement. In es- 
sence, it is a sort of budget making. 

Provision must be made for the rainy day and un- 
foreseen emergencies—or opportunities—when they 
Intelligent saving is diametrically opposed to 
It consists largely in fore- 


occur. 
hoarding or miserliness. 
going ill-considered or foolish present expenditures in 
order to be able to obtain in the future necessities or 
even luxuries. 

With War Savings Stamps an absolutely solid and 
attractive investment, and as the most effective mech- 
anism for saving small sums regularly, the United 
States Treasury Department naturally recommends 
this form of intelligent saving. 

The name of Benjamin Franklin, apostle of saving, 
whose sound economic doctrines form the basis of 
true thrift, is to be the watchword of the savings cam- 
paign. The government has paid signal tribute to his 
memory in placing his picture on the 1919 issue of 
War Savings Stamps. And the likeness of Franklin 
also occupies the place of honor on the official 1919 
insignia of the thrift campaign. 
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Minnesota Retail Hardware Association Celebrates 
Victory in Convention and Exposition. 











The depressing influence of war and its bloody 


tragedies are no more. Peace and prosperity have 
opened wide the gates of opportunity. Autocracy 1s 
The universal kinship is coming into rec- 
The triumph of democracy is no longer a 
For the first time 


destroyed. 
ognition. 
dream of visionaries and martyrs. 
in history all mankind is involved in the establishment 
of the rule of the people by the people and for the 
people. It is this victory for the common good which 
gave the keynote to the Twenty-third Annual Conven- 
tion and Hardware Exposition of the Minnesota Re- 
tail Hardware Association which took place lebruary 
18, 19, 20, and 21, 1919, in the Auditorium at St. Paul, 
Minnesota. 
Tuesday, February 18, 1919. 

Appropriately, the Victory Convention opened with 
the singing of “America” by the audience. After a 
fitting invocation by the Reverend H. J. Burgstahler 
Paul, President Oscar V. Hanson delivered 
his message to the assembly, the text of which is 


of St. 


as follows: 
Address of Oscar V. Hanson, President Minnesota Retail 
Hardware Association, to the Victory Convention 
of His Organization in St. Paul, Minnesota, 
February 18, 1919. 


“A Victory Greeting to our fellow friends and fel- 
low hardware men. 

“The Great War is over; let us thank God for this 
and all it implies. 

“If it brought unparalleled sorrow and suffering it 
brought also compensations, some already obvious, 
other which only begin to appear but which in time 
may work vast changes for the common good. 

“In this time of trial the Hardware Trade and allied 
lines have stood the test and have done their bit; if 
they profit by the lessons which the War has taught 
they will in the end be better and more prosperous 
because of it. 

“No person, or interest has escaped the pervading 
influence of the War, and to this the hardware dealer 
is no exception. 

War Has Taught Many Lessons. 

“In -this field jobbers and dealers alike were called 
on to make drastic curtailments of non-essentials, 
while speeding up in everything needed for War pur- 
poses and were vitally affected by government control 
and restrictions. Under the stimulus of these condi- 
tions all of us have learned many new lessons and have 
discarded many old fads, and have moulded our meth- 
ods on new and better lines. 

“Surely the gain thus made will be held, but shall 
we stop where we stand, or shall we now press onto 
profit by these War-won experiences, by making fur- 
ther improvements and advances whereby to achieve 
and maintain in our field of industrial leadership of 
the world? 

“As between these alternatives we confidently pre- 


dict that the latter will be the choice of the industry, 
and that it will promptly seek to attain a broader and 
a higher development. ; 

“Already we are at the threshold of the reconstruc- 
tion period. Let us determine and endeavor to re- 
construct as efficiently as we have fought. 

Future Depends Upon Solution of Present Problems. 

“The character and extent of our successes in the 
future depend largely upon the manner in which we 
handle the problems immediately confronting us. 

“Deliberation, sound judgment, and courageous 
action are all essential if we are to achieve complete 
success. 

“Above all each of us should aim to achieve good 
service, among the individuals and units which con- 
stitute our respective organizations and thereby te 
those we serve, our respective customers. 

Good Service Is the Great Essential. 

“Good service is a great essential to success in busi- 
ness, and, if achieved, brings profit as its just reward. 

“Our National Forces on land, at sea, and in the 
air, have given us the highest example of good service : 
let us all aspire to a similar success in the field of in- 
dustry and business. 

“We extend to our friends and customers the glad 
hand of Victory, which means higher and_ bigger 
things, a cleaner and saner world and a greater United 
States of America. 

Reaches High Water Mark of Membership. 

“The Minnesota Retail Hardware Association has 
reached the high water mark of membership. Since 
1912 the membership has grown from 1,096 to 1,327. 
The increase for this past year was 15. Minnesota 
is now the second largest of the Retail Hardware As- 
sociation. Illinois with over 2,500 hardware men has 
but few more numbers than our State with not more 
than 1,400. 

Operating Cost Increases. 

“With our growth of membership the cost of con- 
ducting our State Association has gradually increased 
during the years from 1912 to 1918 from $4,778.28 to 
$11,342.91 in 1916. The cost in 1918 showed an in- 
crease as we had an assistant secretary for 1918 the 
cost being $13,400.88. The Association office force now 
consists of a secretary, assistant secretary, and four 
clerical assistants. 

“The collection department has been a success since 
the beginning and has collected about $15,000, mostly 
old accounts, many of them being outlawed. 

“The freight auditing department is now collecting 
$39,918, annually about $4,000 from the railway com- 
panies for overcharges and wrong classifications. 

“The executive board meetings during the past year 
have been full of interest and the exceptionally good 
attendance (but 5 members being absent from 4 meet- 
ings) demonstrates that no mistakes were made a year 


ago in the election of members, including the advisory 
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board, consisting of three past presidents and National 
Representative C. H. Casey. 
Asks Members to Buy From Exhibitors. 

“With more than 100 of the best salesmen showing 
exhibits in the Auditorium, men who without doubt 
talk the merits of the goods, you should at least give 
these Exhibitors while at the convention your consid- 
eration and purchase such goods as you feel you have 
to have from them, as the prices are guaranteed for a 
time and the farmer must have merchandise to con- 
tinue his work, he also has more money than he has 
ever had, it will be up to you to have the goods when 
he calls for them.” 

At the termination of his address, President Han- 
son appointed the following committees : 
Resolutions— 

J. A. GrAHEK, Mora 

\. G. Wepce, Sauk Center 

C. H. Decker, Austin 

H. B. GiLLespie, Jackson 
Legislation— 

C. V. Leavirt, Minneapolis 


F. C. Smirn, Minneapolis 

E. P. Barncock, Anoka 

Z. 1.. HAYDEN, Madison 
Press 

(©. \V. Hanson, Rochester 


P. EK. ANperson, Dassel 

R. L. Given, Pemidyi 

I. Taytor, Fergus Falls 
Place of Meeting 

C. H. Casrty, Jordan 

Wa. Ryan, Little Falls 

FRANK Turk, Pipestone 

At 2:30 p. m. was held the annual meeting of the 

Hardware Mutual Insurance Company 
The the the 
Mutual showed a steady growth of business. The cost 


Retail lire 


of Minnesota. reports of officers of 
of fire protection to its members is the lowest pos- 
sible consistent with the highest measure of security. 
The ratio of losses to premiums received during 
the year 1918 was 20 per cent and the ratio of 
The 
amount of insurance in force, December 31, 1918, was 
$41,325,249. 

Tuesday evening was spent by the delegates in 


expenses to premiums received was 10 per cent. 


Visiting the Hardware Exposition, where one hun- 
dred and twenty displays of hardware and_ allied 
lines were on exhibit. 

Wednesday, February 19, 1919. 

A strongly optimistic tone was given to Wednesday 
morning’s session by the report of H. O. Roberts, 
Secretary Minnesota Retail Hardware Association. He 
put particular accent upon the mental attitude of re- 
tailers as influencing the trend of business. His 
speech in full is as follows: 

Secretary H. O. Roberts’ Report for the Year 1918 to the 
Twenty-third Annual Convention of the Minnesota 
Retail Hardware Association February 

19, 1919. 

Board of the Minnesota Retail 
Hardware Association voted at the December quar- 
terly meeting that the 1919 Hardware Convention 
should be known as the ‘Victory Convention.’ 


‘The Executive 
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“Victory is not only the defeat of an enemy but it 
is the accomplishment of a conquest. 
achieved triumph. 


It is also an 
We gained the victory over a de- 
feated enemy in Europe and you remember how the 
news was received on the morning of November 11th. 
With a cost to date of almost twenty-six billion or 
more than the cost of all wars of modern history pre- 
vious to 1914 and for a victory that will still cost many 
more billions before we reach our total cost of this 
world war to defeat our enemy. 
Business Is Healthy When Men Are Optimistic. 

“Nothing is so-easy to start as commercial fallacies 
and nothing gains speed so rapidly in running as false 
reports or ideals. It is, therefore, important that great 


care be exercised in what is said at this Convention. 





H. O. Roberts, Hardware 


Secretary Minnesota Retail 
Association. 


Judge Gary said, ‘It is easy both to precipitate a feel- 
ing of demoralization, or to develop a sentiment of 
confidence.’ 

“The mental attitude of the hardware man is mighty 
If he thinks the price of 
cent in six 


important just at this time. 


stoves for instance will decline 25 per 


months he of course will not buy. Should he, how- 
ever, believe the present price will be maintained for 
1919, he is ready to contract while at this Convention 
and will go home to enthusiastically push the sale of 


same. 
“Healthy business is when men are optimistic. A 
diseased business is when men are pessimistic. <A 


change in the minds of men is a mighty large factor in 
changing conditions in the temporal as well as in a 
spiritual world. Twelve months ago the question was 
asked, ‘What will the retail business be in towns after 
the war?’ A common expression was voiced by many 
that a large per cent of the retailers would be put out 
of business on account of the war. 
Importance of Opinions Formed by Convention. 

“It is very important what opinions you may form 
while at this Convention because the Minnesota Re- 
tail Hardware Association is the best organized and 
doing more to influence the minds of all retailers in 
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this state than any other one Association of retailers. 
So that the impression carried home with you from 
this Convention, together with what you think and 
say to other business men in your town will to a large 
degree influence their thinking and the volume of busi- 
ness your town will all do in 1919. A little summing 
up of ideas might be not only interesting but of value 
in helping you at this time. 
Facts Prove Continuance of Prosperity. 

“No one seems to doubt but that it is a very con- 
servative estimate to say that hardware men had in 
stock January 1, 1919, 10 per cent less than normal 
and a normal stock for Minnesota would be not less 
than $20,000.000, then 10 per cent would be $2,000,000. 

“No one to whom I have talked, either retailer, job- 
ber or manufacturer, seems to think that 1919 will be 
less than a normal year, which will mean that retail 
hardware men of Minnesota will sell $50,000,000. 

“In order to sell $50,000,000 volume he must buy 
at least $35,000,000 not including the $2,000,000 
needed to get back to a normal stock. 

“Providing all the 1,327 hardware men were op- 
timistic of the future, they would be buying about $3,- 
000,000 worth each month and the public would be 
buying from them at least $4,000,000 each month. 

“Providing every hardware man_ believed there 
would soon be an awful slump in prices and would all 
stop buying. They would very soon make it impos- 
sible for the public to buy the goods needed on farms 
and in Minnesota homes where never in the history 
of our state has been accumulated so much money. 

“T notice in our daily paper one sale at Willmar, 
where 108 hogs sold for $16,500, and at Clarkfield in 
1918, 3,561,805 pounds of cattle and hogs were shipped 
which filled over 200 cars and the money paid to this 
one shipping Association was $507,153.16 and this is 
only an indication of what is being done all over this 
state, so that it would seem almost a certainty to say 
that unless crops fail in Minnesota or our live stock 
should decide to die and the hens quite laying eggs, 
the Minnesota Retail Hardware man with $2,000,000 
less than normal stock with which to start will at the 
end of the year have gone at least 10 per cent over the 
top which means an additional $5,000,000 and the 
hardware man who harvests his share will be the man 
who carefully and wisely buys liberally, but buy he 
must or he cannot sell. The retailer, jobber and man- 
ufacturer are studying facts as to market conditions 
and tendencies as never before. 

Business Failures Are Due to Ignorance. 

“Mr. B. S. Cutler, Chief of the Bureau of Foreign 
and Domestic Commerce, Department of Commerce 
said, ‘The appalling percentage of business failures in 
the United States is due largely to ignorance. Igno- 
rance as to cost accounting, markets, proper methods, 
and the human element of labor. On the other hand 
the European merchant is constantly grabbing after 
facts, studies patiently and carefully each possible cus- 
tomer even his habits of action as well as inquiring into 
the health of his family.’ 

“Hardware men are much more observing today 
than they were ten or even five years ago. They are 
studying conditions and peering into the future in order 
to know what to do and how to do it. But there is 
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still room for improvement and this is especially true 
in methods of accounting. 
Good Bookkeeping System Is Essential. 

“The National Retail Hardware Association office 
has a system of bookkeeping that is worthy the con- 
sideration of every hardware man in the state regard- 
less of how nearly up-to-date he may be or the volume 
of business he may do because this system is so ar- 
ranged in parts as to supply the one thing that may 
be lacking in any system you may now be using. 

“The members of the Minnesota Retail Hardware 
Association are an important factor in this state, not 
only on account of the business men who are members. 
You are important because of what you have invested 
in the retail hardware business. You are important 
also because the men who represent this Association 
are not only found in the 1,327 retail hardware stores 
throughout the state, but you are interested in many 
other lines of business. You are in our banks and as 
law makers you are found in state offices and legisla- 
tion halls. 

Retailer Is Indispensable to Commerce. 

“It is only just beginning to dawn upon our minds 
the influence we exert and the position we occupy in 
the work to be done as well as in what has been ac- 
complished. Twenty years ago you did not dream that 
you would build up a $40,000,000 insurance company 
that would return one-half of each annual premium 
and have saved for retail hardware merchants almost 
$3,000,000 in twenty years. Your investments and the 
position you occupy in this state as a part of the army 
of retailers makes you a mighty force in the state. 

“Stop all retailers and you will stop both manufac- 
turing and jobbing. You would almost close the banks 
and would slow down the railway business. Take the 
retailer out of the average town and there is no town 
left. 

“President Wilson told Europe that the United 
States had arrived at a parting of the ways and we 
would either be compelled to organize an army and 
build a navy larger than any other country to protect 
our interests or be a party to a league of nations that 
would protect all countries of the world. 

“It looks very much as though the retailers are about 
opening their eyes to the fact that they are approaching 
a time for some similar parting of the ways. 

Retailer Suffers From Unjust Competition. 

“Retailers more than any other class have suffered 
from the results of competition but they also suffer 
from the results of unscrupulous manufacturers who 
sell 90 per cent of their goods to the retailer direct or 
through the jobber, then the other 10 per cent or sur- 
plus stock is marketed at a sacrifice sale price to mail 
order houses which in the end is offered to the re- 
tailers’ customers at possibly the same price as he paid 
for his goods. 

“The parting of ways question for the retailers to 
consider is this. Will the manufacturer and jobber 
consider the retailers as an important factor in the 
distribution of merchandise and codperate with them 
or must the retailer assume the responsibility of dictat- 
ing to the manufacturer and jobber a plan in which all 
three must codperate ? 
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“Why should a manufacturer sell to the jobber or 
direct to the retailer 90 per cent of his product at a 
discount that would cost the retailer 50 per cent from 
his printed list and then dump his 1o per cent surplus 
at a price that would allow a profit to the mail order 
house when ‘retailed at 50 per cent from the same 
printed list ? 

“Why it is that one such act does not give any man- 
ufacturer a black eye with all retailers? So long as 
any such unscrupulous manufacturer can do this and 
still hold his go per cent customers as friends to dis- 
tribute his goods, it enables him to keep his mill run- 
ning full time at a profit even though it may be neces- 
sary to sell the 10 per cent at less than his cost to pro- 
duce the goods. The Mail Order House takes every 
advantage of just such buying to prove to the unsus- 
pecting public the idea that retail merchants are rob- 
bers, on account of the regular retail prices they are 
quoting for these same goods. 

Labor Gets More Recognition. 

“Labor from this time will be more generally recog- 
nized by our Government than previous to 1914 and be 
better paid. Farmers will be protected as they never 
were before the war. It will cost the Government at 
least $300,000,000 to protect the price of 1919 wheat 
crop only and possibly more than $1,000,000,000 in 
order to give them all the protection asked for by 
congress. 

“Retailers are important as commercial distributors 
and they have rights that should have more considera- 
tion by our Government and especially should they be 
the people receiving the most favorable consideration 
by our National Hardware Manufacturers’ Associa- 
tion, the President of which Association we expect to 
have on this platfrom at this Convention. While you 
listen to him talk remember you are the men who keep 
his mills running while passing the product over to the 
consumer, and they are the Association to remedy such 
evils as above mentioned. 

Retailer’s Money Finances Manufacture. 

“You buy his manufactured goods and load your 
shelves or store in your warehouse ; you write a check 
for the payment of same before possibly even one dol 
lar sale is in sight, while his factory was running full 
time in order to fill orders already booked from job- 
bers and jobbers had already booked orders for dis- 
tribution of the goods to you retailers before the ship- 
ment arrived from the manufacturers. 

“Your money makes it possible for the jobber to dis- 
count his bill to the manufacturer and your money 
keeps the mill running full time. Why then is it not 
a matter of vital interest to the jobber and manufac- 
turer to see that you get a square deal by not dis- 
counting your value to the public which is done every 
time a surplus stock is dumped at a low price into a 
mail order house. 

“If anyone is entitled to favors it is the 90 per cent 
buyers, but the retailer is not asking for favors or pro- 
tection. All he wants or needs is a square deal. 

“The parting of the ways, therefore, is with the re- 
tailer and any manufacturer who will so far overlook 
his own best interests as to continue this 10 per cent 
dumping process. If he will continue to do so there is 
no law that will prohibit any individual retailer from 
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discounting the stocking of such a line and compelling 
such a manufacturer to look to the mail order route 
for his entire output. 

Bright Prospects for Readjustment. 

“We are all interested in the many things men are 
saying today about the readjustment of business. | am 
taking the liberty of including in my report in part the 
preliminary conclusions of the National Association of 
Manufacturers’ Committee on readjustments after the 
war, as follows: 

‘1. It is our opinion there exists a well-defined at 
tempt to create in the minds of the public and of busi 
ness men of the United States the impression we are to 
experience in the near future an unheard of cessation 
of industry. Such an impression, we believe, is not in 
accordance with the facts.’ 

‘2. It is our opinion the factories of the United 
States are at present almost depleted of their normal 
stocks and that our country is on the threshold of a 
most unprecedented business expansion owing to this 
condition.’ 

“In closing this report I wish to personally thank 
the many members who have so willingly codperated 
with the state office during the past year making it pos- 
sible to bring before you the splendid report as fol- 
lows. I wish to especially thank the officers who have 
stood loyally by all during the year making it a pleasant 
one for the entire office force. 

“The Secretary has been away from the office more 
than during any previous year, 70 days visiting 382 
hardware stores in 133 towns. Traveling for the As 
sociation 10,200 miles.” 

Timely advice concerning income tax returns was 
given by D. M. Andrews, Assistant Secretary Minne- 
sota Retail Hardware Association. He advocated 
the adoption of adequate accounting systems so that 
not only the inconie tax report could be made from 
accurate figures, but also that the merchant could get 
reliable knowledge of the state of his business at 
any time. His complete report is given herewith: 
Assistant Secretary D. M. Andrews’ Report for the Year 

1918 to the Twenty-third Annual Convention of the 

Minnesota Retail Hardware Association, 
February 19, 1919. 

“At their December meeting, the 

tors asked your Assistant Secretary to keep in touch 


Soard of Direc- 
with developments in connection with the Income Tax 
laws and to be in a position to supply information to 
any member of the Association. Up until the past 
few days there have been positively no developments. 
ut about a week ago, as has been fully announced by 
the newspapers, the long awaited and much discusse:l 
“Revenue Bill” finally was passed by Congress. This 
bill will undoubtedly be signed by President Wilson 
immediately upon his return to the United States and 
it will then become a law. 
Explains Provisions of Income Tax. 

a sriefly this new law will supersede the present in- 
come tax regulations and in general form is almost 
identical with the previous law. There is, however, 
this one big difference—the rate of taxation has been 
materially increased, the basic normal rate being raised 
from two to six per cent. As in the old law the ex- 
emption for the head of a family is $2,000 and for 
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others $1,000. After the exemption is made the next 
$4,000 will be taxed at the rate of 6 per cent, the sec- 
ond $4,000 at 12 per cent and so on up. On all taxable 
amounts over $5,000 there is also added a surtax at 
the rate of 1 per cent on the first $1,000 and an addi- 
tional 1 per cent on each additional $2,000 of income. 

“There is also what is known as the ‘excess profits’ 
tax for which all incorporated businesses are liable. 
This excess profits tax, however, does not in any way 
affect individuals or partnerships. 

Advocates Credit Rating Book Plan. 

“In the past year I have familiarized myself with 
the details of the Credit Rating Book plan worked 
out by Mr. Roberts and have been able to help start 
this work in two or three towns. The Credit Rating 
Book is a proposition that the merchants of any town. 
regardless of size, should have. It will give you ab- 
solutely accurate information regarding the credit of 
every person who buys goods from the merchants of 
your town. It lists the good pay with the bad; tells 
the experience of all merchants in collecting accounts ; 
tells how large the accounts have been allowed to be- 
come in the past; tells the total amount of money owed 
by each person to the merchants; tells the amounts 
secured by chattel mortgages and gives an estimate as 
to the financial worth of all those listed. Undoubtedly 
all that information would help you in handling the 
crelit end of your business and your Association office 
will show you how to gather the information and get 
such a book started. 

“A Credit Rating Book isn’t a “dead beat list’ nor 
will it make an actual collection for you but it will 
aid you in getting good accounts on your books and in 
keeping the bad ones off. If the bad accounts are al- 
ready on your ledger get them off by using the Asso- 
ciation Co'lection Department. Since its organization 
this Collection Department has had filed with it 7,043 
bad accounts for collection and has been successful in 
obtaining settlements to the amount of $16,786. Over 
700 merchants are making use of the department and 
what it has accomplished for them it can do for you. 


Advertising Service for Hardware Retailers. 

“Another service for the individual hardware mer- 
chants that your Assistant Secretary is much inter- 
ested in is the matter of advertising. An advertising 
service devoted entirely to hardware dealers has never 
tbeen attempted by any of the State Associations al- 
though it has been discussed a great deal. At this 
period of reconstruction it behooves every retailer to 
work to build up the volume of his business. This 
does not necessarily mean that in order to build up 
volume a merchant has to pull down the business of 
his competitor for there is always new business that 
can be created and the means of creating is advertis- 
ing. Advertising created and maintains the business 
of the mail order house in your territory and advertis- 
ing will help to swing that business back to the re- 
tailer. 

“With seven years of previous experience in adver- 
tising work, I feel sure that it is possible to help the 
hardware man who is having trouble in making his 
advertising bring the desired results. A tentative plan 
is to supply those desiring it with suggestions for 


newspaper ads, motion picture slides, circular letters, 
window displays, road signs and also furnish at nom- 
inal cost cuts, slides and printed matter. Statistics 
show that the average amount spent for advertising 
by business firms of the United States is about 3 per 
cent of the gross sales while the figures for the hard- 
ware men of Minnesota show less than half of 1 per 
cent. I ask anyone present who would be interested’ 
in an advertising service to tell what they need and 
what would help most in their particular case. 
Valuable Assistance From Trade Journals. 

“There is one more mighty essential service being 
rendered to the members of this Association but not 
by the Secretary’s office. I refer to the lists of retail 
prices being published in the various hardware maga- 
zines. These lists are compiled and kept up-to-date 
by the publications at a great deal of trouble and are 
printed solely to give the retailer information as to 
changing prices. In these days of rapid fluctuations 
this service is most vital and no hardware man can 
afford not to check his own prices regularly with these 
printed lists. 

“In the past year your Assistant Secretary has been 
away from the office 38 days, traveled 2,271 miles, 
visited 108 towns and 265 hardware stores.” 

The Question Box was liberally patronized at the 
end of the morning session. Special attention was 
devoted to the problem of jobber retailing. It was 
the consensus of the members present that selling 
directly to consumers by the jobber is unethical and, 
in many instances, works a grave injustice upon the 
merchants who constitute the jobber’s cliéntele. 

The program for the afternoon session provided 
for a discussion of “Commercial War Conditions,” by 
H. M. Gardner, Chairman Minneapolis Civic and Com- 
merce Association, and Charles W. Asbury, President 
American Hardware Manufacturers’ Association. In 
the evening an old-fashioned informal party was given 
in the convention hall by the Ladies’ entertainment 
committee. No dress suits were allowed. [Everyone 
was made to feel at home. 

Thursday, February 20, 1919. 

The morning session was devoted to reports of the 
various committees, and to an excellent address by 
Herbert P. Sheets, Secretary National Retail Hard- 
ware Association, on the subject of “Readjustment 
and Trade Conditions.” 

Market conditions constituted the topic of the after- 
noon session. The Question Box was brought into 
use and several queries concerning merchandising 
methods elicited helpful answers from the floor of 
the convention. 

Friday, February 21, 1919. 

Unfinished business and an auction sale of mem- 
bers’ surplus stock occupied the time of the conven- 
tion Friday morning. In the afternoon an Executive 
Board meeting was held. The convention closed with 
the conviction on the part of those who attended that 
prosperity is within the grasp of all. Wise buying, 
friendly service to customers, and persistent advocacy 
of faith in the industrial resources of America will 
keep the hardware trade in a flourishing condition 
during the transition period. 
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Silver Anniversary of Ohio Hardware Association 
Reveals Strength of the Organization. 








A quarter of a century of brotherly codperation is 
the proud record of achievement which was celebrated 
by the Silver Anniversary Convention of the Ohio 
Hardware Association, February 18, 19, 20, and 21, 
ig1g, in the Assembly Room of Deshler Hotel, Colum- 
bus, Ohio. During its twenty-five years of existence, 
the Association has been instrumental in training its 
members to so high a degree of proficiency in the art 
of merchandising that they stand today in the forefront 
of the retail business of Ohio. No other merchants of 
that State have made greater progress in a like period 
of time. 

Tuesday, February 18, 1919. 

The forenoon of Tuesday was spent in the reception 
of members at headquarters in the Deshler Hotel, regis- 
tration, distribution of Convention badges and tickets 
ior the various entertainment features of the program, 
and in visiting the Hardware Exposition in \Memo- 
rial Hall. 

The Convention was called to order at 
by President C. C. Heller. 
sang “The Star Spangled Banner.” 
delivered by W. P. Bogardus of, Mount Vernon. This 
was followed by a Memorial Service for the boys from 


1:30 p. m. 
The entire assembly then 
An invocation was 


the Association’s Honor Roll who lost their lives or 
were wounded while in the service of their country, 
with an eulogy by Governor Cox of Ohio. He said 
that Ohio will turn to its returning soldiers for mem- 
bers of the new national guard. He said these boys 
know what Bolshevism means and “for that reason 
they have no use for any red in any flag except the 
ted in our flag.” 

Standing beneath a service flag, bearing 12 gold 
stars, representing as many members of the Ohio 
Hardware Dealers’ had lost their 
l:ves in battle, Governor Cox paid high tribute to the 


He referred to Frank 


Association who 
work of the Yanks in France. 
}. Goldcamp, former hardware dealer of Ironton, who 
lost his life trying to save a wounded comrade and 
who was awarded the distinguished service cross, and 
to the parts played by other members of the hardware 
men’s association during the war. 

Two important speeches were scheduled for the 
evening session which opened at 7:30 o'clock. The 
first was to have been made by D. C. Wills of the 
Federal Reserve Bank, Cleveland, Ohio. He was un- 
able to be present, however, and F. J. Zurlinden, as- 
sistant to the governor of the Federal Reserve Bank 
spoke in his place. Mr. Zurlinden told the hardware 
men to hold their Liberty bonds as they were going to 
par. He predicted that the bonds of the fifth loan 
would never go below par. 

He declared that there were profiteers during the 
war, “but God help them in the day of judgment. God 
help those to whom politics meant more than their 
‘euntry or their duty to humanity.” 


He told the hardware men why it is that bankers are 
anxious that they make greater use of the “trade 
acceptance,” and also why a good accounting system 
is necessary in any business. 

“You can give your salesmen a line of goods to 
sell,” he said, “and they can sell to almost anyone, 
but it is really up to the office to say at what price 
they shall sell and poor accounting methods here can 
easily turn a possible profit into a certain loss.” 

Dr. W. O. Thompson of the Ohio State University, 
Columbus, gave a talk on what he had seen in France 
and Belgium, and told some of the things which would 
be necessary for the reconstruction of those countries. 
He pointed out some of the differences which exists 
between the mode of living there and in America, and 
said that probably all we could do would be to help 
feed and clothe the inhabitants while they got on their 
feet in agriculture and industry once more. 

After the session adjourned a short reception and 
social program was given by Columbus members. 

Wednesday, February 19, 1919. 

The forenoon meeting on Wednesday was an execu- 
tive session which opened with the address of Presi- 
dent C. C. Heller. 
the ability of American industry to weather any eco 


He expressed a firm reliance upon 


nomic storms which might assail it. 
Address of President C. C. Heller to the Twenty-fifth 
Convention Ohio Hardware Association, 
Wednesday, February 19, 1919. 


“Never before have we been confronted by such 
an array of bewildering conditions as are now press- 
ing for solution. May we individually, as a part of a 
great nation, that has suddenly taken a commanding 
position among the great nations of the earth, aban- 
doning, of necessity its traditional attitude of aloof- 
ness, not shrink from the added responsibilities which 
these conditions impose. 

“In our pursuit of happiness and prosperity, we are 
touched by conditions which may become beneficient 
or abhorrent. Let us, therefore, take our full share 
in shaping these conditions, rescuing the true from the 
false in the vast turmoil of selfishness and greed, for 
these conditions involve our economic, social, and 
political existence. 

Cooperation Is the Magic Word. 

“Cooperation, the magic word, has this day for us, 
a new meaning. It wrested victory from the foe, and 
preserved for us freedom. And the spirit of cooper- 
ation is service. 

“Our Association is rounding out its quarter cen- 
tury of activity. Its present status proves its:growth, 
and its adaptability to our needs. 

Growth of the Association. 

“It is an example of cooperation that has placed the 

hardware trade of our state on a high plane. Its be- 


ginning was beset by difficulties, but its founders had 











Je 


an abiding faith in the power of truth to dispel sus- 
picion and misunderstanding. That their vision was 
clear, and their motive for the common good, and 
that our several communities have profit from better 
-ervice rendered is beyond question. 

Recommends Increase of Dues. 

“You will note from the Secretary’s report, that the 
finances of the Association are in a satisfactory state. 
| recommend, however, that the dues be increased to 
five dollars per annum that the scope of activity of 
association work be not unduly circumscribed. My 
term of service as one of your officers will soon be 
over. My labor with its associations has been a won- 
derful and happy experience.” 

President Heller’s address was followed by the an- 
nual report of Secretary James B. Carson, the text of 
which is herewith appended: 

Annual Report of James B. Carson, Secretary Ohio Hard- 
ware Association, Delivered to the Convention of 
That Body in Columbus, Ohio, February 
19, 1919. 

“Another year has passed and we are again as- 
sembled in convention but with a different feeling 
from what we had when we were in this same room 
last year. We come at this time not alone to discuss 
the problems of the future but to do honor to the gal- 
lant boys from our stores who gave all they had to 
our country. Every member, when he reads 
the names of the boys that make up your Honor 
Roll which will be published in our year book so that 
it will become a permanent record, will be proud that 
we furnished two hundred and ninety boys from our 
stores for service. In some instance, all the boys in 
the home responded and in one of the smaller towns 
| visited where a member conducts a hardware and 
implement store, has automobiles and a garage, three 


boys and a son-in-law had gone and his only help when 


| was there was his youngest daughter, sixteen years 
old. I asked him how many children he had and he 
told me six, I told him he did not have enough, he said 
he knew it, he should have had four more boys and 
he would have let them ge too. This member was past 
sixty years old and he was working from five in the 
morning until nine at night, trying to do his part in ad- 
dition to furnishing fighting men for the front. And 
there are other instances just like this and so we are 
proud of the part our members have had in winning 
the war. And yet when we look at this Service Flag 
which we have dedicated to the memory of some of 
these same boys, our hearts are made sad and espe- 
cially does our sympathy go out to the member from 
Shreve, Weiss Hardware Company, who sent three 
from their store, Mr. Weiss and two clerks, and you 
will notice from the Stars, two dead and one wounded, 
as near 100 per cent sacrifice as can be made. 
Hardware Dealers Must Keep Up Progress. 

“While a great many evils have been corrected in 
the past through our association work, yet it is always 
to the future we must look and to prepare for what- 
ever conditions we may find. The last year has 
brought us in closer touch with public life and govern- 
mental affairs and now that the war is over, are we 
going to drift back to just a hardware man or are 
we going to keep up our interest in the affairs of our 
community, our county. our state and our Nation? 
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There are many questions that are being brought up 
at the present time that our members and other busi- 
ness men of the country are far more capable of soly- 
ing than any one else, and our Government is entitled 
to your suggestions. The many public improvements 
that are being proposed to furnish employment to 
those who are out of work, are you going to leave 
these to the politicians and the contractors to solve? 
Every merchant in the state is in thorough sympathy 
with the improvement of our public highways, for good 
roads are something we have been dreaming of for 
years, but it is doubtful if there is any way the money 
of the people can be wasted faster than in the build- 
ing of roads that are worn out before the bonds come 
due. We have business men in every county whose 
opinion and judgment on work of this kind is worth 
having and if those in authority do not ask for it, it 
is not out of the way to volunteer your services. Just 
as the business men of the country were called into 





James B. Carson, Secretary Ohio Hardware Association. 


consultation in the prosecution of the war, is it neces- 
sary to have their cooperation all the time in order 
that the money that is paid in by the people for taxes 
may bring a reasonable amount of return. I hope our 
resolution committee will have something to say on 
this subject because it is one of the serious questions 
that confronts us today, with every city in our state 
crying for funds to defray the ordinary expenses of 
the government for the coming year. While you are 
building a hardware business, you must not forget that 
you have to help build a community also if you have 
visions of a happy and peaceful old age in a pleasant 
home. 

Less Price Cutting and Friction Among Dealers. 

“During the year, I have attended several meetings 
in different parts of the state and believe there was 
less friction and less price cutting than ever was 
known before. I suppose the main reason was that 
the price cutter did not have any goods. And yet last 
spring I was called to a certain part of the state to 
try to get the dealers together on a price on twine. 
and I found small dealers who only had a ton or two. 
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selling at 24 cents with a suggested price by the Gov- 
ernment at 26 cents while the dealer who had the stock 
to supply the territory, who wanted to make his ex- 
penses out of it if possible, was caused a lot of annoy- 
ance and embarrassment by having to explain his posi- 
tion. Nearly all this trouble was caused by the small 
implement dealer who is not a member of our Asso- 
ciation and for this very reason he should be taken 
into our Association. Then when your Secretary was 
called on for help, he could talk to these parties but 
he can't when they are not members. I attended in 
this city this last fall, the Implement Dealers’ Conven- 
tion, and in company with Mr. Gray of our insurance 
department, extended an invitation to their members 
to also come into our Association. Much good could 
come from such an arrangement because in so many 
places their interests are identical. 
Exhibitors Deserve Consideration. 

“Our exhibit hall is filled with manufacturers and 
jobbers, many of them your regular sources of supply 
and they have come here to help make our convention 
a success. They are entitled to every consideration 
from our members for in many cases, it is the only 
chance in the year where you can meet the heads of 
the departments who shape the business policy be- 
tween them and yourselves. They have come here to 
meet you and to become acquainted with you and you 
are not a good salesman if you do not take advantage 
of it and make it pay you dividends through the com- 
ing year. We are giving prizes again to members who 
buy from our exhibitors, five years paid up member- 
ship to the member who places the most orders for 
fifty dollars or over, three to the second and one ts 
the third. 
member who places the most orders under fifty dollars, 
Our 


Three years paid up membership to the 


two years to the second and one to the third. 
directors hope that every member will buy such goods 
from our exhibitors as he may need. You will find in 
the exhibit hall, every class of goods and probably 
some you have never seen before. 

Changes Required in Constitution and By-Laws. 

“There is one thing in particular that I wish to call 
to your attention at this time. Our Association has 
lived for a quarter of a century and has grown from 
thirteen members to one thousand, without any change 
in our constitution and by-laws regarding the annual 
dues, except to pay one dollar of the amount collected 
to our National Association, since we have been affili- 
ated with it. As I stated in another part of my re 
port, it is to the future we must look. Each year you 
are demanding greater service. [ think it will be well 
at this time to provide an income that will always sup- 
port the Association for an organization with funds 
always has a lot more influence than one without. In 
the interest of the future of the Association, I believe 
our constitution and by-laws should be changed to 
read: The annual dues of active members shall be five 
dollars per year, payable in advance. The annual dues 
of Honorary members shall be five dollars per year, 
payable in advance. The annual dues of traveling 
members shall be two dollars, payable in advance. 
This change could not take effect until 1920. Other 
States have made this change with the possible excep- 
tion of Indiana, Pennsylvania has advanced her dues 
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to six dollars. With the hardware mutual insurance 
companies we have brought into the state, whereby it 
is possible for every member to save many times the 
amount of his annual dues, with the other service that 
is being rendered every day through the year, you will 
think more of your Association if it costs you a little 
more. Many checks that came into our office in re- 
sponse to our request for dues in advance, were writ- 
ten for five dollars. Some years ago a resolution was 
adopted that our Association do its own entertaining, 
this is one of the things | have in mind. I hope some 
action will be taken at this meeting because | cannot 
help but feel that by the time this could go into effect, 
we will need the additional income. 
Profit By the Lesson of Organization. 

“In conclusion let me ask, as we face the business 
problems for the coming year, would it not be well for 
each of us to build in our mind, an ideal which we ex- 
pect to reach, something that will lift us to a higher 
plane in our calling and create in us a desire for a 
better business.” 

After the reading of the reports of the treasurer, 
Alex M. Gloeckner of Portsmouth, and the Secretary 
of Insurance, an excellent explanation of “Accounting 
Systems in Hardware Stores” was given by R. R 
Miles of the National Retail Hardware Association. 
Liberal use was made of the Question Box, and a dis- 
cussion took place concerning the handling of agri- 
cultural implements by the hardware merchant in 
rural communities. 

Wednesday evening at 8 o'clock the members and 
their guests attended a reception and dance at Winter 
Garden, New Southern Hotel. Erom the zest with 
which all entered into the evening’s diversion it was 
plain that the hardware retailers of Ohio know how 
to enjoy life as well as how to derive profits from the 
sale of ironmongery. 

Thursday, February 20, 1919. 

The business session began at g a. m. 
In addition to the Question Box, its program included 
G. Weir, Advertising Manager the 
Beckwith Company, Dowagiac, Michigan, on “The 
Two Determining Factors that Influence 
Sales and Profits.” The Convention engaged in a dis- 
cussion of “What Housefurnishings Mean to a Hard- 
under the leadership of W. C. Kennedy 

The subject of “Credits” 
Ee. Justus of Columbus 


Thursday. 
an address by E. 


Directly 


ware Store,” 
of Columbus. was dealt 
with from many angles. C. 
led a discussion of the question, “Is an Automobile 
Accessory Department Necessary in a Hardware Store 
Today, and Can Such a Department Be Made to Show 
a Profit?” 

Thursday evening the annual theater party was 
given at Keith’s Theater for all the members and their 
women folk. It was a pleasurable event and only a 
chronically disgruntled dramatic critic could find fault 
with the sprightly program of entertainment. 

Friday, February 21, 1919. 

General discussions, report of committees, and un- 
finished business occupied the Friday morning session. 
Adjournment was taken at 10:30 o'clock so that the 
members might avail themselves of the invitation of 
the manufacturers and jobbers of Columbus to be 
their guests for a Community Day. 
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PRINCIPLES AND EXAMPLES OF 
GOOD WINDOW DISPLAYS. 








CLEVER WINDOW DISPLAY OF PAINTS 
RESULTS IN MANY SALES. 


The display shown in the illustration herewith, was 
designed mainly to show the many uses of paint and 
varnish products, and that their purpose is not con- 
fined to a floor or two but occupies every surface of 
any kind of building, indoors and out. The display in 
fact was half inside and half outside, so far as the idea 
was concerned. 

A large can of paint about thirty inches high made 
from card board was placed on top of the background. 
On the left side of this can of paint is a card reading 
“Clean Up and Paint Up, Keep It Up.” A smaller 


Paint Up Bureau. The use of them is, therefore, 
through the widespread publication of his winning ar- 
rangement here and in many other journals, a very 
clever and effective tie-up with the Clean Up and 
Paint Up campaign the country over. The display 
was arranged by J. W. Donson for Irwin, Jewell and 
Vinson Company, Dayton, Ohio. 

The Red Cross house, on the left, is painted in an 
appropriately and quietly effective monotone. 

A man on a ladder was painting the front of this 
house and another man was staining the roof. 

On the right of the window was a garage stained 
and painted as is customary. Right in front of the 
garage was a small toy automobile and the man was 
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Window Display of Paints, Arranged by J. 


cardboard disc next to this had pasted exteriors of 
houses in color placed on it. A still smaller disc was 
used with the word “outdoors.” On the left side of 
the can of paint was a cardboard disc with the word- 
ing “lor Wealth, Health and Economy,” the smaller 
disc next to this had pictures of interiors in colors and 
the next smaller disc had the word “Indoors.” 

On the left hand of the background is Miss Clean 
Up, cut out of cardboard about three feet high, point- 
ing to the center sign. Mr. Paint Up is on the right 
hand of the background and is also pointing to the 
center sign. The background was made of beaver 
board about fifteen feet long and was painted in poster 
effect with blue sky and white clouds so as to make an 
effective background for the buildings. 

The choice by the designer as symbols of his idea 
of the “Up Twins,” Miss Clean-up and Master Paint- 
up, was especially happy. These modernized versions 
of the ancient English Punch and Judy appear in 
much of the advertising mattter, supplies, electros, 
etc., sent out thus far by the National Clean Up and 


W. Donson for 


Irvin, Jewell and Vinson Company, Dayton, Ohio. 


making this new and attractive with the use of paint. 

In the center of the window is a show window. 
This window has oak floor and mahogany back- 
ground. A man was painting it an attractive green 
on the outside. 

An office building was also used to the left of the 
show window. This building was about eight or nine 
stories high and a man was working on a swing paint- 
ing the sash. On the right of the show window was 
the factory building already alluded to, showing that 
paint is just as good for factory as it is for home, as 
a matter of preservation and economy. 

On the floor of the window where the various paint- 
ers were shown painting stove pipe, flower box, win- 
dow screen, porch swing and porch floor, a good 
many of the articles were only half painted, showing 
a contrast between the old worn paint and newly 
painted liquid. There about twelve of these 
cut-outs all doing a different job of painting. 


The entire floor of the window was covered with 


were 


imitation grass. 
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OPPORTUNITIES FOR FOREIGN TRADE 
PRESENTED BY BUREAU OF FOREIGN 
AND DOMESTIC COMMERCE. 


The Bureau of Foreign and Domestic Commerce 
through its Special Agents, Consular Officers and 
Commercial Attachés is receiving information of op- 
portunities to sell hardware and kindred lines in sev- 
eral foreign countries. Names and locations will be 
supplied on request to the Bureau in Washington or 
its District Offices. Such requests should be made on 
separate sheets for each opportunity, stating the num- 
ber as given herewith: 


9x277—A man in Greece desires to secure an agency for 


\merican products in that country. Correspond- 
References. 


the sale of 
ence may be in English. 
2xX3—A man in France desires to secure an agency for 
the sale in Tunis and north of Africa, of agricultural ma- 
chinery, household articles, hardware, etc. Correspondence 
should be in French. References. 
I8285,—A broker in Mexico desires to secure an agency 


for the sale of American products. Correspondence may 
be in English. References. 

28295—A man in Belgium desires to be placed in com- 
munication with exporters with a view to securing agencies 
for the sale of American products. 

928305—A wholesale dealer in [Irance desires to secure 


an agency for the sale of tools, grinding wheels, hardware, 


and ventilators. Correspondence may be in English. Ref- 
erences. ; ; 
982907 —A man in Norway desires to purchase’ or 


secure an agency for the sale of paints, iron and steel, metals, 
heavy hardware, general hardware, specialties generally in- 
cluded in hardware stocks, and steel and copper wire and 
cable. Correspondence may be in English. References. 

28305—A man in Norway desires to purchase iron and 
steel, metals, heavy hardware, etc. Terms, cash against doc- 
uments at destination. Correspondence may be in English. 
References. 

28300 —The representative of a State in Finland, who 
is in this country, desires to be placed in communication with 
manufacturers and exporters for the sale in Finland of al- 
most every kind of goods in large quantities, except those 
produced by the wood industry. Goods are generally bought 
in that country by cash payments 

98314—A man in France desires to secure an agency for 
the sale of heavy hardware, and especially agricultural ma- 
chinery. Correspondence should be in French. 

28318—An American who is now a resident of Servia 
desires to secure an agency for the sale of American prod- 
ucts in that country and Jugo-Slavia. Correspondence is so- 
licited. 

98390— A firm in Denmark desires to purchase and also 
secure an agency for the sale of accessories for automobiles 
and motorcycles: ball bearings; tires for motor cars and motor 
lorries; files, and belting. Quotations should be made f. o. b. 
New York. Terms, cash. Correspondence may be in Eng- 
lish. 

28321.—A man in France desires to 
for the sale of hardware. Correspondence 
lish, French preferred. References. 

28324—A man in Canada desires to purchase specialities 
in any line of American goods. He would purchase outright 
or act as agent on commission. Quotations should be made 
f. o. b. destination. Reference 

24330.—An agency is desired by a man in 
the sale of galvanized iron. FPeference 

28,335.—A company in India desires to purchase and to 
secure an agency for the sale of all classes of articles con- 
sumable in that country, such as iron and steel, machinery, 
railway stores, hardware, etc. References. 
_ 28,337—A man in France desires to 
lor the sale of metals, machinery, and tinware. 

28,338.—A business man in Denmark wishes to 
an agency on commission for the sale of hardware, etc. Cor- 
respondence may be in English. Reference. 

_ 28,340—A firm in Ireland desires to secure an agency 
tor the sale of motor cars and motor accessories for the 
whole of Irleand. Reference. 

28,342—A commercial agent in France desires to secure 
i Correspond- 


secure an agency 
may be in Eng- 


Australia for 


secure afl agency 


secure 


an agency for the sale of motor-car accessories. 
ence may be in English. References. 

_ 28,361.—Merchants in Australia, having at the present 
time a representative in this country, desire to secure agen- 
cies for the sale of hardware, etc. 

_ 28,362.—A firm in the Netherlands desires to be placed 
iN communication with manufacturers and exporters for the 
sale of American goods and requests that quotations with 
samples, catalogues, etc., be submitted. References. 
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28,363.—A company in France desires to secure an agency 
for the sale of machine tools and tools in general. Corre- 
spondence should be in French. This firm has large ware- 
houses which may be used for storage of American goods. 

28,364—A man in Mexico desires to secure the sole 
agency for the sale of automobiies and supplies, etcv. Ref- 
erence. 

28,366.—A man in France desires to secure an agency for 
the sale of agricultural implements. Correspondence should 
be in French. 

28,367.—An agency is desired by a man in Venezuela for 
the sale of paints, nails, spikes, tacks, etc. References. 

wei : 


COMING CONVENTIONS. 


South Dakota Retail Hardware 
Building, Sioux Falls, February 25, 26, and 27, 
Shephard, Secretary, Mitchell, South Dakota. 

New York State Retail Hardware Association, Buffalo, 
New York, February 25, 26, 27 and 28, 1919, Hotel LaFayette. 
John B. Foley, Secretary, 607 City Bank Building, Syracuse, 
New York. 

Kentucky Hardware and Implement Dealers’ Association, 
Tyler Hotel, Louisville, February 25, 26, 27, and 28, 1919. 
J. M. Stone, Secretary, Sturgis, Kentucky. 

Michigan Sheet Metal Contractors’ Association, Kala- 
mazoo, March 5, 6, 7, 1919. Park-American Hotel. F. E. 
Edcrle, 1121 Franklin Street, S. E., Grand Rapids, Michigan. 

Wisconsin Sheet Metal Contractors’ Association, Hotel 
Wisconsin, Milwaukee, March 20, 1919. Paul L. Biersach, 
Secretary, 661 Hubbard Street, Milwaukee, Wisconsin. 

Southern Hardware Jobbers’ Association, St. Charles 
Hotel, New Orleans, Louisiana, April 8, 9, 10, 11, 1919. John 
Donnan, Secretary, Richmond, Virginia. 

American Hardware Manufacturers’ Association, St. 
Charles Hotel, New Orleans, Louisiana, April 8, 9, 10, 11, 
1919. F, D. Mitchell, Secretary, 4126 Woolworth Building, 
New York City. 

Sheet Metal Contractors’ Association of Illinois, Jefferson 
Hotel, Peoria, Illinois, April 9, 10, 1919. Frank I. Eynatten, 
Secretary, Peoria, Illinois. 

National Sheet Metal 
bus, Ohio, June 10, 1919. 


Association, Coliseum 
1919. F. Jj. 


Association, Colum- 
Seabrook, Secretary, 


Contractors’ 
Edwin L., 





261 S. Fourth street, Philadelphia. 
e-e- 
RETAIL HARDWARE DOINGS. 
Arkansas. 
S. K. Waldrop Hardware Company will open for busi- 
ness at Wilton. 
lowa. 


Korus and Foulke, Hartwick, will erect a modern brick 
building for their business 

Haas Schuenk Company, Hinton, has sold its hardware 
stock to Joseph Bogen. 

L. Christman will open a hardware store at Knierim. 

The hardware firm of Belvel and Duden, Lineville, has 
heen dissolved, L. M. Belvel continuing the business. 

Edward Heinz has sold his hardware store at Marshall- 
town to George L. Rundell, 

Kansas. 

J. H. West will open a hardware store at Willis. 

Dan Welsh has purchased the interest of his partner, 
M. Wood, at Elkhart. 

Minnesota. 

The Slettum Hardware Company, Carlton, has resumed 
business 

G. S. Vik has 
John Pott. 

Huset Brothers have purchased the hardware business 
of M. A. Johnson at Strandquist. 

Nebraska. 

Long and Stockham have sold their hardware store at 
Arnold to Downing and Downing. 

\. I. Bast has purchased the hardware business of the 
\lford Brothers at Elmwood. 

The hardware store of Loken and Newman 
Grove was destroyed by fire, the loss being about $28,000. 

North Dakota. 

The stock of the Aneta Supply Company at 
purchased by O. M. Sloulin and N. O. Haugen. 

A. A. Simmer has bought the hardware store of the 
Hazelton Leader Company at Hazelton 

Texas. 

The hardware store of Walling Brothers at Burkburnett 
was destroyed by fire. 

The East Texas Hardware Company, Orange, has been 
incorporated for $20,000. 

Wisconsin. 

William Kingston, Mukwonago, has taken his son Harry 
into the hardware business, the new*name of the firm now 
being Kingston and Son 

W. R. Gherke ad Otto Lemke, New London, will open 
a hardware store in the J. C. Lyon building 


sold Casenovia to 


his hardware store at 


(Osnes at 


Aneta was 
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ADVERTISING CRITICISM AND 
COMMENT 


Helpful Hints for the Advertisement Writer 








The prices of the two specials in the advertisement 
of Stemer and Voegtly Hardware Company stand 
from the text with a boldness which forces at- 
As originally published in the Pittsburgh 
Pittsburgh, Pennsylvania, this advertisement 


Leader, 
FOR THIS WEEK ONLY 


TWO SPECIALS FoR, THs WeEx on 


ALUMINUM SAUCE PANS MYSTIC MIT POT CLEANER 


}-quart Heavy Alumi The 
nam Sauce Pan with steel great Soap Saver makes pot cleaning 
handle, regrlarly selling Cc easy Cleans a 
for 7% positives dnl this week dishes, pots ,.——a—a 


and pans like ¥ 


2%-quart Heavy Sine aiden mente, 10 ence 
num Sauce P an with ster! 
handle, regular price of Cc used, always 
which +1 3125 es used 


tor this week 


out 
tention. 
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was three columns wide and four inches long, so that 
the figures were fully half an inch high. The heavy 
aluminum sauce pans of the capacity stated, at 48 
cents and 78 cents, respectively, constitute genuine 
bargains and are sure to attract thrifty housewives to 
the store. This is a strong advertisement, well ar- 
ranged, persuasively worded, and distinctive. 
* * ok 

Not much better than an illustrated business card is 
the advertisement of M. Goldberg which is herewith 
reproduced from the New Orleans States, New Or- 
One half of the space is occupied 
The re- 


leans, Louisiana. 


by a poor illustration of a warm air heater. 





Have vour turnace_ re- 


paired. We furnish any 


part to any furnace by 


M. Goldberg 
Phone Jackson 1690 
Warm Air Heating and 


Sheet Metal Works 
1423 DRYADES ST 














mainder is taken up with copy which has little if any 
selling power. Arguments of fuel economy, improve- 
ment in heating service, and the like, could be used to 
good effect in the same amount of space. 

x * * 

While this advertisement of the Maddox Hardware 
Company reproduced herewith from the Courier- 
Herald, Dublin, Georgia, was perhaps prepared en- 
tirely by the tire manufacturer, all due credit must be 
given to the dealer because of his willingness to take 
advantage of the excellent dealer helps that are offered 
him. The attractiveness of the advertisement and the 
direct and forceful manner in which it conveys its all 
important message could not be improved upon. The 
illustrations are executed in such a way that even the 
resiliency and the light running of the tires can be 


The short sentence at the top holds the at. 
Pleasure is 


sensed. 
tention of the automobilist. 
in auto riding and punctures and blow Guts are al- 
Anything to maintain 


the main idea 


ways somet':ing to be feared. 


pleasure and reduce the number of punctures and 
blow outs is interesting to the car owner. The state- 


ment of the guarantee followed by the information 





PORTAGE 
TIRES 


Makes riding a pleasure 
for you are not always 
expecting Punctures or 
Blow Outs--they’re guar- 
anteed for 5,000 miles, 
but will run 12,000. 















We have them in all 
sizes. Wealso carry a 


full stock of Tubes. 
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“The Busy Hardware Store” ,* 
Phone 218 Madison St. a 
to 


ay 
‘ 


regarding excess mileage offered in these tires inter- 
ests him still more. Real result-producing advertis- 
ing is contained in these first six lines. ‘The assertion 
that these tires are carried in all sizes together with a 
full line of tubes is also very good because the pur- 
chaser is at once assured that he can be completely 
supplied with his tire needs. Such advertising as this 
will surely keep the Maddox Hardware Company 
“The Busy Hardware Store.” This advertisement is 
a good example of cooperation in advertising and the 
wise and farsighted dealer readily uses the oppor 
tunity offered him to run such high class advertising 
He should study as well as use his dealer helps and 
thus be better able to prepare his own advertisemert® 
on the general run of hardware goods. 
x * & 

‘You can sell goods by misrepresentation, but yorr 

cannot develop business in that way. 
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HEATING AND VENTILATING 








ENDS REGULATION OF COAL TRADE. 


War-time regulation of the coal trade will virtually 
cease March 1, according to announcement from the 
Fuel Administration. That date has been tentatively 
fixed for the abrogation of celebrated Order No. 3,885, 
prohibiting the shipment of coal for reconsignment, 
also the order of November 6, 1917, under which all 
shippers of coal to tidewater at the ports of New York, 
Philadelphia, Baltimore and Hampton Roads were 
required to consign much shipments to the tidewater 


coal exchange. 
e+ 


DESCRIBES FUNCTION OF HUMIDITY. 


At the last annual meeting of the Minnesota State 
Medical Society, Dr. Lyons, dean of the medical school 
of the University of Minnesota, presented an instruc- 
tive study of humidity and the methods of its regula- 
tion. In an elaborate discussion of his paper, Dr. 
W. A. Evans, medical authority of the Chicago Trib- 
une, says that Dr. Lyons did not discuss the advis- 
ability of a proper humidity from the point of view 
Dr. Lyons declared that “we 
live under artificial conditions. I believe that the) 
are bad. I believe (without present scientific evidence ) 
that artificial humidification of dwelling houses, offices, 
and other places where relatively few people gather 
is desirable from the standpoint of comfort and per- 
haps is considerably protective from infection and 


of physiology or health. 


vaso-motor strain.” 

Assuming this statement of his belief to be accepted, 
says Dr. Evans, he discusses the need for humidifying 
heated houses and methods of accomplishing it. A 
cubic foot of air at zero Fahrenheit will only hold a 
A foot of air at 80 degrees 
If air which 


half a gram of water. 
Fahrenheit will hold 11 grams of water. 
is at zero Fahrenheit is saturated with moisture heated 
to 70 degrees Fahrenheit, 75 grams of water must be 
added to each foot of air to saturate it. If saturated 
air at zero Fahrenheit is heated to 70 degreees Fahren- 
heit, its relative humidity will be only 6 per cent. 
The amount of water lost by the body through the 
lungs and by evaporation from the face in 24 hours is: 
At rest, 6,283 grams; reading, aloud, 10,348 grams; 
singing, 12,566 grams a range from four-fifths of a 
pint to eight-tenths of a quart. The drier the atmos- 
phere air the greater this loss. In a hot room in the 
air of which no moisture has been evaporated these 
figures would be still further and even greatly in- 
creased. 

The per cent of humidity in the air is of importance 
from the standpoint of comfort. The body must lose 
heat as fast as it produces it. In cold weather how 
to produce heat as fast as it is lost is a question. In 
hot weather how to lose heat as fast as it is produced 
is the question. 


The heat loss by the body is divided about as fol- 
lows: Through ordinary excretions, 1.8 per cent; 
through evaporation from the lungs and skin (in pro- 
portion of about 1 to 2), 25.2 per cent; radiation and 
conduction, 73 per cent. If the air is moist conduction 
and radiation are increased, but evaporation is de- 
creased. If air is saturated with moisture at 50 de- 
grees we feel cold because excessive loss by conduc- 
tion more than makes up for decreased evaporation, 

Prof. Lyons says that the humidity which is most 
comfortable depends altogether upon the temperature. 
In zero weather, which prevails so frequently in Min- 
nesota in winter, he thinks that a humidity of 40 to 
50 per cent is best. A humidity of 60 per cent in a 
milder climate might be practicable and also better 
lf a small house, say with 10,000 cubic feet of air 
space, takes in air at zero and heats it to 70 degrees 
l‘ahrenheit, one gallon of water must be evaporated to 
get a humidity of 50 per cent. 

In cold weather a well built double windowed house 
in the climate of Minneapolis will leak enough air to 
effect ten changes of air in the twenty-four hours. If 
the wind is blowing considerably the air will change 
more than ten times in the twenty-four hours. If any 
windows are opened the amount of change will be 
sull greater. Prof. Lyons does not advocate chang- 
ing the air by opening windows, since in cold weather 
leakage will take care of all needs. 


“Tf I 


were to put in a heating system in a small house in 


Dr. Lyons concludes his paper as follows: 


\linnesota today I would choose a warm air heater. I 
would have no outside air flue, but rather a cold re 
turn flue from every room to the base of the heater 
! would look to this system to secure circulation. | 
would trust to leakage for renewal. I would have 
double windows, expecting even with these to have 
ample oxygen for an ordinary family. I would suppl) 
moisture by a sufficient number of broad, shallow 
pans just above the fire pot, the water level in these 
being automatically maintained by connection with the 
city water system. I would have a good psychrome 
ter and see to it that the relative humidity was kept 
above 40. I would have a good thermometer and keep 
the temperature at 65 degrees Fahrenheit, unless the 
women folks complained, and not above 68 degrees, 
even if they did complain. IT would expect good health 
and comfort dividends on the outlay of money and 
trouble required to get these conditions.” 


“ee 


BURNS EITHER HARD OR SOFT COAL. 


In the accompanying illustration is shown the Mod- 
ern Way Warm Air Heater made by The Modern 
Way Furnace Company of Fort Wayne, Indiana. It 
burns either hard or soft coal with very good results, 
as the radiator is built entirely of cast iron and on the 
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It has a very large heating surface 
The heat enters the radiator 
in the smoke dome in the 


return flue type. 
and is of large capacity. 


center and divides, passing 
around the radiator both 
ways to the smoke collar 
and leaving the opposite 
side for the clean out. The 
fire pot is corrugated to in- 
crease the heating capacity 
and to allow for heat ex- 
pansion and_ contraction. 
The ash pit is deep and has 
It is fitted 
cup 


a large capacity. 
to the base with a 
joint which prevents dust 
into the 


Ashes 


can easily be removed as 


from escaping 


warm air chamber. 


the door is large and the 





grates can be replaced and 
Modern Way Warm Aljlr ° 
Heater made by The Modern taken out easily. 
Way Furnace Company, Fort . pe P 
Wayne, Indiana. is made entirely of cast 
iron, cast in one piece, forming the ash pit and a 
substantial support for the heater and the galvanized 
castings. Although there have been many detrimental 


things said of the “pipeless” or one register warm air 


The base 


heater, the dealer can form his own opinion, from the 
foregoing description. There is no doubt but what 
there is a special place for just such a heater to fill 
and dealers will find it to their advantage to enter into 
correspondence with The Modern Way Furnace Com- 
pany at Fort Wayne, Indiana. 


eo 


PATENTS DOWNDRAFT ATTACHMENT 
FOR WARM AIR HEATERS. 


Under number 1,291,590, United States patent rights 
ave been granted to Rudolph W. Menk, Chicago, Lli- 
nois, assignor to The Excelsior Steel Furnace Com- 
pany, Chicago, Illinois, for a downdraft attachment 
for warm air heaters described herewith: 

The 
heater including a combus- 
tion chamber having an 
opening for the introduc- 
tion of fuel thereto, an ash 
pit and a grate interposed 
between the said ash pit 
and said combustion cham- 
ber, of a dome-shaped ele- 
ment adapted to be mount- 
ed within and in space re- 
lation with the inner walls 
and bottom of said com- 
bustion chamber and having communication with the 
fuel opening thereof whereby draft admitted through 
said fuel opening is directed downwardly through said 
domeshaped element and upwardly around the exterior 
thereof. 


combination in a 














ities 3 

It is very rarely indeed that luck plays any part in 
success. Hard work generally accounts for 95 per 
cent of success. 
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HAS ALL THE MODERN IMPROVEMENTS. 


The Thatcher Furnace Company of New York City 
and Chicago gives many convincing arguments in favor 
of the New Pacific Warm Air Heater, shown in the 
accompanying illustration. The base plate and bot- 
tom casing ring are cast in one piece and the lower 
section is fitted with deep cut joints to prevent the 
leakage of any ashes into the air chamber. The grate 
is of the patent triangular pattern which when agi- 
tated even only slightly, affects every part of the grate 
surface. This clears away 
all dead ashes and leaves 
a bright fire and a clean 


grate. 
The radiator is fur- 
nished in either of two 


styles. J[*irst there is the 


all cast iron which is 
adapted for the use of 
soft coal and is cast in 
one piece without joints. 
The extension collar and 
neck 
ne ee Ae Heater Mounted through the cast 
Made by the Thatcher Furnaceiron front or through the 

This 


Company of New York and 
is said to prevent any soot or ashes from dropping in- 


clean-out may be 





Chicago. casing as desired. 
side the casing and makes this type of radiator abso- 
lutely gas tight and easy to keep clean. The other 
style is the horse shoe, or return flue radiator which 
has sides made of heavy, cold rolled steel. This is 
much used with hard coal. This radiator is also fur- 
nished with the same style of cast iron extension clean- 
out neck and smoke pipe. 

The New Pacific heater has a large feed door en- 
abling large pieces of coal and wood to be used. With 
this door there is free access to any part of the heater 
without taking it apart. The heater has all the mod- 
ern improvements including water coil openings for 
a ready supply of hot water for domestic purposes, 
dust flue dampers, chains with regulating device, etc. 
Dealers can secure literature and catalog of the New 
Pacific warm air heater and the Company’s other heat- 
ers by addressing the Thatcher Furnace Company, 
13i West 35th Street, New York City, or the Western 
office. 12: West Lake Street, Chicago, Illinois. 


~ 
-<oe- 


SAFETY PRINCIPLES HELP EFFICIENCY. 





The practice of safety principles does not cause 
a workman to be slow, timid or over-cautious, says 
the Bulletin of the Bureau of Safety. It demands no 
sacrifice of time or progress, and no impairment of 
efficiency. It insists on the adoption of the safe in 
preference to the unsafe. It calls attention to hidden 
dangers and the cause of accidents and suggests rem- 
edies. It emphasizes the importance of seeming trifles 
where the preservation of life and limb is concerned. 
It tends to develop in the workman an instinct that 
scents danger, weighs possibilities and consequences 
and awakens in him an actuating consciousness of the 
necessity for using care at all times. 
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PRACTICAL HELPS FOR THE 
TINSMITH 








PATTERNS FOR RIGHT ANGLE TEES. 


By O. W. KoruHe. 
Tee patterns are always of interest to some work- 
men, especially the younger generation, and so it is 


each point as I-2-3-4 in the quarter circle of end view, 
lines are projected over cutting those stretchout lines 
in pattern of similar number. This gives us points 
1’-2’-3'-4’ and a line traced through these points of in- 
tersection produces a miter cut for a Tee. 
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Patterns for Right Angle Tees. 


well to know how to get them out efficiently. In Fig. 
1 we have a right angle tee of the same diameter. We 
might sav it is used for a smoke pipe or other such 
work. Observe the end elevation is that view look- 
ing into the end of the main pipe. By dividing % 
of the circle as 1% into equal parts, we establish all 
our points for developing the pattern for Tee. The 
stretchout can be stepped off using one of these spaces 
as 1-1”. Having this done it is best to throw a rule 
along this line to see if the girth is correct. We very 
often in stepping off with dividers find 4% or % inch 
is missed somewhere. In this way the error can be 
corrected before too late. Stretchout lines are erect- 
ed from cach of these points in girth, and then from 


Most workmen cut out the opening for Tee after 
the pipe has been formed up and is then marked out 
for cutting. But should it be the desire to lay out the 
opening ; first, then observe how the Tee fits over one- 
half of the circle. Therefore one-half of the main 
pipe must be cut cut to accommodate the full area of 
the incoming Tee. So the girth is picked from this 
half circle and stepped off below the end elevation. 
Stretchour lines are drawn and lines dropped from 
points in the end view. This establishes the intersec- 
tion for tracing the outline of opening, and completes 
the pattern. 

In Fig. 2, our Tee takes on another shape in that 


the small Tee fits on a larger pipe at right angles. The 


ao ee 


a 
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large circle for the main pipe ts first drawn to the 
desired radius and from its center a line is drawn 
from which the half section for the smaller Tee is 
described. Treat one-half of the semi-circle into 
equal spaces and erect lines until they intersect the 
large circle in points 1’-2’-3’-4’. Observe these are 
the points cf penetration or where the lines stop form- 
ing a sort of a butt miter between the two fittings. To 
set off the pattern pick the girth from the half sec- 
tion and set it as 4-4 verifying it to see that it is cor- 
rect. Then erect stretchout lines and from each points 
as 1’-2'-3’-4" of end view project over lines crossing 
those in stretchout of similar number as in points 
1’-2’-3’-4' etc. This gives the outline for the miter 
cut of the Tee pattern. The opening is laid out simi- 
lar as the other one only the spaces are picked from 
points 1’-2’-3’-4' off the large circle and set off on the 
straight line as shown. Repeat the instructions for the 
former opening which establishes the centers for trac 
ing the pattern for opening. J.aps must be allowed 
for seaming or rivetting. 

3 and 4, we have other problems de- 
He should lay them 


Below in Figs. 
signed for the reader’s practice. 
out as he sees them developing the pattern as above 


explained. 
“*e- = - 


GIVES LIGHT AND VENTILATION. 

A ventilator possesses a distinct advantage when it 
can be shown that storms cannot affect the parts and 
bearings. This applies to the New Rotable Standard 
Ventilator depicted in the accompanying illustration, 
made by the Standard Ventilator Company, Lewis- 
turg, Pennsylvania. It swings free in a very slight 
craft. It is made to utilize the down current of winds 
to induce currents of air from the 
chimney or build- 


horizontal 


and 


ing so as greatly 
to increase the 
draft or ventila- 
tion. When it 
isattached to 
a troublesome 
chimney or stack 
weather 





any 
— force bearing 
LM upon it has the 
effect of increas- 
ing the direct 
draft. Being 

New Rotable Standard Ventilator and : 
Chimney Cap Made by the Standard constructed with 

Ventilator Company, Lewisburg, , ° 

Pennsylvania. an opening not 


affected by storms, it permits the entrance of light 
and has the advantage of lighting the apartment it 
ventilates. The capacity of the opening which is 
always away from the weather like a weather vane 
corresponds with the size of the flue. The sensitive 
bearings minimize friction so that the ventilator turns 
easily and is not affected by either heat or cold and 
requires no oiling. The New Rotable Standard Ven- 
tilator is said to handle fifty per cent more air than 
stationary ventilators of equal size and obviates the 
necessity for high stacks. It is also ornamental. The 
chimney caps are made of cast iron, laid in cement, 
require no bolts, preserve the chimney and are practi- 





February 22, 1919. 


cally indestructible. [or literature of the New Rot- 
able Standard Ventilator and Chimney Cap, dealers 
should address the Standard Ventilator Company of 
lLewisburg, Pennsylvania. 


o> 


FASTEN WITH A PATENT CLINCH. 





It is well known to the trade that Dieckmann elbows 
and shoes, made by Ferdinand Dieckmann Company, 
Cincinnati, Ohio, are no experiments as they have al- 
most half a century of experience behind them. In the 
Company’s factory, only skilled labor is 
employed and the products are made of 
only the best grade of new coated mate- 
rials. It is said no black material is 
used and goods are galvanized with the 
highest grades of spelter after forma- 


tion. Thus a perfect coat throughout 
Galvanized the entire body of the elbow is assured. 
Corrugated = The crimps are large and even through- 


Elbow, Made 
by Ferdinand 
Dieckmann 
Company, Cin- 
cinnati, Ohio. 


out and lay perfectly flat on the body of 
the elbow, thereby all strain on the 
material is eliminated. All Dieckmann elbows and 
are fastened with a patented clinch and are 
to fit all standard makes of conductor pipe. 
They are very smooth inside 


shoes 
gaged 
and have no seams and are 
tapered so as to make a tight 
fit. It can be seen, therefore, 
that no soldering is required 
They are 





in erecting them. 
made in all angles from ten 


Square Galvanized Shoe, 
Made by Ferdinand 
Dieckmann Company, 

Cincinnati, Ohio. 


and are true to the gage and angle. 
and samples can be obtained by addressing the lerdi- 
nand Dieckmann Company, Post Office Station Bb, 
The Company at all times solicits 


to ninety degrees in 29 gage, 
28 gage, 26 gage and 24 gage 
Full information 


Cinemnati, Ohio. 
inquiries and guarantees prompt service. 





HAS A BETTER GASOLENE GENERATOR. 

The quality of gasolene during the last two years 
has been changing rapidly. The low kerosene grades 
of gasolene require greater 
heat to generate as they con- 
tain a greater number of 
heat units than the better 
grades. The Burgess Sol- 
dering Furnace Company of 
Ohio, have ac- 

improvements 


Columbus, 
complished 
which they state more than 
take care of this change in 
the quality of fuel. The 
Gem Soldering Furnace, 
shown in the accompanying 

"hen ee” illustration, has an improved 
drip cup which has three times greater heating sur- 
face and gasolene capacity, says the Burgess Soldering 
Furnace Company. Its generation is secured in one- 
half to two-thirds the time of the former cup, and this 
is a great saving and convenience to the operator. The 


4 


improved drawn seamless steel generator pipe has 4 








Number 7 Gem Soldering 
Furnace, Made by the 
Burgess Soldering 
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spiral core which causes the gasolene to travel prac- 
tically 75 per cent farther. The cast iron burner has 
been slotted further to increase the heat on the gen- 
crating pipe and this gives maximum generation 
Jealers would do well to write to the Burgess Solder- 
ing lurnace Company, Department A, Columbus, 
(Jhio, asking for their catalog. 
secuihbiapidetaesail ecient 
DECLARES THAT AMERICAN ARTISAN IS 
VALUABLE INSTRUCTOR. 

To AMERICAN ARTISAN AND HARDWARE RECORD: 

| consider your journal a very valuable instructor 
to hardware men and especially to tinners or, as they 


called, 


knows so much that he cannot learn more about his 


are now sheet metal workers. None of. us 


trade or business. The successful man is the one who 
reads and studies. 

Yours truly, 
W. Si Ott. 
Dodsonville, Texas, February 14, 1919. 
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CEASES TO MAKE WOOD’S PATENT 
PLANISHED SHEETS. 


LTENRY 


The American Sheet and Tin Plate Company, |’itts- 
burgh, Pennsylvania, states that it has discontinued 








the manufacture of Wood's [’at- 
7 ent Planished Sheets and is offer 
¥ Some. ing in their stead, Keystone Ham- 
Busw2Qs mered Polished Steel Sheets, as 
PITTSBURGH shown in the accompanying illus- 
= tration, which the Company bhe- 

Cory ge . 
lieves is a superior product in 
every way. This new product is 
declared to be identical in appear- 
ance to Wood's Patent Planished 
Sheet Iron, differing only in the 
quality of the base, steel being 
employed instead of iron. [xpe- 
by d rience in actual service and ex 
L haustive investigations have 

| 








shown that this carefully manu- 
Keystone Hammered. > 
Polished Stee! Sheets.factured steel, 
Made by the American . : ° 
Sheet and Tin Platecopper, is superior to planished 
Company, Pittsburgh, . 
Pennsylvania. 1ron. 


when alloyed with 


The Keystone Hammered 
Polished Steel Sheets are manufactured from copper 
steel. Dealers may secure further information about 
this new product and the Company’s many other sheet 
and tin mill products by addressing the American 
Sheet and Tin Plate Company, rick Building, litts 
burgh, Pennsylvania. 


CHAMPION EAVE TROUGH MITERS. 


\Np HARDWARE RECORD: 
the 


lo AMERICAN ARTISAN 


Kindly advise who makes Champion lave 


lrough Miters. SUBSCRIBER. 
Indiana, February 18, 1919. 


en 


NOTES AND QUERIES. 


Phonograph Record Files. 
From C. R. Oberholtzer, Angola, Indiana. 
| would like to know where I can get phonograph 


record files. 
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Ans.- 
Street, Chicago, Illinois, can furnish such files. 
Electric Cooling Device for Refrigerator. 
From McQuesten Hardware Store, 123 West 2nd 
Muscatine, lowa. 


Cullen-Marsh Company, 21 East Van Buren 


Street, 


Kindly advise us who makes refrigerators with the 
electric cooling device. 

Ans.—-The Fridger Factory, 327 Wells Street; Me 
Clellan Refrigerating Machinery Company, 570 West 
\dams Street; and Joseph A. Holpuch Company, 3113 
West 22nd Street; all of Chicago. 

Von Duprin Panic Release Bolts. 
From J. H. Bedford, Bridgeport, Illinois. 

Will you please give me the address oi the firm 
making the Von Duprin release bolts ? 

Ans, 
Hardware Company, Indianapolis, Indiana. 

Plate Glass Disks. 
Angola, 


These are manufactured by the Vonnegut 


From CC. R. Oberholtzer, Indiana. 
Can you tell me who makes plate glass disks ? 
Ans.—Manufacturers 
Dearborn Street; 
$31 St. Clair Street; and Tyler and 


West Ohio Street; all of Chicago: 


Glass Company, 38 South 


Pittsburgh Plate Glass Company, 
Hlippach, 


306, 


Well Buckets. 
Krom J. A. Van Pelt, Morrilton, Arkansas 
Please advise who makes well buckets. 
\ns.—_New Orleans Roofing and Metal Company, 


Works, 


Richmond, Virginia; and Union Cooperage Company, 


New Orleans, Louisiana; Richmond Cedar 


st. lLouts, Missouri. 

Instruction on Repairing Radiators. 

from William Champion, Box 203, Monticello, Wisconsin. 

Will you please inform me who can furnish a book 
cn how to repair automobile radiators = 

\ns.—Ir. LL. Curfman 


Maryville, Missouri; and G. F. Chapman, Department 


Manufacturing Company, 


RK, 535 Hazel Place, Akron, Ohio. 
Pumps for Gasolene Tanks. 
Markle, Wymere, Nebraska. 
Kindly tell me who makes pumps to attach 


from R. C. 
Kindly 
to gasolene tanks. 

\ns. S. IF. 
indiana; Gilbert and Barker Manufacturing Company. 
The Manu 
facturing Company, 125 Clinton Street, Chicago 

Hardware Mutuals. 
Bowie, 


Bowser and Company, Fort Wayne, 


Springfield, Massachusetts; and (;oulds 


From G. H. Golden and Company, Texas 


Will you give me the names and addresses of se\ 


eral of the hardware mutual concerns: 


Ans.—Illinois “Hardware Underwriters.” Secre 
tary Leon D. Nish, Elgin, HMlinois; The Oho Hard 


ware Mutual Insurance Company, Secretary George 


M. Gray, Coshocton, Ohio; The Minnesota Hardware 


Mutual, Secretary \l. S. Mathews, Metropolitan Lit 


Building, Minneapolis, Minnesota; lowa llardware 
Mutual, Secretary . R. Sale, \lason City, lowa: and 
\Visconsin Hardware Mutual, Stevens l’oint, Wiscon 
sin. 

Gasolene Tanks. 
From R. C. Markle, Wymere, Nebraska 


[ would like to know where to get tanks for gaso 
lene, holding from 4,000 to 10,000 gallons. 
\ns. Tank 
( incinnati, Ohio; S. I’. Bowser and Company, 
Wayne, Indiana; Gilbert and Barker Manufacturing 
and Wavne On 


Tank and Pump Company, Fort Wayne, Indiana. 


American Oil Pump and Company 


l‘ort 


Company, Springfield, Massachusetts ; 
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WEEKLY REPORT 
OF TRADE AND THE MARKETS 








UNCERTAINTY AS TO THE TIME AND 
DEGREE OF PRICE REDUCTIONS 
PREVAILS IN STEEL TRADE. 


Those who contend that a decrease in steel prices 1s 
impossible until a definite idea of the readjustments 
te be made is to be had are opposed to discussion of 
the subject. They contend that talk of deflation as 
long as the Government continues to float bonds is 
silly, and are not disposed to accept the advices of 
those who recommend a hasty forced readjustment. 
There is room for readjustment when the taxes that 
are to be paid are definitely known and other factors 
are ascertained, but in the meantime prices must hold 
at approximately the present level. 

Nothing is to be gained in the opinion of a section 
of the trade by announcing such decreases as would be 
possible, and such decreases as buyers generally expect 
They feel that the 
buyers who come into the market may have to pay a 


will be impossible for a long time. 


few dollars per ton more for their steel than the buyers 
who strike the market early in the summer, but as they 
expect a further advance to follow the decrease, if 
it comes, they contend that those who buy now, will 
reap other advantages that will more than offset the 
difference in the cost. There is evidence that this 
phase has appealed to a number of consumers in the 
Luilding trade. Inquiries from that source are in- 
creasingly important, and so are inquiries and orders 
too, from city governments. A marked increase in 
orders for pipe for sewage has been noted. 

Despite the improved situation from the general 
standpoint, some makers are undoubtedly experiencing 
difheulty in keeping their plants going. The orders 
are largely specialized and the manufacturers outside 
of the fields of activity are up against it. They are 
not expected to fare better until the general trade situ- 
ation shows improvement. A change in this respect 
is forecast in the trade, and many are of the opinion 
that the turn will come much sooner than has been 
expected. 

Inquiries for structural materials are in larger vol- 
ume, though orders continue light. The activity in the 
structural steel market is considered a good sign, and 
some business is expected to develop. Reports of price 
concessions persist, but have little to substantiate them. 


STEEL. 
Activity in the oil fields is reflected in the demand 
in the steel market for pipe for oil pipe lines. Two 


big orders which have as yet not: been closed are an 
inquiry from Cosden & Company, for 300 miles of 
eight-inch pipe, and an inquiry from Sinclair Oil and 
Refining Company for 200 miles of eight-inch pipe. 
In addition to these inquiries, which have been in 
the market for some time, there are a number of 


others which are said to be waiting on a reduction 
of prices. The hopelessness of waiting for lower 
prices is considered proven by the fact that a very 
iarge order offered a pipe mill at a reduction of 2% 
per cent from the scale was promptly declined. The 
pipe mills are operating at about 80 per cent of 
capacity. 

Activity is also reported in the machine tool trade, 
and in that of railroad equipment. The equipment 
companies, especially the engine manufacturers report 
good orders for export, and an expectation of an 
increase. Hand-to-mouth buying by jobbers is a 
persistent factor in production, and while there has 
been no marked change in the situation they show 
a disposition to order larger lots than they were willing 
to do a few weeks ago. 


COPPER. 


The situation in the copper market 
material change and remains unsettled. 
the stagnation in the metal trades continues, consumers 
will play the safe side and buy only for the most 


under the 


presents no 
As long as 


urgent requirements, which means that 
pressure of accumulated copper the price tendency 
is Sagging. 

Electrolytic copper is freely offered by the larger 
selling agencies at 17 cents, and it is said in the trade 
that on firm bids business could be done at even iower 
prices. In fact, smaller lots have changed hands at 
'634 cents. 

A new turn of affairs has occurred in copper which 
in many respects is unlike anything that ever existed 
It is the outgrowth of the immense wast- 
sriefly, a 


previously. 
age and destruction of capital by the war. 
great many of the foreign countries that desire to 
establish big electrical enterprises, and thus become 
heavy consumers of our copper, feel that they are 
unable to do so because of lack of capital resources. 
At the moment, therefore, it seems that it may become 
necessary for the manufacturers of electrical equip- 
ment and the producers of copper in the United States 
to help their foreign customers finance large purchases 
of electrical equipment and copper wire. 

A number of the leading officials of this country's 
big copper producing companies are in Europe at pres- 
cnt for the purpose of familiarizing themselves with 
the situation there as it relates to consumptive de- 
mands for copper. It has been intimated that they 
have in view the possibility of being called upon to 
help foreign buyers finance their purchases. 


TIN. 

Prices abroad are still over 8 cents per pound higher 
than when the war broke out, and no one can say 
that the fundamental position of tin is as good as it 
was then the world over. 
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On top of the £13 decline in London on Monday, 
there was another drop Tuesday of £8 per ton, which 
reduces spot Straits to £204, equivalent to 43 cents a 
pound. All British restrictions on exports of tin have 
Leen lifted, but as American importers cannot receive 
any license for import to the United States, cheap tin 
in London is of no value to American consumers as 
long as present Government control continues. With 
the refusal of all licenses for import of Bolivian ore 
and concentrates in the United States, the supply of 
Bolivian tin will be exhausted in several months, and 
the Government might be able to dispose of its hold- 
ings in Straits tin quicker. 


LEAD. 

There is a better tone to the market, and although 
demand shows little improvement, sellers are very in- 
different for orders. Some of the outside sellers at 
4.65 cents East St. Louis have withdrawn to 4.75 cents. 

In spite of large stocks, the price gives indications 
of being already cut to the bone, and not likely to go 
lower, unless some new development comes up. 


SOLDER. 
As a result of lowered prices of lead, a reduction 
The quotations 
Warranted 


has occurred in the prices of solder. 
in the Chicago market are as follows: 
50-50, per pound, 39.5 cents; Commercial 45-55, per 
pound, 36.2 cents; Plumbers’, per pound, 32.9 cents. 


SPELTER. 

The market is steady for prompt shipment at 6.3714 
cents East St. Louis basis, for prime Western, and 
6.35 cents for March, April, and May. There is not 
much business doing, but a large business could be 
done at a shade under the above prices, were sellers 
ready to meet buyers. 

No transactions are recorded in brass special and 
the higher grades and virtually no market exists at 
present for these grades. 


SHEETS. 

The greatest activity in sheet buying is being shown 
by makers of automobile bodies and the automobile 
trade in general. More sheets are going to this class 
of trade than to any other class of consumers. Some 
export business is also being done, and in certain 
quarters. Domestic inquiry in some parts of this 
territory is fairly active; in other parts little interest 
is shown; but wherever made, it is noticed that only 
small tonnages are wanted. Buyers who patronize 
certain valley mills are getting 
weeks. Some mills are making shipments in less time. 
An inquiry for 200 tons of corrugated galvanized has 
Many stock lists cov- 


deliveries in three 


come to one maker this week. 
ering all grades, sizes and gages have been sent broad- 
cast this month but so far few orders have material- 
ized. 
had 2000 tons of an open hearth grade of galvanized 
up for resale, the material having been originally 
bought for war work, reports little progress in moving 


One company who for more than a month has 


this product. 


TIN PLATE. 

Prospects are good for full tin plate consumption 
this year, at least equal to the consumption of last year. 
Theories entertained in some quarters that the war's 
ending will cut off much tin plate consumption find 
no favor in some well posted quarters. As for con- 
densed and evaporated milk, for instance, it is asserted 
that Europe instead of abandoning the use of this food 
has been educated to its use permanently, and the 
consumption in the United States is expected to con- 
tinue large. 

While there was a large stock of tin plate in the 
country November rst, the continued light production 
in the past four months has served to make a large 
reduction in the stocks and within a short time tota! 
stocks may easily be below normal. It is even sug- 
gested that stocks may already have passed below 
normal. 

The market is absolutely steady at the regular price 


7°35- 


Sf 


of 
OLD METALS. 

Wholesale quotations in the Chicago district, which 

Old steel 

$28.00 to 


may be considered nominal, are as follows: 
axles, $28.00 to $30.00 ; old 
$30.00 ; stell springs, $17.00 to $17.50; No. 1 wrought 


iron axles, 
iron, $14.50 to $15.25; No. 1 cast, $20.00 to $21.00 
Prices for non-ferrous metals are as fol- 
light brass, 


all net tons. 
lows, per pound: Light copper, 11 cents; 


6 cents; lead, 3% cents; zinc, 334 cents; cast alum- 


inum, 17 cents. 


PIG IRON. 

Sales of pig iron since the beginning of the New 
Year have not reached over 20 to 25 per cent of capac- 
ity, and despite shipments against old orders and the 
curtailment of production piling of iron is on the in- 
crease. Beyond the small tonnage needed for immediate 
consumption, consumers are showing almost no interest 
in the market. With producers equally indifferent 
about making sales, a quieter market than exists is 
hard to imagine. But below the surface a good many 
small lots are being moved. 
bessemer and foundry grades, and direct sales from 


These include basic, 
the furnaces have been done on the prices established 
January 1. 

Nothing has developed in regard to a lower price 
basis, on the contrary there is every disposition on the 
makers to shut rather than 
attempt to simulate demand by The 
sentiment of producing interests is strongly against 


part of down furnaces 


concessions, 


piling of iron in the yards. 

When real buying starts, it is expected some heavy 
tonnages will be booked. It is reported several large 
consumers will shortly enter the market as their iron 
stocks are almost depleted. One large [astern interest 
is now seeking several thousand tons of iron for ship- 
ment commencing in March. This is strietly for do- 
mestic consumption. 

Resale iron is disappearing. There is, apparently, 
less desire on the part of some to sell today than ex- 
isted three weeks ago. Prices on all grades remain 
firm on the basis in effect since January Ist. 
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Current Hardware and Metal Prices. 


AMERICAN ARTISAN AND HARDWARE RECORD 


is the only 


publication containing Western Hardware and Metal prices corrected weekly. 





METALS. 


PIG IRON, 
Se eee $34 40 
Northern Fdy., No. >: : 34 00 
Souther Fdy No. 40 25 
Lake Sup. C Rang 38 70-39 00 
ee 34 50 

FIRST QUALITY BRIGHT 
TIN PLATES. 
Per box 
IC 14x20 i12 sheets we 10 
IX Ns clvas it ania Gard: eerie 15 75 
IXX ere 17 55 
6 eS reer 18 80 
aS eee 20 10 
IC EE Se ee 28 20 
IX Dicacheatavendas 31 50 
IXX ae renee 35 10 
3 ea. 37 60 
et ge 40 20 
COKE PLATES. 
Cokes, 180 lbs... 20x28 $17 70 
Cokes. 200 Ibs. . ‘ 20x28 18 00 
Cokes, 214 Ibs... ...IC 20x28 18 60 
Cokes, 270 lbs. .. IX 20x28 21 00 


BLUE ANNEALED SHEETS. 


No. per 100 Ibs. $5 


die atte aca ed 17 
No. 12 per 100 lbs. 5 22 
No. 14 per 100lbs. 5 27 
eee .per 1001lbs. 5 37 
ONE PASS COLD ROLLED BLACK. 
No. 18-20. . .per 100 lbs. $6 02 
No. 22-24.. per 1001lbs. 6 07 
No. 26...... ....per 100lbs. 6 12 
No. 27.. ...-per 100lbs. 6 17 
SS SR per 100lbs. 6 22 

GALVANIZED. 

No. 16..............per 1001 bs. $6 82 
No. 18-20. ..per 100lbs, 6 97 
No, 22-24..........per100Ibs. 7 12 
Os Missccccccss. OOO FT 
ree: per 100lbs. 7 42 
__ 6 Seer pér 100lbs. 7 57 
ee .per 100 lbs. 8 07 


POLISHED SHEET STEEL. 


re per 100 Ibs. $7 82 

No. 26. .per 100 lbs. 7 87 

BP EE sticcswaanwour per 100 lbs. 7 92 

ics eiaawwcess per 100lbs. 8 02 
SMOOTH SHEET STEEL. 

Per 100 Ibs. 

Wood’ s Smooth No. 20......... $7 27 

~ ea eedd.....- 7 32 

os ~ MeawB......78 

“ as  < peer 7 42 

2 we aie ira ecaes 7 S52 


PATENT PLANISHED SHEET 
IRON. 


Patent Planished Sheet Iron, 


100 Ibs., base No. 28...... $11 55 
BAR SOLDER. 
Warranted, 50-50....... per Ib. 39,50c 
Commercial, 45-55...... ” 36.20 
Plumbers’........ - 32.90¢ 
SPELTER 
PIN iid 65. aude ied a hadielon cian cued 7c 
SHEET ZINC 
NIE: fe kets asinine Xa enw uae 13c 
Less than cask lots....... 13ic to 13}c 
COPPER. 


ee ee 


Copper sheet, base 





| 























Po ™ LEAD. AUGERS BEATERS. 
|, re $5 . | b 
ies ino bil ckeedaaseas abe 5 7, | Boring Machine................. 60% Carpet. 7 - Per a. 
| Rea: 25%| No.7 Tinned Spring Wire... $1 1 
| Sheet. TS MIN vic wadccwasacsces 50% ae . so coppered. . . : . 
Full coils........ per 100 Ibs. ¢9 06 7 En SAGES ERB O UNS . 
. eres » 2 
ut coils per 100 lbs. 25 | Hollow. Fae , . Per do. 
TIN. Bonney’s.......... per doz. 30 00 YO ° mp. Dover ........ 
es Stearns, No. 3..... 7: 60 00; No.102 * , Unn 1 35 
cn ia ae 76k No. 130 . hotel.... 2 10 
ee fide taduisxvendte Nominal | No. 10 Heavy hotel tinned. — > 
| No. 13 oo oe 
Post Hole. No. 15 “ “ “ 3 60 
| Iwan’s Post Hole and Well. .... 25%| No. 18 e ” - 4 50 
HARDWARE. | Vaughan’s, 4 to 9-in.. .per doz.$13 00 
= Hand. 
ADZES. |Saéo. , 8 9 1012 
r | Ford’s, with or without screw, Net list} Per doz.$11 50 13 00 14 75 18 00 
Carpenters’. Moulders’ 
Plumb... ..++++++++ee+seeeees Net ~ AWLS. Sr Per doz. 20 00 
Coopers’. | Brad. 
RS ois icin os whi sine inland Net| No.3 Handled....... per doz. $0 65 BELLS. 
Ria cascwiccicaetnen-eawente Net, No. — gy . a ‘ 1 40| ogy 
° to 4, yf ‘ 
Rrilroad. eee po - henrpene .per gro. 4 00| 43-inch Nickeled Rotary Bell, 
Ps ies careers aa awk alien Net Patent asst’'d,1to4.. “ 85 Bronzed base...... per doz. $5 50 
TRY 7 Cow. 
AMMUNETION. | Harness. DED. s cvaseniewssseoiane 30% 
| Caps, Percussion—per 1,000. | Common............ = 1 OS 
P. L.. W. aterproof, 1-10s.... 20&24%, Patemt...---++eeeees < 1 00) Door. __ Per doz. 
SP ener rs: 20&24% New Departure Automatic...$ 7 50 
EE en a 20&24% Rotary. 
Peg. 3 -in. Old Copper Bell ...... 6 00 
Shells, Loaded. “ 3 -in. Old Copper Bell, fency. 8 00 
‘ Shouldered.......... 1 60 
Loaded with Black Powder. 20&2$%!| Patented........... _ - 75| 3_-in. Nickeled Steel Bell. 6 00 
Loaded with Smokeless Powder, 34-in. Nickeled Steel Bell.... 6 50 
medium ygrades......... 20&24% 
Loaded with Smokeless Pewee oe ls - Hand. 
DR 6 «6 6%-00cngues 0 | Scratch. . ; = 
a No. IS, socket hand’ld. per doz. 2 50 White Metals esos sees isa 
“ — No. 344 Goodell-Pratt, Nickel ied. pi ged werpid se 10% 
Srasieless Papantes Grade. 20&2}39} I ee wage 35-49% ae 1 3% 
Smokeless Leader Grade. .. 20&2}% | No.7 Stanle ee 2 25] DWISS.-.. ee eee erercceecrencs ¢ 
Black Powder............ 20&24 G, , Silver Chime. ........-.++++: 10% 
U. M.C, : AXES. Miscellaneous. 
pale EERE . 20&24% | Boys” Handled. Church and School, steel alloys. . .30% 
Arrow. sts e ee eeseseeens 20& 24% | ee ee - 12 50| Farm, Ibs. . 75 100 
PS cavaniccviecas 20824 Rach....... "$3 00 375 550 7 25 
Gun Wads—per 1000. pis BEVELS, TEE. 
Winchester 7-8 gauge.......$2 25| Plumbs, West, Pat.........+++ List|Stanley’s rosewood handle, new 
- 9-10 gauge. .. 194] aa $69 00, REA SR spate Jets 
- 11-28 gauge....... 1 63] * Firemen’s (handled), |Stanley’s iron handle............] Jets 
} 
iin Each [ CTS per doz. 21 00 
DuPont’ s Sporting, kegs. ....$11 25 BINDING CLOTH. 
kegs.... 5 90) . 
. » io oie Einced..... 2... sessererensceees 55% 
DuPont's Canisters, I-Ib. : 56 | Single Bitted (without handles). | Brass Loita tas iii dk oar a oedecicieeandadl 40% 
o o ™ os zs - Prices RS nn 60% 
*“* Smokeless, drums. . 43 50 Warren Silver Steel. . on application| 
os “ 1 00| Warren Blue Finished . . BITS 
‘ . 23| Matchless Red Pole. ........ $11 50 Auger, 
“ “canisters... 1 00 jeanings EE ae 
L. & R. Orange, Extra Sporting sei 5 a teen e eee eee List plus 5%, 
, . teens Teaag e 11 25| Double Bitted (without handles). | —= Ip. 5% 
- }- — ‘ ae i porting 5 90| Warren's Natl. Blue, 3} to 44 | Russell ennings. chai 15% 
L. & R. Orange, Extra Sporting ae Prices on application — > a $22 00 manat Y<2 
i-kegs. . 3 10) The above prices on axes of 3 to 4 Ibs, o * Lar *" $76 00.... "5% 7 
L.& R Orange, Extra Sporting are the base prices. ly Cc ge — $26 OO...... 
Ib. canisters... . 56| aoe s+. kieiestneeitne uke 35% 
L. & R. Orange, Extra Sporting ord’s Ship Auger pattern % 
} lb. canisters... . 32) Re List plus 5¢ 
L. & R. Oran ge, Extra Sporting | Center 10% 
; Orange. E ee [Centers ..2eseeoeeee mints. Yo 
Hercules“ E. C. ti pom ‘Infallible”’ ‘al BAGS, PAPER NAIL. 
50 can drums pla iainiia 43 | ‘ 
Hercules “‘E. C.,"’ kegs... . 22 50| Pounds..... 10 16 20 25 Countersink. 
Hercules “E. C.,"’ }-kegs....... 11 25] Per 1,000....$5 00 650 7 50 9 00) a = Wheeler’ Ss. - on gn e 23 
ae ete,” 25 can eel | American Snaithead. . 1 75 
Santen “letdiiiie” an | “  Plat.. « 140 
rc nfallible, can 
MIE gh cee acces 90% BALANCES, SPRING. | Mahew’s ape 1 60 
“ : Snail.. " 1 90 
Hercules “‘E. C.,’’ }-kegs.. $3 Pel 20%) ee 
a si aa alia lel aeeaes 
Hercules “E.C.’ and “Infallible” , _— | 
SS ea 1 09 |Dowel 
Hercules W. A. .30 Cal. Rifle, Russell Jennings. ...........+-15% 
IR, 5.6 sin ox eewees 1 25 BARS, CROW. 
Hercules Lightning Rifle, 
camisteTs..........-.+.++ 1 25) Pinch or Wedge Point, per cwt....$8 SC Gimlet. 
Hercules z Sharpshooter Rifle, | Standard Double Cut. 
ee 1 25 Doz. $1 10—$1 60 
Hercules Unique Rifle, canisters 1 50 Countersink..... weee-Doz. 1 80 
Hercules Bullseye Revolver, BASKETS. 
are 1 00) Clothes. 
Small Willow........perdos. 15 oc "#0" 
ANVILS, : : “ 17 o¢| Standard Square........Doz. 50 
Medium Willow...... OG a > 50 
Trenton, 70 to 80 Ibs..... 9ic per Ib.) 7 aoe Willow “ 20 o¢ American Octagon... 
Trenton, 81 to 150 lbs..... 9ic per Ib. a sare nee ees 
| | Screw Driver. 
ASBESTOS. Galvanised Stee. bu. Ibu. bbw! x 1G —? 
Board and Paper, upto 1/16” 17c per lb, Yo. 1 Common..... ° ; 
Thicker......18cperlb, Perdoz...... $11 50 $17 00 $22 O' No. 26 Stanley..... . 175 
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SLACKING y, , Oe E. 


isicnineail ADES, SAW. Os . Ww 
utchers’. a foonghnt Iron Riv weed | Light Brass, 3 ft.....perdoz. $1 25) 
Standard, } & 1}-in..... | Top Ears......... doz. $8 00 gg 
Clock Springs fore sclNSS| BURRS, RIVETING. ee 
Seaiepaenepeeeeat SIIIIIEE « [Copper Burrs only... ..25% above list | 
° : Tinners’ Iron Burrs only........- % 
Hack. 
Atkins..... candies idchiennsamai ee 
Ss siateteecessamescieees Nets) BUTTS. | Safety Chain. 
Wood. EC TT ROE TH6% | BemsB..cccccccccces (oeeeseee 5 
tiie Wrought Brass (New List).. Plus 5% %| 
= 6 66 6 Wrought Steel, Bright. ........... 40% | 
sina saalsthalaaiaiedadlaalalaie $800 $850 $8 00 Wrought Steel, Japanned....Net — 
Atkins 
Tintedeewene 2 14 18 : | Sash Chain. (Morton's) 
$385 $650 $475 CALIPERS. Steel, per 100 ft. 
Double... Wo -Nets| Biisoésceriedvenindesasios $2 50 
Inside and Outside........ ; ~, 2 
BLOCKS. fe i Ore ae 3 lw 
Snatch. — aac leco ale cciad lead | Benescctctnvececsencscecses | 
Wooden. ........++++++ Plus 10% 
Tackle. CALKS. | 
Iron Strapped.......... .-Plus 10% Logger’s Boot. . 
(Lufkin R. Co.'s), per M...... $7 00 Champion Metal 
OR 
BOARDS. — é&@&#& #8 8 8 8}  ~8 BEEicinecedtcemacesvesacion 5 40 
Siove. Blunt ond etiam, | 1 prong, RRS PS SEER ES aaa 5 60 
Wabash Crystal....... Prices per 100 Ibs.............+.- Uthtimiquhdaétexduaeokan 7 75 
Wabash Oriental, iectctbice “a | ©6“Sharp. | prong, per 100 Ibs... 6 50 
abash Mosaic... . = 
Wabash Delft Enameled. . sac . 
Wabash a | (Milk. CANS. Champion Metal.-Extra Heavy 
Wash. | Elgin. Rit tii sha in afte ath Mice ata ache 9 50 
; 
No. 760, Banner Globe, (single) eiesees y 
No. 653, Banner Giobe.taingle) 25 fowa Pattera 
CREAR ger dos, 6 7S als. . Se ae le iO | Cable Sash Chains 
No. 801, Brass King.. - 8 25 Each....... $400 $5 15 $5 15 i " 
No. 860; Single—Plein Pump 6 28 | Steel.......... . List Net Plus 15% 
| CAN OPENERS. | 
BOBS, PLUMB. See Openers. 
ba age CHALK, CARPENTERS’ 
i per doz. $1 15 CAPS, GUN 
og apapaleesmieaatiny: es 1 90 , oe | Blue re ik aches rere aaa per gro., $1 50 
ee on 3 85|See Ammunition. Red : $ 
See ma 4 35 White ARTA E NY vas ; 7 
SS 4 ea re <n, earned ee 
No. N30, nickel plat’d “* 2 40 CARPET STRETCHERS Common White School 
No. 5, brass......... “ 5 25 ? ” . Crayo . 
See Stretchers. Seen nwaeens 2Se 
BOLTS. 
ati tines ' s CARRIERS. 
tage, Machine, etc ay. 
Carriage, }x6 and sizes smaller. Diamond, Regular. . . .each Nets} eee 
aren oe 40% | Diamond, Sling....... 7 ** [In bags...........6... per bag $1.70) 
Carriage, sizeslarger an‘ long 
wm... ix6. es ers piss es 7 5% | CARTRIDGES. CHECKS, DOOR. 
achine, {x4 and sizes small ist 
and shorter mF aga aiaineh =e 40&10% See Ammunition. Bloent Parente tener ~_ -_ 
staan dee ane a tee Pi ndteonecksaeeeseseae $ 
a than jx4..... suneaneae 25&5% | 
___ RAE ES Ree 210° 
hipaa acer oon 40% CHIMNEY TOPS. | 
Mertise, Door. CASTERS. Iwan’s Volcano........ seeeeeee 040% | 
ED ne rae 
Suntan aan 3a Standard—Ball Bearing..... 50& 10% CHISELS 
Barrel. Ae sé eecccecee SS%| BOX 
ee ee wooo. Nets a a Eee 12 14 (| 
Wrought :iacisehedaeanie - ** |Common Plate Round, per doz....... $5 25 5 75) 
rought, bronzed cee at oe B Wheel ve Flat, per doz........- 7 25 8 25) 
Flush. SO eer peer 15%) Cold. 
EE ee seccecceee % —- porcelain wheels, new 0% Good quality, # in. and 1 
Spring. Diddkheeiatwesedwenewne em 50% larger. ; perlb. 28c 
eke mi Philadelphia Plate, new list. . . .50% Smaller size, per a ets 
Wrought, heavy. s PAL ok tes “ EES ee ee 40% Socket, Firmer. 
Square. Ohio. .Price on Application 
WOON. occ cccoscc eecccsosoe ™ | Socket, Proming. 
Ohio . Price on Applieation | 
CATCHERS, GRASS Tanged, Firmer.—Barton's. 
BORERS. : . With handle Net list 
Angular. No. 160S, per doz $12 25 poy akg agen 
». 160S, Bete eeeeeees 25\ Ch , See Cutters, Meat. 
Sill borers: No. 31 iawn oer, doz. o $+ i —). csesteceneh 14 01 — sine as 
52. ee - 39 50 
CHUCKS, DRILL. 
Bung. Doz. Goodell’s, for Goodell’s Screw 
Enterprise Mig. Co.'s No. 1 10% ne 
nt ig. Co. i ~ : i acts Drivers........ List less 35-40% 
No. é CEMENT, FURNACE. . 
No, 2....107% E Yankee, for Yankee Screw 
American Seal, 5 1b. cans, net $0 45 ERIOUGER,. cccccesceveeceses 
BOXES. . * 10lb. cans, “* 90 
Mail, No.. 2 10 ” “Shean, “ 1 . 
Per doz... ...$18 00 23 “00 29 00 |Pecora, 5b. cans........ ” — 
Mitre. _— le ? 90 Anti - nt Wood, 5 - 10 
Goodell-Pratt .... 35-40% * 25 Ib. cans........ » 87 ~ 
PTAtt 2 cree eee eeee Each $390 460 4 85 
| eae +++e-Net Prices | Belle, ie: 4 veaeesmanen 65&74% 
| Common Dash, 
BRACES. Gel..... 5 7 
Fray's GenuineSpofford’s. .20&10% CHAIN AND CHAINS. oe 17 00 19 00 
No. 08 7 $0 
4 No. 010.22222222222278 00 |Breast Chains. 
CLAMPS. 
Doubleslack...... doz, pairs, $8 50) Adjustable. 
BRACKETS. With CovertSnaps “ $ 80; Martin’s........ seseseeenenen 30% | 
Hay Rack. With Slide....... 5 00! | 
Wenselmann’ s No. 1, per doz. — Without Slide. ... “ 4 60, Carpenters’. on 
en -en alede R RE ESSE ly OT NS ni a cnmendvennuseues 10% 
Set, muin's No. 2, Der dos. 1 9 |Cable Coil Chains | 
Shelf. Inch fa a | Hose 
' 210 gaat a feerman s, brass, 3-in., per ¢ doz. . 48c | 
Wronght ee 40% r 100 tbs... .775 750 750 Double, brass, 2-in., 1 20 


| 


(See Polish)! Well 

















Picture Chains. 











|sew Filers. 


Wentworth’s, No. 1, $12.50; No. 2, 
$18.25. No.3, $16.25. 


CLAWS, TACK. 


| Wood ~s  eeerr per doz. $0 95 
| Forged — te wood hdle. “ $1 75 
Se” ae . 2 40 
|Giant.. + = 50 
CLEANERS, 
Drain. 
Iwan’s Adjustable...........-. 40% 
Iwan’'s Stationary ........... 30% 


per doz. $0 75 


3 60) Side-Walk. 





SOEs insccesenn per doz., Net prices 
CLEAVERS. 
Family. 
Beatty’s,inch 7 8 10} 
Per doz..$27 00 2900 33 Oo 36 00 
CLEVISES. 

DRIES 5c 6'56:00000000060066 10c lb 
CLIPPERS 
eee er $2 25&6 00 
CLIPS. 
 scconsntsesvacvensanved 65&5% 

Damper. 
eres per doz. 70c 
cc ccantveseutses o 38c 
eR ae ee - 50c 
CLOTH. 
Emery. 
Ne 6 nee eeecaewennt Ne w Pric es 
> > papper 


Prices on 


Hardware Wire— 
application 


Full rolls (100 ft.) 
12 Mesh, galvanized.... 
a oo - mee 


16 





SE ee ee 30% 
Williamson's Regular rrr ssa1g 
| Williamson's Forged Worm....... 40% 


| All sizes (new list) .......cccees 


18 eeoe 
Screen Wire. Prices on application, 
12 mesh, painted, per 100 sq. ft 


COLLARS, STOVE PIPE, 


Lacquered. 
Inches 5 6 7 
Fancy pattern, 
perdoz...... 80c 85c $1 15 
COMPASSES 
CE one 0 0:0:00000000060000 15% 
COPPER—See Metals. 
COPPERS—Soldering. 
|3 Ib. and heavier......... per Ib, 55c 
Det ¢icpvabundéeeteds ax 56c 
Seer we 57c 
ib cnesevensovsaneé ae 58c 
5 Wa sdesesssacccsces anh. “ae 6lc 
CORD. 
Picture. 
White Wire........eee00. -70&10% 
Sash. 


Sampson Spot. No. 7. per doz. $21.25 
Revenoc No. 7 per doz. $14.40 


CORKSCREWS. 


COTTERS, SPRING. 
. 80% 


COUPLINGS, HOSE. 
perdoz. $2 25 


COVERS, WAGON—See Tents. 
CRADLES, GRAIN. 


Morgan's Grapevine . .per doz. $45 00 
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CRAYONS—See Chalk. ELBOWS—Conductor Pipe. |Wood Pails. HANGERS. 

; | Frazer's, 15tb.$1.00; 25 th. $1.50 each | B A 
CROWBARS. Galvanized Steel, Tin and Terne, H s Lightni 5 tb . tb. | igs : 
Round Corrugated. ub Lightning, 15 Ib. 90c; 25 fb. | U.S. Rolled Bearing.......... 124% 
Pinch or Wedge Point...... per lb. 8¢) Size. Doz $1.21 each. Matchless. . . 123% 
CUTTERS sc kdepcnendcadwadenaaces $ 3 60\Tin Cans. Warehouse Tandem, No. 4. - 334% 
Glass. ca CaahiniaemaekGe eaten 4 32|Frazcr’s Conductor P. 
ee pT cckrbanccncactowaseans ee | re re $175; Iwan’s Perfection............. 50% 
Meat. Se ere ae 15 00} er eer 3 25 
Enterprise—Nos. et IN ge a ioe a mee cared 18 00 Eave Trough. 
Each $2 a Py 25 $3 75 Subject to 60% discount. Impe I iis bt eri alban acadi Net list 
a fen. 2. 2 GRINDSTONES. er List plus 5% 
Pipe. EMERY, TURKISH. Femily. Geregs Door. 
Saunders’, No. $-It Inches... 7 8 10 12 eee eee 50&10% 
OO eae $1 85 275 675 ee pegs j kegs. kegs. Per doz. .29 50 1 75 26 25 3050 Sliding is oe ee 50% 
Slaw and Kraut. Per dos. |Flour .........0.0. 8c 74c |Loose. SEP ORES SIO 50% 
Sie Beet acai 98 is © Peto... Prise on application Parr Door ; 
l-knife Slaw.......... 2 50 EYES. | Mounted. I aor eee d. --per set, $3 75 
Ii-knife S ° c a 
Washo Siawees-s--5 st 0) | Bright Wire Screw—See Ooods, B. W | Ball Bearing......1 = 2 3 | Jones Standard... - 3% 
ere 60, 10&5% Each......... $475 500 5 25 oN - . “s 
0 Lane’s New Model... 3 10 
AMPERS, STOVE PIPE Hooks and Eyes— Le Roy Noiseless.......... 40& 10% 
Ideal Brass, 14” No. 60..per gross, $3 50 elite Ee 
\ ee eer ree $100) Iron “ “ 50., i 1 60 GUN WADS. Paice tec aie aan 408107, 
. Ses Bie Ree RIE ; = (See Ammunition). 
 _ EP Ea HASPS. 
Barn akties aie aie cage eae aoa 1 25 FASTENERS, STORM SASH. Hi Ww , -* 
oe 4 vag eee ere 
nnseeiensene rots viet ee csc sndincn’ per doz. $1 50 GUNS. i 
De adisind aeata baer oaks mies Ge 6 00 |Sensible.......... = 3 00|Iver Johnson Champion Single oltaplcs——. aples. 
, . Barrel Shot Guns . Net Prices HATCHETS. 
DIES AND STOCKS. FILES AND RASPS. | Double Barrel, Hammerless. “ Crescent...... vas Jatatin . .50% 
EOP Delta Cast Claw... - -per doz. $1 50@I 85 
EEE OOS NER nT Cast Shingling. - 1 50@1 85 
DIGGERS. Rs. ost es List plas 25° HAFTS, AWL. oer 78% 
Post Hole. Utility i eh | Brad. . 
© eeeveeeceee ict. , rar , 
ee per doz. $14 50| ,,;.. — Common..........-- per doz. $0 35 See Knives HAY ENIVES. 
Iwan's Plans Handle (Eureka) oe oe | Pee = 
4- ft. Handle..... er doz.. 14 00 a 50&2}% | 2 , <1 a . 
7-ft. P 20 00 I See 5 082! .| Patent, plain top..... ” 80 HAY RACK BRACKETS 
Den an "s Perfection(Atlas) “* ‘a 16 00 iin 40° : | Patent, leather top... “ 90 |Wenzleman’s No.1 per doz. sets, $18 00 
Iwan's Hercules pattern 16 15 NE co eeesaes Or Wenzleman’s No.2 “ ‘ie 19 20 
See also Augers—Post Hole. Fagle............+eeeeeee! SO&2 3% oes am 
Dividers, Wing................ 25% | Great Western.............50&2;%| Common............ ws 24 | HINGES. 
Kearney & Foot...........! 50&24 % i hctrn ta aatig - 55 Blind. p : 
DOOR CHECKS—See Checks. eee 50&23% | | See Guty 
bD S " Se tee wens 40% Ne. Bueeenen aves per doz, sets, $2 25 
DOORS, SCREEN. J. Barton Smith........... 50&2} % HAMMERS, HANDLED. No. 3........4. a 
j-in. 4-panel, painted...... Net Prices, X-F Swiss Patiern... .List plus 10% per doz., net® -|Gate. 
1}-in. « pane 1 pues... : Blacksmiths, Hand, No. 0, 26 oz.$11 11| Clark’s......... 1 2 3 
1j-in. ns yp decrees pine, - Simonds’...................+++-50%| Engineers’, No. 1,26 0z........ 11 11| Hgs&Ltch,doz. $5 50 700 9 75 
PN Divccacacuvadnduueain 50&23%| Farriers’, Noe 6,7 02. 7 23| Hinges only “* 475 550 800 
DOOR HANGERS—See Hangers. EE Re eee ee 608107 | Machinists’, No. 1,7 oz. 6 65| Latches only. 190 1 90 
DRILLS. FORKS Welt. Screen Door. 

a | Barley. Vanadium, No. 41}, 16 oz., Cast Ivanm..ccceocs --.-gross $10 00 
Blacksmiths’ Twist. (New List)... .40% Steel, now list. .....««« New Prices | ROI ies aaucad Mia) DO oivesineockenus = 7 00 
Bee wer V. & B.,No. 114, 160z. per doz. 10 00 Sovine 

; BD ce tcanadeieeeeaene i | yarde ity, No. } 
Millers Falls No. 12....Each, $46 00| 3. +. a ee Chicago.......... Add 123% to list. 
ri “ i ae oP ei ew prices | i CEs 6 6s cciadevias ORR C columbia Dbl. Acting. . 4081085 % z 
eT sccceaaeiweasanon New prices |Tinner’s Riveting, No. 1,8 0z., | = | Gem... ....cccccccccccccecces 25° 
Hand Rs ci savinnnenans New prices | ee 8 00 Ideal Detachable...per gro. $11 00 
j Ns otk komen ean ew as New prices | Shoe, Steel, No. 1,13 .0z. perdoz. 6 88 Matchless............-... +++; 40% 
Goodell’s Automatic. Head : an _ seen wees per gro. he! on 
Nos. 01 03 eader. ‘ack. RIOTC.. wee eccesevevecs * % 
DN teva eaaaad es . New prices 
Perdoz.12 00 14 40 4.° ans seal” Magnetic. Wrough: Iron. 
Goodell’s Single Gear, per doz. 15 7 75 | nT eer ree ‘ 5 POP GR. cncsccccesccsssds ee re es 
Goodell-Pratt No. 44 per doz. | Manure Light Strap Hinges............ 15% 
css diwacawercaee 35-40% | 4-tine........ eT PE. New prices pw hg Hinges. .......25&5% 
Goodell-Pratt No. 379 per doz. TY ight ENGEB.. es erecees 15&5 7% 
leon 22 fae 35-40% | FREEZERS—ICE CREAM. SANG, BEANE. meevy — 5 cess eres + 2085 % 
Reciprocating. White Mountain 4 ot. -@ \Heavy Hammers and Sledges. xtra Heavy T Hinges........2 4 
Goodell’s.......... per doz. 26 00! « a on -@ 6§ Under 5 Ibs.................. 50% | Screw Hook and Strap. 
3 ; 3 ‘s ea | eee 50& 10% eintite..... per 100 tbs. $7 75 
eer 1 “* ....@ $3 |Masons’. 14 to 20 in ’ ” . 7 50 
ct - oe sms. ——SsSC dA to Wii... : 

DRIVERS, SCREW. gg. SUMS T ANS SS : ‘i ‘3 a & | Single and Double Face........ 50%| 22to36in....... ” “ 7 25 

Eee ee ee NE FF Siscaccnca tt © cco | 
ONE NTR ai 6c cicccccncicees “ HANDLES. Screw Hook and Eye 
ER ea ee ” GAUGES. |Auger. Pin... ..-.eeee, per doz. pair $2 60 
Champion Pattern............ «« |Cream Pail. | Common Assorted... .per doz. $0 75 i IN. cerccccece ™ 3 50 
Clark's Interchangeable........ Fairmount.......... per doz. $3 75| Pratt's Adjustable, Nos. 1 & 2, Ie ssesesecees 1 5 00 
OS aon te a een «© |Marking, Mortise, etc............ Ns 5 5 ise naka 6 00} 
Reed’s SE RT C6 | ecccccccccccccesccscecceoces Nets Ives’ Adjustable. .... per sct t 3S] 
Goodell’s Spiral............... « |Wire. a ae ee 30% HOES, 
Yankee Ratchet.............. Ta Mees cressietnsnphatolicai.enia asses 25% | Garden ....sss. ca ees et .ooNet 
sa Spiral ocesecceecer - GIMLETS. Chisel. 
Di Hickory, Tanged, Firmer, Assorted, Grub, , ; 
on icici baaeecweeasen 35@40% 55c; Large, 85c per doz. RR eae New prices 
; ‘ GLUE | Hickory, Socket Firmer, Assorted, Hazel.. seeceses — doz. New prices 
60% off Standard List. | Bulk. : 70c; Large size, 80c per doz. Ladies’ and Boys’...... - New prices 
Y PR cinocccacéne per Ib. 35c |Coal Pick. ........-- 0.20 -seeees 40% | eee amin alae ee rant 
ELBOWS—Stove Pipe. UE Bic secisnanes *— 40c |Drifling Pick......... 6200000005 WG] Pee Uape.........0- oe 
ee nt “ 396 |File, assorted, 30c; Large, 35¢ per doz. Ws ececnae cocccecce New prices 
1-piece Corrugated, Uniform. — 
Liquid. H 
; o2%| Army & Navy 40%, ammer. HOLLOW WARE—See Ware. 
5-inch pipeehiewenrernees cose oe °! <Adze Eye...... per doz. 40 to$1 00 
RE ee 1 50 Sion — sn Blacksmiths’ . “ 45c@1 00 HOOKS. 
Pi chineintevecie ce denrdancees | cg a a teat o chinists’ >@ . : ~ 
List “BY......00.0.224000++-388%| sae oie aa Awning. No. 60.......pergro, 50% 
Li t “co” een Sener ay and Manure LOTR... 1... eeaes 0 | 
Uniform, Color Adjustable ” 25 % | Belt. 
— GREASE, AXLE. | Screw Driver. Saree eee 70&5' 
Sinch........ Scaiaseaanael $1 35 | Wood Boxes. Assorted.........+5. “ G|  JOMES's.. see eeeeereeeewenes 585% 
6-inch pik Verda eaaaandak akan 145| Frazer’s.......... pergro. $1300] Large............... = % | Bench. 
Sci ts aris 0h sector aetna - 180 Hub Lightning..... So 7 50 Shovel and Spade.......-..se00: 25% See Stops, Bench. 
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Box. Standara, — ang 
Inch...... 5 7 10 12 ie LINING, STOV 
no . 2 , E. N 
Per doz...$2 50 275 325 385 R w censseovccece $u 60 1 00 |Bricks IS AIL PULLERS. 
aaa ee per crate, 42¢ | "°° Pullers. 
. hank aeisscliiomaaniaeivesil 40% 
Gemmen Ans Manila, por 600922 @ [Tiger........eseeeeeeeeeeeeeees 40% NAIL SETS 
Ps | MACHINES. ‘See Sets 
in 
le | KETTLES Bori i 
Inch.. 3&5 vs } lB . ing. Without With : 
ee se NETTIN 
Pr 100 $7 60-8 10 9 75 11 50 12 60 Cauldron sennsessvesasensenes ad 3% Angular.. .per dos. roy Auquss | Galvanized ine G, POULTRY. 
scan ean lo “thn be re we Ll 
Clothes Line. Madin sissies eaibgls she ao b per tb. 27 Upright... 2 60 400 | Galvanized after w —_ a 
Maslin 2000000000000, 408& 10% | Leather Riveti a — 
Japanned........ Se Tt Tete eseneese een sens 50% or Keveting. 
Galvanized....... “ — 75¢@2 50 - -50% oe Pomeroy....per doz. $9 00 | End Cutti NIPPERS. 
y’ xcelsi “ ng. 
Coat and Hat. Beet Topping. KNIVES. oe a peanesacintei: - : 00/ Stubb's Pattern, Inches. 5 6 
Common Wire. ...per gro. 1 25-1 65 exe 9-in. Scimiter Blade, dz. $3 85 Little Giant... .. ; mm - 3 a Per Gosen....2++000000 $465 675 
Conductor. a" res toner Pe 3 40| Pony, Pomeroy...... “ 7 | End and Diagonal Cutting. 
a ae 10% | Handles, ¢: blade........... “SS 25 Swedish Side. Inches... 5 6 
BO ee P 4 BS 
Corn. Beechwood handles, 9” blade.. 4 $0) See B MAIL BOXES. er dozen... ++.++.+0, $450 575 
a a Miata ° $ 25 re Boxes. Hoof. 
ae : Pe IS ec cicapendawecees 15% Heller's... . 
seampenecss Seite, teael ; —y- Le 
Siete Giiees. ....<. cas = 2 | Corn. ° MALLETS. cc teensmaaesennnecele 
| arpenters’ 
Gate. oO CeCe per doz. $1 75 i 
| Disston‘s...... i: Fibre Head, No. 2, NOZZLES. 
See Goods, Bright Wire. aber A TOE. 3 oo 7 No. 3 <i > 4 = 
oOo f eee aa teee | - * : | ¥ 
Gren. Se 2 25 No. 4 “ 28 50 icitinebeekseas perfjdoz. $9 50 
ap Nos. 1 3 5 —_— Round Ly mca ae “ $3 00-- 5 00) Diamond........... a 5 75 
er doz...$4 50 330 375 3 25 Standard........ (New List)... .15% vignumvite.. “ 6 25-10 50 
| a tnseteckensessses 134| Square Hickory.....* 3 50- ‘ NUTS, HOT PRESSED 
Hammock. Barton's Carpenters’ oe . 73 ‘ 50-5 50 . 
With plate ‘ aed altace cuanacimanineat i 15% Lignumvite.. *“* 8 00-12 90 | Sauare Tapped. 
oe ecceccces per doz 1 10} Hay. . , 
metic oans he : “a <a 4 ; Tinners’. Pa .OS off per 100 tbs. 
pment =. poste s Solid Socket...... doz.$13 00| Hickory..... “ j aman SaNeNe 
; quin, or Drapery, per gro...30¢} [wan yg “ie Bigg 777° —— i. 2 25| 85c off per 100 tbs. 
Picture. ........+++..-50%@S5O0:10%| Iwan’ ~ = oh Ce ~ 15 Sv 
Potato and Manure.......... Net — eae als MATS. OILERS 
pen +++ Nets) dite Door, Chase P. —_ 
‘A ane ro 7 National Rigid..... 50&10&5 % “heen 
seeeeeee 7 allenge........... sah Mitel A ilghaialata 5% ass and Copper... 
(See Goods, Bright Wire.) SS occ hile lataatte per doz. $6 oo Acme Steel Flexible. ..........50% oo — axe 25-10% 
Seat SOPINE.. cc ccccccccess per Ih. Sic| asincing Stove. Encineers’. o0seeccenceceeman 
— . See 7 7 Tin.. 2 
HOSE, GARDEN. Common, Single sete ee “al a per gro Nets se = ecesend per doz. $7 00@ 9 00 
| Common, Double.... “ hin gage be phat tag at nar ‘ 
os ng 4-blade..... a 1 30| No. b Asbestos Toasters, or Common............ per doz. $0 85 
Velvet, 3 ply-2” guar. press. 140 treeter, 6-blade..... = 2 00! wire-covered Stove Mats, 
Eclipse “ “ “ 17}c| Putty. N with handle. per doz. 1 10 Box OPENERS. 
Diamond . eo “ Jic| Cx 0. 2 Asbestos Toasters, with ; 
2 : a ota: per doz. $0 75@1 50 pena aba ey an See Box Chisels 
COTTON COV. RUBBER HOSE Poeun —" "Tas 
sti inthe teenie Yoel - | Scraping. Ws bc aseans per d 
press. } : ; oz. $1 30 
Me... Cn etadenssweeebenel eo h Handle caeae lorie ae 90@1 10} MATTOCES Cc - PLP sate reess . 65 
PMEEOT DB. cccccceccees 5 50@6 50 POD, cveccasexs SO Vi & B 
veer Te TT o BZ BDeccccccccecsece ** 7 25-1100 
a HUSKERS ooare KNOBS. ; ilies 
oh y MAULS. FITS, C IG 
— gactttsrecteesees B. R peinesel “Kaye ne per doz. $2 10 -~ . 10 13 16 18 |Combinati aan 
=k ghheenngee oe ..New Nets| Porcel - er doz Prices ombination........ 
ome sescgce te ae —- Jase aeerenes 7 2 2 20 Wood Face, "ob E — Apgtiontien Let, cuca ae 1 
LADDERS Wood Choppers? Priees on Application | ¥amily...++++++++++0+s “ 14 50 
IRON, PIG. “om a =" 
ae , “ommon Long. Lake Super’r & Oregon Pat. 40&5% PAILS 
Metals.—First column. Per ft... ..eseeeeeeseeees 17¢@23c ~"\Cream 
|Extension MEASURES. 14-at., without 
; IRONS Perit. ..c.ceseeeeeeeeess 22 to 28 | Galvanized, doz....... N 18-qt., geuge.per dos. 14 20 
Curling NS. Step. Japanned, doz..... = vets 20-qt., ed o 1 00 
ling. ETP semasencenpreses . Nets | 1 75 
Sad tnaihase rd aoe dee bea 23¢ |Sa 
Sierras te! <oomreeeemcacll™ MILLS, COFFEE, toge.. 10-75 
Princess Sh aelte Rlee ieb ee 58, C hallenge, IRN ce cca are ++ Se ae aight im oneestsy 161% | it if. o : brs on $4 00 
anccekinanes “ 1 25 SPUN ERs 6 ca dccdaedscuscesc te geese aeaaerceparee - 5085 % | , ia? “— 
Oe “ : = eee ee a ae o eo 
ee LANTERNS. ’ xalv'd. qts. 16 
Poe \Bull’s Eye Police. MITRE BOXES. Per dos. . .$9 75 1075 1275 1430 
Wood Bench Add 10% to li 3-in. Flash Light...per . >2. $13 00 no Danes. Water. 
een Pe o list salvani 
st} LEADERS, CATTLE. MOPS, Galvanised, qts... 10. 12, 16 
Sad. Pi a a i oe meio ih , 51 52 Cotton. Star (Cut Ends) De ee aoa $5 75 650 7 25 
Charcoal. eit $11 Ra vacawcises $1 35 1 45 Pounds 12” 1s’ ae 24°-3 Wood. 
ommon, oll he : er de “2 OS. ‘able, 2- 
acim woe. g4°50 s'os ans 7S 95" | Cable flop----endon Net 
oO. 100 ak ce aa mail ia or cedar, 3- Seenese ss "Nets 
< aaa 50 Cedar, 3-Hox »,£ r : “ . 
Common. riche lai haseea 8 25 Se . MOWERS, LAWN. noerree vets 
He. 39 50 J, Enterprise, per set, Nets le per sq. ft. $0 45 Gladiator—B. B. PANS. 
a 55 ee LEATHERS, PUMP. Inches. . > Dripping.....seees 
oO. 50 T, os oe IW Each : 18 20 teeseseeeeee Net 
T No.55T, “ - «« |Valve and Plunger. ........-.-- POG hain thetic $650 725 8 00/Fry 
ailors’ Sad. ° | King Universal—B. B . 
Tailors’ Goose. ... per It = LIFTERS. Baal si Common..... 
ailors’ Goose......... og ey ey Pam. $5 25 Son eal MeeiiiGnsscomeeneuaanes Nets 
Id ‘oppere : le ii” @s° > ie coeceees . 8 
eal, Congeree + .pergro. $3 25@5 50 Big Giant $3 50 3 90 A, 2 Roasting. 
6 th. Household...... $3 50 Al:z sk oe 8 OF : Pz 
9 th. Dressmakers’ eben "3 35 aSKka..... 10 00 NAILS — 
14 Ib. Tailors’ Goose... 2.2/2! ¢ 25 |Trensom. Cut Steel , > ell - 7 
ecvcces a ae Steel. . a ‘ ee ' 
Twews. ay re 55% | Cut Iron..... a ore son Appl ation| MeverWUER..c.<scccccceccccce Nets 
single Duck Nest. per, doz. $5 25 Chalk LINES. Wire. Savory No. 200..... per doz. $8 4 
: ouble Duck Nest. 6 25 T oe : Small Lots ; . 
Peet icadadaaceds wh 38 LOE OO ee Riess Prices on Agptication PAPER 
¢ Gro. ee Price . on dentate prone — — ‘ 
JACKS. ee in 50-ft. balls. " s So mall Lots. ...Prices on Application . 9 Tere ..per 100Ibs. 2A 
SNOB. ce ee eee 2 4 orseshoe, . . & [a 
Sesaites, Per doz. | | Prices on Appl ¢ Tarred Fe it. Tr) S 
cerccccccccccescs SMRION ee c Soon 
tees 10% nga in 20-ft. henkes. _ c sasuall Ter 55&5% ne , - on a4 Ib... eeece per roll. 72c 
’ ~ . eee e 7 P A 2 Pe oo “aa lala tal atin atelier d 1S% : Os ) eos 90c 
Richard's No. 1..... per doz. $15 50 ln ; . Prices on Application rhage ssasq| Red Rosin, 30%....... * HE 
Miller. ..-....22eeteeeeees 20 00 | Clothes. °—- Nenldeeapamneeieia: Sand and Emery. 
Oliver, 4 ~ Jute per, doz. $0 95 Picture. “| No.1, per ream, best grade.... $6 00 
Boks 0 $0-ft. Pelbes Read 401 3 Brass Heads No. |, perream, cheaper grade. 5 40 
ach... Oo ‘ “ s ee ennesenes rene : 
te teeeee ++-$0 60 $0 80 50-ft. Braided Cottor “ 1S] Bvads..........+.. Wea 
n 25'Furniture..............List pl sos pping. 
Per enees List plus 15%  <Xpress......++++++.-100 Ibs. Nets 
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PARERS, Tinners’. PUNCHES, SAWS. 
Apple. Rail Band. 
RN wa aeuaiens Gates mee” . C. Atkins & C »s on applic’ 
CORI castcsenus per doz. $10 80 Solid enthe. 306 i | en ..per doz. $3 00} = kins & Co. Prices on applic’n 
er a Sage ne rar ” Machine. -per Ib. 25 | ~~. n’ N 
eo ; i rrr ee New ne 
sha ang feed PLUMBS AND LEVELS. adiliers’. Jackson's... 22.222: New net 
Reading, No. oe 11 40 c se Cor a per doz. 1 50to 5 0G But hers’ ’ 
SEA cos dd ee eeereoeredowaed ets Atkins & Co. Prices on applic’, 
nappi 
ar olewe weld wadleaaces . 40% PUTTY. eed a eiedte wa a New net 
wunate. — : Davis’ Iron eee ee Oe 25% Ciel 
Goodsell’s Saratoga, 103 in., dz. 6 50 Davis’ "a ey 1S& thy pure ..per 100 Ibs. $4 25 - ee "Atkins & Co. Prices on applic’ 
~¢ nappli 
Goodsell’s Saratoga, 5 in.,dz. 5 50 Disston’s. 7 . 
POKERS, STOVE. RAIL Hiles’ 
Sj .° 
ru Deer. Simonds’ . 
PICKS Wr't Steel, str’'t or bent per doz. $0 75) ,, i rect -in S| ¢ ompass 
Nickel Plated, coilhanl’s ‘“ 1 10) te ‘ + ° eee —~ Atk Cc 

Adse Bye Ore............0000- 224% | _ chless, 18 Mpiriesaceneeees Bl Tie mon ee wantessiny r= 

Drifting and Poll Picks......... 224% POLISH. Disston’s. . New net 

Plumbs, Railroad........ 224% | Burneshine. liding Door, Cross- 7 ut. 

PE ic ccnnactaveapeswes cuwes 224% COR doz. $1 10 Lronzed wrought iron. ..per ft. 8}c E. Atkins & Co. Prices on applic’n 
re Oe ae ca 1 50 Disston’ ; New nets 
aaa lta = RAKES. Simonds’..... New nets 

PINCERS. , one 5 00 Seeel Rew. 12 ht ee. Dehorning. 
“UATE. Wc. eee eee eens tec ‘inch Tceth, BS . a, Re eee ee New net 

Carpenters’, cast steel. Re ee “ 9 00 4 oa Bow, 14- —— : 9 25 sah ) ew nets 

; are “ alleable Iron ma.” 4 75| face. 

Inches.... 6 8 10 12 | Teal... sss eeeeeeeee, 15 00 Malleable Iron, !4-in. ‘* 5 00 Disston’s ee lL 
Per doz...$3 75 475 625 7 00} wetal. Simonds’, Box Lots...... New net 
RE .. 45% Hay. Star. ct eecees New net 

NN ie atari uate naoa'actae bias 40% | Ww isacd, rae trees per gross $17 4 eer $4 00 Hand and Rip. 
he nenan eons 19 2. C. Atkins & Co. Prices on applic’: 
re = - 36 00 Lawn Disston' s No. 7 New nets 

1 “ i 5 BP WO x Kesaynnnwn er doz. $5 5C Disston’s Nos. 8, D8, 12, 76. 112, 
Clothes — “ er -~ = ‘ D100, and 120. ..... New nets 
. } ga ) 60 RASPS—See Files. | Keystone. New nets 
Common....per box of 5 gro. $0 95 1 gal.. .< = 15 60 Keyhole. 

- RAZORS—SAFETY. NT te din acc hive wien taclatavatie New nets 

Picket | Stove ; 

| CN. sd iaeow ewan per doz.$45 00 Miter Box. 
Fluted, 15-in........ per doz. $1 10} Black Eagle Paste, 1-!b. cans, Auto Strop........... * 45 _ E. C. Atkins & Co. Prices on applic’n 
Fluted, 2l-in........ ss 1 60) POP BTONB.... ec ccccccccees $30 00 | Gem cn ae al = a 00) ») Mt w Band. 
RS “ 190| Black Eagle Paste, 5-Ib. cans, oe we ot oi. sited nape ‘ 8 <p| Simonds’ ............... New nets 
ee, Ee a eae 4 90| Ever Ready (3 doz. lots) *“ 8 Oo | Panel. 
Black Jack Paste, #10, 8 0z., | = © . ahi &, & Co. Prices on applic’r 
PIPE. Riidnsenennccnas 11 40 KAZOR STROPS. —a Pabalinaees nesiee 
Conductor. Black Eagle Liquid, 6 oz.. Star CTOMINE) . . occ cccccceccceccdOtel | "Diet "ane New nets 
Standard Gauge Conductor Pipe, Pb ssccascotscisws 13 20 REGISTER | Rift. 
plain or corrugated. 2GISTERS. | Simonds’... . New net 
FIRE POTS. Japanned, Bronzed & Plated... . .40% 
: “0 | Wood. 
: Ss : Solid Brass or Bronze Metal. . Net E. C. Atkins & Co. P. 1 
Pret Mestad... s.sicissce 45&5% off Clayton & Lambert's, each $4 00@6 00 | list plus... Prices on application| aoe 1 0. Frices on app od 
Nested solid ..........04.4! 50% off Gate City................ each, 6 25/Bascboard...............+-++.. 40%| Clover leaf. 2+ 1.2.0.1... New nets 
NS Coe ietmeacnets each, $6 75@8 50 


L. C. L. to Dealers:— 
Terms 60 days; 2% Cash 10 days. | 








POWDER. 











REGISTER FACES. 


| Japanned, Bronzed and Plated. 


SAW BUCKS—Sce Bucks, 
SAW SETS—See Sets 








SAW TOOLS—See Tools. 
SAW FRAMES. 
Common, plain . per, doz. $1 50 
Common painted. . . 2 10 
SCALES. 
Counter. 

Piss wens weedaeswneed 40& 10% 
SCISSORS 
ee eS ee 60% 

| 
SCOOPS. 
Grain. 
4 bu. “Hercules’’ -per doz. 3 70 
l-bu. ““Hercules”..... 5 00 
SCRAPERS. 
Box. 
Triangular, No. 6....per doz $6 25 
Cabinet, 
| Cast Steel, Nos.. 2}xS 3x5 34x6 
ae $1 10 125 1 80 
| Road. 
Cubic ft. 7 5 3 
| With runners, ea.$7 “00 6 50 6 20 


SCREEN DOOR HINGES. 


ee gross, $13 00 
i are ti acntieensunen = 9 50 
SCREWS. 
Bench. 
| Iron, ins. 1 1} 1} 1} 
$9 75 1150 1375 21 50 
Wood, white maple...per doz. 6 00 
| Hand—Wood........... : 35%, 
A See 223% 
ON ee ia ag 30-54 
| Lag or Coach- —all sizes, gimlet 
Ss se vain tse ane 40° 
| 
| Saw—Centennial, 
Dee scans dew ae 1 2 3 4 
eee 47c S55c 75c 90 
Wood. . 
5 0 eee ee 70-10-10% 
s - * ae 65-10-10% 
9g -~Seeppeneee . .624-10% 
Be Ede BOOEB. 2 occ .423-10-5%, 
CS ae 40-10-5% 
R. H. Nickel Plated.......! 74-10% 
SCYTHES. 
»| Clipper, grass......... oer, doz. $13 50 
Honest Dutchman. 13 75 





: re. ae er eS pe neror ner 40% 
Factory shipments generally delivered. | See Ammunition. SOE SEE Sing Saran wou 60% 
Stove. Fer. oo REVOLVERS. 
oints : 
PRESSES, FRUIT AND JELLY. | Iver ohnson Safety Automatic 
29- Gauge eee $15 50| Enterprise Manufacturing Co....25% INES as ocala Glee New Nets 
Mic inesccoes 16 50 ee eee a 
a 5-inch eoecocccccce I” 70 PRIMERS. I J Model 1900. ......2005 
= G-inch......cceces 18 75 nes RINGS AND RINGERS. 
an 21 20 See Amunition. Bull. 
I vd ah kta eo sealed 2}-in. 
-Joint, Made-up PRUNERS. _ on. eet atcriat al ey, $2 75 $3 25 
G-inch.........+-+-- per 100 $31 00! Disston’s Pole. ....... per doz. $18 00 ‘Pie BR . —F dos. : 3 40 
Water’s Improved..... . 60%| Steel, per doz......... 50 1 80 
Furnace Pipe. Hog 
Double Wall Pipe and Fittings 334% Blai air's Rings d 75 
Ds cence per doz. $ 7 
Single Wall Pipe, Round Pipe = PULLERS. Blair's Ringers... 1 00 
: J rown’s Rings....... - 72 
Fittings PEER SA RAS S'S Sie thcted es pep 20% Daisy. eoccccccococeocs each, $3 10 Brown's Ringers aie oa 1 00 
Galvan'd and Black iron Pipe, | rere 1 40| Hill's Ringers........ cd 1 00 
DE EO... cwaveeenedeneesst 3% ° “ Hill’s Ring, boxes. ve 72 
“| Quick and Easy....... ° 2 70 Major Rings......... oy 60 
— Perfect Ringers...... = 1 50 
| Nail, Wolverine Rings..... ” 1 65 
PLANES. niall per doz. 14 50| Wolverine Ringers... “ = 1:10 
Stanley Iron Bench.............++ net| Never-Slip.......... = 17 Jar. 
Pv icsceecennewe per Ib..... 30c 
PLATES, TIN | rineonae x i d oz. $017 
4 ° | e ‘i Split, round......... r doz. 7 
" Awning—Jap'd........+. eeeeeee 10% Split, square........ - 
2 als in Col 1. eee a 0| 
enienamesaeeas IN ce viicseissicticabncee | icadetmaaen ; 
RIVETS. 
|Hay Fork. | Copper Belt. Add 15% to list | 
omens | Iron Wheel, 5-in..... per doz. 250| Coppered Iron. . 30% | 
A aa pO ae : ...30% 
, . | Wood Wheel, 6-in.... 2 65 | Hame ‘per lb. $0 17 
Giant, Button’s—Noets } Pee Ei asivens ova T D. 
Wood Wheel, 6-in., pass knot, Slotted Clinch...... per doz. 60c@1 10 
Cotlman t—‘COCOC*d:C*C*C RR RH sib acecanmadl per doz. 3 00) aang 
Bernard’s...:  -ccccceos New Prices| Sash. Be pent Sameng — , a 75c | 
ai detadaeeenees ee Net} Nos. | and 2 assorted sizes, 10 
NS etd daenaetnue New Prices} Common-Sense, 2-in. .......... Net in DOX.......+++-+0+++- doz. 1 40 
Empire Pattern, 2-in........... Net RIVET SETS. 
Fencing. SRE Ree Net| See Sets. 
I 8 BM Bata! GOOG ov cccccccssccccdcesesess Ned tan ROPE. 
Farmers’ Choice. ......... All Nets }, 5-16 in. Com. o> reels.per tb. Market 
DE Stake necndadedae All Nets PUMPS. 3, 5-16in. Com. incoils. “ Price 
Pitcher Spout. Sisal. 
Flat and Round Nose. Nos..... — 2 3 4 io Ee ote 
Bernard's ScereoesrCceeees New Prices Pibas0sccsdeemenenedaccenneel aS Nga iat aa ccc c 
. . Pure Manila. 
LOG... cccccccccccceece New Prices) Ist quality, base....... per Ib. 334c 
Ps cistern svaneees New Prices Spray. Hardware Grade....... » 324c 
Midget Junior....... per doz. 3 75 
RULES. 
Gas.—Inches 7 8 10 12 14 New Mist . 
il : is SUY ...6- seee 6 00) Hickory Board...............-. 20% 
Per doz. 5 00 5507 90 8001000 Crescent ......... oa oC te Ss batted ceknaeeaseceniwke 20% 
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Nail. SETS 
Square h ; 
Cup oy > 
. t, knur - per, doz. 
Airarm jaa. PEO 8 HEIN SQUARES. 
armers’ 
Tinners * parnent per a 1S] (Add. ar bhai TrTTTTrre Nets TA 
ee ie oz. $2 10 556306 a eles PES, MEASURI 
ay ieaacinines net) | afin’ ied: or 
Di 's Monarch. . . per: kin’ ePaper , 
Leach's s Xcut. Bove doz. $6 50 Lufkin’. 'S a List to 1; BR List Net Stove H ioflew W. ARE. 
(ash's Hand... im ng Re halo e ist plus 20 Plain Ware. 
— X-Cut. sa ihe es = S 00 rT THERMO eecesees 10 of Ground Ungroand ; 
Stillman’s Lever. a a “ : 15 |Com QUEEZERS, L wee ' METERS. sere ag Wa DANE... ++ +2000 044 5 
Manse = Common Wood. , LEMON. ood ie... Per doz. roca PResan, *_ Sheeaeanamede , 
ee 2 30|Pos; malleable i tin, soe 13 5 White E ot sen oar 0nd ‘ose 
fr r ° 0 
Dimond ooo sare, [iia ai | eee ag 
resenseoae ae Drom — er : 1 Single L ; pressoanls eer 
te eeeeeees m, j in'd i ; 90 00 otto int end euad’ 
i SHAVES, S | $8 [Dram, nickel plac — 2 35 |Cow—Se fp cations tote... . 7 — me See 50% 
) i per: ing eummen . 3 60 e “Chains. = car lots rR 13 th ‘vol 45% 
Vood. 5 + .+++0. OZ. . od 4 nam rm ‘d 
nley’s.-...... $1 10@1 85 Blind. STAPLES 50! 5: TOOL | Pi y-—eqget tee .. 
jeeaanaied ER mageng , isston’s Uni S, SAW Aaa SISO 
Pruné —_ O4 75 | Butter Tub... niversal . ae 10% 
ning. EARS. “aia el, = ~ E Eeparenseseres Add 
Buckeye, N . — “ C| Mole TRA - 40% —_ | 1S% * Met 
Buckeye, No. = Polished 16@19c} R : PS. "nc 
pm ne esi «pen gam 68 7 Galvanized....... per 100 Ibs. Ge addick's. . ‘Blossom and Ch 
eee Se Joa. - so ‘aie : $5 45| Vie nahin per doz WASH BO. rysolite 50% 
Draw ( <u No. a in. “ ? = Galvanized 6 15 Victor No. . $9 50 ARDS—See B i) 
enry 0. 4.. rs —.— neida Jump No. 1 oards. 
Per dor. Psi 40 “i '« 16 30 Wroeght Ss per 100 Ibs. 6 50 Nemes pa | edbeptaiede: $1 65 eng Oo. oe 
sa St. ta ‘OU. ekenssenven oy t cast 
Sheep—N pa hehe A Eee 7 290 ay: | a anoles. Hasps Oo aii Mere 3 25 In. 3/16 steel in 5- ioe. per tb. 
o. BBA, per doz. 80 Ss ples ps, Hook and ut O'S 85 1 + 5/16 xes, 340 
ches. aples ook and . 
— a" 6 ties Extra es. - Hooks rf nd ™ pGeuse. Net per gross Sc 16c ISe ist ide 11 ee 
N rip... . a iat s a | eS $ 8 cl 1 
— Ore: deat 25 x3 ime 0&10% {44 Pocket oie a sepesseres B oe P wan, Ic lle llc 
OP. .+ 2s eeeee . 11 00 12 00 STEE ++ 35% or Mou ee. 100 Beovecs GES 
Shiamhcniiine, 11 25 12 25 LYARD | Hold Fast Snake ss = Scigeling......... . 
—. i. 60% Discount 25% . Beart nat ee 2 = apace way. = dos. Nets 
SHEAVE ‘o- Offi Rat ecceeeeeeeeees ——— rib. eo 
Cc oS aaa 0 coee Pri 7 
Common. S, SLIDING DOO -— STONES Wont Chak sse0 HE O0)COY. WEA 8} 
—t R. Hindostan : hoker aoaas i oe 3 2 Fuller’ NERS. 
net: 3. 4 More Grit.. oceceees — me :# Hotes 11 00 Tyler's Safe doz 
Per set....$1 ... $40 1°75 2-40 /mer Po. 2 ss tes a a ares. Hoty per at See = 
bn 210 2 N y- ' ee Brade’ Leaf Shaw Pe per doz ioe = 4 2 40 
See Am 7s 425 Oil} 126... anaes. -cscfuaeieeabstad erfected...._. 3 50 o 375 
ome: munition. (Mounted. te eeee per doz. N a etteetetteneeeeees ‘s ret) caine 3 00 = 4 60 
Union. . LERS, COR Sctnameteess No.7 ew Nets P .... 0! guammmaaaaa 4 pacing EIGHTS 3 75 
skpaddaen’ N. Siuamane Gott. Hf perdoz. NewN c ers’. iaouuandain 0 ‘sch—4.0.5. Chicago a 
.. per doz. $6 75 |% 0.717... * as| Gover Leaf i” Won Iota, por uae per Ib. 
Ss 75 | Oil—U _—. dovatier tute, to Nets 
Expansion HIELDS A nmounted. = Ww. & ™M. a er lots, per seseene 
Bolt Shields. . me Hard big stestecessensecees 33 ? WHE FtOM...-.--.. 7 oo 
steeee rkansas or ea ne ere seen 
C ieee Lily White. Soak per Ib. New Nets Bag - Net No.4 Tubular Stee wg. ” 
‘onductor. .. SHOES. Queer Creek. . Pee = > Tiedhonse os hams, Ss. Angle oe em Ne Stave Tra’ _@ $8 00 
SHOT inh del shiek he Is chime we i ® pi pas No A ala each, $3 ° Soap ray @ 2 
ii pemeia: 60% cythe . _ * Half mem il daa be ’ | ”*s«WHERELS. @ 50 
muniti ‘0 ¢ sd lroned.... 1 Ca WH 4 50 
oat SHOVELS AND S$ ition. Black — Full ess "$5 00 r= 3 eeeaatan. ay wae - 
No. 2,Woodf PADES. a ee N | oe 373 73011 00 Well. rr cteseeeeees . 
Ne tiz cows per d Sinn aie “ ew Nets rUBS, WASH 1 00 Per doz......... ceccacecoedll 
es’, new jist, seh pw 202. $s 50 a he “ Standard, Wood ° 12 in. heavy ee $0 7 2 12” 
boget . . Discount, 134% Extra Quinn er - 3 a 3 ng, per doz. $25 bo 
Vational hollow be Age oe Red End ebog. “ q | "este... 2 Ex, |ress. WIRE. 
Buckeye. . k, bik.. — oo | $9 50 11 1 ne I 
B Mohawk ad = . Nets cia < bm “sivanioed 251275 15 -- In =. ; 
‘ar Dr * ee rT) hie vs ini i " 5 ‘ is ceatn. covey tid 
bey Ditching *** «| Hotchki STOPS, BENC | on ie lai Broom—Ti pools, new list........ Nets 
Railroad —.ccae Stes eee H. | a 1 2 Cable— “aiming Nets 
Black ‘isinond see cee ss e$30 00 iia — Baer 1s 20 13 25 e# ao esse 
Key ea eadanes per d | ” =e wae. 
os a 8 TE yeast | TWINE. iio. epoaie, ew 
y oan "SE Salle ~ we * Ge MON.....++-+ » FLUE. 3-pl M Fence—S s, new list........... Nets 
pay uw. tt ; “ “ ee a per doz y Cotton Ww ; Q arket Nos. meee EEE Nets 
seeee D « |Ge o. 3. . $11 ra uota 6 to 9, le An’eal’ 
Galvaniz iscount, 124% ci a ana a “ oj Gres .---.- ice car, per 2 ss than n’eal'd Galv'd 
dle, N ~~ with wood * alieanlaaiampmenicnie pe 1 00 : Extra Wra aM Se ' at lens B8 ibs....$425 $ 
Alask 1 lesaepsinemantts han- STOVE P 1110/3 a Wra Hvy. ae M a eo 495 
D 2 Stee. Seisinpshihuaeee cask, $1 45 IPE—See pipe t me pping on apping... = “ 2.» 40&10% 
ha Steel 5 ¥ r ne righ /0 
Long Handle spndenes per d s| STOVE BOARDS | be od 4-Ib. bi geno Bright, — bdles arket Quotations 
SINKS. doz. $3 50| STO —See Boards. Ee (See. Copeiel tl el — 
S.. »” . “ 
ost Iron. SINKS. 3 00 VE POLISH— ae eo cae Teeved. fs ee heme ee "ow 
ee 16x24 See Polish Soft Tinned —— les..... o 
4 e . , ° , broke Lae 
penal, Whi, 168340000 ~ STRAPS hyp aenereene charket Picture—In roken bles : 
Painted — eree rr Skate ‘See . Staging . = ee Sey ee otation 5-Tb. spools. : ; oee 80% @80& 10% 
Poe >| -per doz. 85 g; tb, ball, size 21. ae U2 iper Ibe 266 
rete poet ae STRET c&1 20] Bogring, 42 es WRENCHE | 
— APS, HARN ers. B . CHERS. rg Ae “B” ; ball... Bagdee ar) home Stand SHES. 
Judd’s ¢ Spring... as nee” a any = . ‘B" n hanks. ee et aa sea Alligator N pes. i ae 
— pees xcel ates hater ee . 3 ns are De seciinsnaante oe ays R pee Te se 10 
. Add 33 30%| Mal MOTs. eeeeee per dos. $3 90 SCA" pinish. ig haglig. “ hertocieaal.. Fe  odiaemas see nat 
Doublh SNATH i% + list P. leable Iron =o . 5 7odd. r Finish, in h tease ee efi Adjustab Ee et oe 30% 
Patent Ring. Bush. ' Perfection.» «.+.++0 : 7 cme iethes gy sss" “= [Malleable table... ‘$0&5% 
ap ee - . ‘ a sesuee tenes d 
atent Loop, —--: oes =? doz. 4 7s eect Pe rccshiaiincaran 6 30 strand...... Stillson Pipe iconedanee per nob. 
SN ry ° - ‘ 7. rr) one —grzali . “ O8c 
National set TINNERS’ 875 0. . ~ No. 1 . VIS ” po — 60% 
$t Woah eee eee ees ° " S. Elwood, No. 2.. _per d ' ES. justabl 
ational... ..+++++0+ mais 408108 a ‘a ate Phentie.. Pipe, 15%: Brees’ Adjustabl 
Se yeteenens ys 0 : io aah eb e ak aae a ym bin. gs” P a eS 
SOLDER—See Metals. 50% SWIV a 30%, ee Handle N Bright. . attern, 10% 
Perfect SPRIN Metals Mall ELS. lide, z| Combination } Soemeensess<s+ea 
ect. ‘ GS, DOOR 7 Ww eable Iron aoe 24 Merrick =. cate ay ‘20%, 
ee 2 . aa ae ach a 3 K SERRE 
ae doz. .55c an 5 ae os ad $0 10 . ~ Ff; ae 34 44 = aa 704 
- ona” ose 7S¢e 0c 1 a. TACK . oe seat Parallel 185 275 No. oo, abe Wrench. L 
. rker' , © 
oat $153 Medium Bill Posters’ 6 . sermat Victor eecccccceeecdae el Handle. me plus 5% 
210 Heavy per tb -02z., 25 tb P i Li % 
eneeeed ae 73) upb Se . boxes, eshes"s Rei Base.... ist+15%| xy WRINGERS 
ve. 2 Bb Upholsters’ 6-0. 25-1b. boxe Parker's X Eo. anes 20% No 730: S - 
per Ib _Sth.tea 19¢] P 7a @| No. 770, suarante 
beeen . boxes, Parker's Co Bs osc sone» 20% No. 46 Bicycle e....per doz 
Se ey eS Solid mbination ie oe Nc ° 0, Domes sesees oe . $58 00 
ee Box ° 1% 9. 110 : tic 5 
ees 200! Willia TTT TT No. ’ Brighton..... « 4 00 
nenetin Cieemet 34% Ne 740, Bicycl 0 . oo 47 SO 
oe 40&5% No. 5 aed ; = 43 50 
ee 60% No. a. nies aa oo 54 00 
e'No. 7 , Bicye eenee “ 47 50 
» 78°B ———. mF ee 43 50 
rantee... et 82 00 
7 91 OC 
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ADVERTISERS’ INDEX 


ALPHABETICAL LIST 


Allen & Co., Inc., L. B......-ccecee 54 
American Sheet & Tin Plate Co...... 58 
American Steel & Wire Co.......... 62 
BARPAOD BERG. OO. oc cccvcscosecsoee 58 
AshineS Co., B.C... ccccccccsese 62 
Baker BIOS. OO. 2. occ cccccccccevcecs 54 
Berger Bros. Co.........cccccccccs 58 
DOOR, ONG. i. cccccccescsve reat 58 
Bewtees BOO. . 00 cccc-cvccscscccoes 59 
Bullard & Gormley Co.............- 64 
Burgess Soldering Furnace Co....... 58 
BwamteD Coie W. do cccccccccscccccce 57 
Clee S Co... Gee. BM... cc ccccccsces 4 
Clark-Smith Hardware Co.......... 57 
‘Clayton & Lambert Mfg.Co........ 58 
‘Cleveland Castings Pattern Co...... 13 
‘Cope-Swift Co, Inc........-...+++5 13 
Cortright Metal Roofing Co........ 59 
Dailey, Harry &........c.cccceceee 54 
Delta File Works...........+++0-05 62 
Detroit Vapor Stove Co........ 14 
Dieckmann Co., Ferdinand......... 57 
\Dreis & Krump Mfg.Co...........- 59 
Forest City Fdy.& Mfg.Co......... 5 
Friedley-Voshardt Co...........+-+. 57 
Harrington & King Perforating Co... 59 
Haynes-Langenberg Mfg.Co........ 2 
Heller Bros. Co...........- enenee 62 
HROMp & CO. ...ccccccccccccccccces 54 
Henry-Miller Foundry Co.......... 3 
Hercules Powder Co............+6. 60 
Hesa-Snyder Co... ..0..-e eee eeecee 9 
Hussey & Co., C.G..... cece ecneee 58 
GEVOS BER. C8... cc ccccccccceveses 61 
Inland Steel Co............-ceeees 63 
Johnson's Arms & Cycle Works, Iver. 60 
Kimball Bros Co..........--++++0+ 54 
Lalance & Grosjean Mfg. Co........ 1 
Latkin Rule Co. ....ccccssccccces 62 
Mahoning Foundry Co............. 2 
Meyer & Bro. Co. F...ccccccccccces ll 
Meyer PUTRI OOo o:5 vc cvccccccccice 6 
Michigan Safety Furnace Pipe Co.... 13 
Milwaukee Corrugating Co......... 63 
Monroe Fdy. & Furnace Co......... 9 
National Association of 8. M.C..... 56 


‘National School of Pattern Drafting.. 55 
‘Niagara Machine & Tool Works..... 
Nickel Plate Stove Polish Co........ 


Omaha Stove Repair Works......... 13 
PU Es oncceseseserdsnececces 54 
Peerless Foundry Co............... 9 
Quincy Pattern Co...........ss00% 13 
GD, dvs sce ecesntusece 4 
Rock Island Mfg. Co............... 62 
PE We Ts on cinctccsdccsceans 54 
TO TET CT PCT TT ET 10 
Sehwab & Sons Co., R.J........... Ss 
Standard Furnace & Supply Co...... 6 
Standard Heating Co.............. 7 
Standard Ventilator Co............. 57 
Stark Rolling Mill Co.............. 55 
Stearns Register Co................ 12 
Stover Mfg.&EngineCr ......... 61 
>ullivan-Geiger Co................ 13 
Thatcher Furnace Co.............. 7 
Tubular Heat. & Vent. Co.......... 10 
XXth Century Heat. & Vent.Co.... 7 
Vedder Pattern Works.... ...... - 13 
Whitaker-Glessner Co..... penteoeue 61 


Wrought Iron Range Co............ 8 








CLASSIFIED INDEX 


Accessories—Automobile. 


Rock Island Mfg. Co. 


Rock Island, Ill. 


Bale Ties. 


American Steel & Wire Co., 


Chicago, I1l 


Bicycles. 


Arms & Cycle Works, 


Johnson's 
Fitchburg, Mass. 


Iver, 


Brakes—Cornice. 


Bertsch & Co., 
Cambridge City, Ind. 


Dreis & Krump Mfg. Co., 
Chicago, Ill 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Brass and Cropper. 


Hussey & Co., C. G., 
Pittsburgh, Pa. 


Ceiling—Metal. 
Burton Co., W. J., Detroit, Mich. 


Friedley-Voshardt Co., 


Chicago, IIl. 


Milwaukee Corrugating Co., 


Milwaukee, Wis. 


Whitaker-Glessner Co., 


Wheeling, W. Va. 


Cleaners—Hand. 


Nickel Plate Stove Polish Co., 
Chicago, Ill 


Clips—Damper. 


Stover Mfg. & Engine Co., 


Freeport, Ill 


Coppers—Soldering Gas. 
Allen Co., Ine., L. B., Chicago, Ill. 


Cornices. 
Burton Co., W. J., Detroit, Mich. 


Friedley-Voshardt Co., 
Chicago, 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Tl. 


Cut-Offe—Rain Water. 


Sullivan-Geiger Co., 


Indianapolis, Ind. 


Dampers. 


Stover Mfg. & Engine Co., 
: Freeport, Il. 


Dynamite. 


Hercules Powder Co., 
Wilmington, Del. 


Elbows and Shoes—Conductor. 


Dieckmann, Ferdinand, 
Cincinnati, Ohio. 


Elevators. 


Kimball Bros. Co., 
Council Bluffs, Iowa. 


Ename!l—Iron. 


Nickel Plate Stove Polish Co., 
Chicago, Tl. 





Enamel ware. 


Lalance & Grosjean Mfg. Co., 


Chicago, Ill. 


Explosives. 


Powder Co., 
Wilmington, 


Hercules 
Del 


Fence Gates. 


American Steel & Wire Co., 
Chicago, Il! 


Files. 


Delta File Wks., Philadelphia, Pa 
Heller Bros. Co., Newark, N. J. 


Flux—Aluminum. 
Roesch, Geo. E., Aurora, Il. 


Flux—Soldering. 


Allen Co., Inc., L. B., Chicago, Il. 


Furnaces—Soldering. 
Ashton Mfg. Co., Newark, N. J. 
Bernz, Otto, Newark, New Jersey. 


Burgess Soldering Furnace Co., 
olumbus, Ohio. 


Clayton & Lambert Mfg. Co., 
Detroit, Mich. 


Ringen Stove Co., St. Louis, Mo 


Hammers. 


Atkins & Co., E. C., 
Indianapolis, Ind. 


Handles—Boiler. 
Berger Bros. Co., 
Philadelphia, Pa. 
Heaters—School Room. 
Haynes-Langenberg Mfg. Co., 
St. Louis, Mo. 


Meyer Furnace Co., Peoria, Ill. 


Monroe Fdry. & Furnace Co., 
Monroe, Mich. 


Peerless Foundry Co., 
Indianapolis, Ind. 


Standard Furnace & Supply Co., 
Omaha, Neb 


Standard Heating Co., 


Chicago, Il. 


Heaters—Warm Air. 
Forest City Fdy. & Mfg. Co., 
Cleveland, Ohio. 


Haynes-Langenberg Mfg. Co., 
St. Louis, Mo. 


Henry-Miller Foundry Co., 
Cleveland, Ohio. 
Hess-Snyder Co., Massillon, Ohio. 


Mahoning Foundry Co., 
Youngstown, Ohio. 


Meyer Furnace Co., Peoria, Ill. 


Modern Way Furnace Co., 
Fort Wayne, Ind. 


Monroe Fdy. & Furnace Co., 
Monroe, 


Peerless Foundry Co., 
Indianapolis, Ind. 


Schill Bros. Co., Crestline, Ohio. 


Schwab & Sons Co., R. J., 
Milwaukee, Wis. 


Standard Furnace & Supply Co., 
Omaha, Neb. 


Standard Heating Co., 
Chicago, 


Thatcher Furnace Co., 
Chicago—New York. 


Tubular Heating & Ventilating 


Mich. 


Til. 


Co., Philadelphia, Pa 
XXth Century Heating & Venti- 
lating Co., Akron, Ohio. 


Wise Furnace Co., Akron, Ohio. 


Wrought Iron Range Co., 
St. Louis, Mo. 





Horse Shoes. 


American Steel & Wire Co., 
Chicago, 


Jobbers—Hardware. 


Bullard & Gormley Co., 
Chicago, 


Clark-Smith Hdw. Co., Peoria, 


Th. 
Til. 


Kitchen Utensils. 


Lalance & Grosjean Mfg. Co., 


Chicago, Il. 
Lath—Expanded Metal. 
Milwaukee Corrugating Co., 
Miiwaukee, Wigs. 
Machinery—Cul vert. 


Bertsch & Co., 
Cambridge City, Ind 


Machines—OCrimping. 


Bertsch & Co., 
Cambridge City, Ind 


Niagara Machine & Tool Wks., 
Buffalo, N. Y 


Machines—Razor Blade. 
Hyfield Mfg. Co., New York, N. Y¥ 


Machines—-Sheet Metal. 


Bertsch & Co., 
Cambridge City, Ind 


Dreis & Krump a, Co., 


hicago, Ii! 
Niagara Machine & Tool Wks., 
Buffalo, N. Y. 
Machines—Stove Pipe. 
Hemp & Co., St. Louis, Mo 
Metals—Perforated. 
Harrington & King Perforating 
Co., Chicago, II! 
Miters. 
Friedley-Voshardt Co., 
Chicago, I!! 
Motorcycles. 

Johnson’s Arms & Cycle Works, 
Iver, Fitchburg, Mass 
Nails—Slating. 

Hussey & Co., C. G., 
Pittsburgh, Ps. 
Naile—Wire. 
American Steel & Wire Co., 
Chicago. [li. 


Ornamente—Sheet Metal. 


Friedley-Voshardt Co., 


Chicago, I!!! 


Patterns—Stove. 


Cleveland Castings Pattern Co., 
Cleveland, Ohio 


Cope-Swift Co., Inc., 
Detroit, Mich 


Quincy Pattern Co., Quincy, II! 
Vedder Pattern Wks., Troy, N. Y- 
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Pipe and Fittings—Furnace. 
Henry-Miller Fdry. Co., 
Cleveland, Ohio. 
Meyer & Bro. Co., F., Peoria, Ill 


Michigan Safety Furnace Pipe 
Co., Detroit, Mich 


Standard Furnace & Supply Co., 
Omaha, Neb 


Stearns Register Co., 
Detroit, Mich 


Pipe and Fittings—Stove. 


Hemp & Co., St. Louis, Mo. 
Meyer & Bro. Co., F., Peoria. Ill. 
Michigan Safety Furnace Pipe 
Co., Detroit, Mich 
Sullivan-Geiger Co., 
Indianapolis, 


Whitaker-Glessner Co., 
Wheeling, W. Va. 


Ind 


Pipe—Conductor. 
Berger Bros., Co., 
Philadelphia, Pa. 
Burton Co., W. J., Detroit, Mich. 
Clark-Smith Hdw. Co., Peoria, Ill. 
Dieckman, Ferdinand, 
Cincinnati, Ohio. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Hussey & Co., C. G., 
Pittsburgh, Pa. 
Whitaker-Glessner Co., 


Wheeling, W. Va 


Polish—Metal. 


Nickel Plate Stove Polish Co., 


Chicago, I). 


Polish—Stove. 
Nickel Plate Stove Polish Co., 


Chicago, II}. 


Posts—Steel Fence. 


American Steel & Wire Co., 
Chicago, Il. 


Powder. 


Hercules Powder Co., 
Wilmington, Del. 


Punches. 
Bertsch & Co., 
Cambridge City, Ind. 


Niagara Machine & Tool Wks., 
Buffalo, N. Y. 


Kanges — Combination Gas and 
Coal, 


Kingen Stove Co., St. Louis, Mo. 


Ranges—Gas. 


lark & Co., Geo. M., 
Chicago, Ill. 


Rasps. 
Delta File Wks., Philadelphia, Pa. 
Heller Bros. Co., Newark, N. J. 


Registers—Warm Air. 
Henry-Miller Foundry Co., 
Cleveland, Ohio. 
Standard Furnace & Supply Co., 
; Omaha, Neb. 
Stearns Register Co.,; 
Detroit, Mich. 


Repairs—Stove and Furnace, 
Omaha Stove Repair Works, 


Omaha, Neb. 
Revolvers. 

Juhnson’s Arms & Cycle Works, 
Iver, Fitchburg, Mass. 
Roasters. 

Lalance & Grosjean Mfg. Co., 
Chicago, Iil. 


Whitaker-Glessner Co., 
Wheeling, W. Va. 





Rolls—Forming. 
Bertsch & Co., 
Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Roofing—Iron and Steel. 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


W. J., Detroit, Mich. 
Philadelphia, Pa. 


Cortright Metal Roofing Co., 
Philadelphia, Pa. 


Friedley-Voshardt Co., 
Chicago, Ill. 


Inland Steel Co., Chicago, Ill. 


Milwaukee Corrugating Co., 
Milwaukee. Wis. 


Burton Co., 


Stark Rolling Mill Co., 
Canton, Ohio. 
Whitaker-Glessner Co., 
Wheeling, Ww. Va 
Rules. 


Lufkin Rule Co., Saginaw, Mich. 


Saws. 


Atkins & Co., E. C., 
Indianapolis, Ind. 


Schools— 
Sheet Metal Pattern Drafting. 
National School of Sheet Meta' 
Pattern Drafting, St. Louis, Mo 


Screens—Perforated Metal. 


Perforating 


Harrington & King 
Co., Chicago, Il. 


Sheets—Black and Galvanized. 


Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Chicago, Il. 


American 


Inland Steel Co., 


Stark Kolling Mill Co., 
Canton, Ohio. 
Whitaker-Glessner Co., 
Wheeling, W. Va. 
Sheet»—Toncan Metal. 


Rolling Mill Co., 
Canton, 


Stark 
Ohio. 


Sheets—Vismera. 
Inland Steel Co., Chicago, Il. 


Shotguns. 


Works, 
Mass 


Arms & Cycle 
Fitchburg, 


Johnson's 
Iver, 


Skylights. 


Burton Co., W. J., Detroit, Mich. 


Snips—Tinsmiths’. 


& Tool Works, 


Niagara Machine 
Buffalo, N. Y. 


Solder. 


L. B., 
Chicago, 


Allen Co., Inc., 


Solder—Aluminum. 


Roesch, Geo. E., Aurora, 


Soldering Iron—Self-Heating. 
Allen Co., Inc., L. B., Chicago, Ill. 


Soldering Supplies. 
Allen Co.. Inc., L. B., Chicago, Tl. 


-|Niagara Machine & Tool 





Specialties—Hardware. 
Atkins & Co., E. C., 
Indianapolis, Ind. 
Delta File Wks., Philadelphia, Pa. 
Heller Bros. Co., Newark, N. J. 
Hyfield Mfg. Co., New York, N. Y. 
Lufkin Rule Co., Saginaw, Mich. 


Rock Island Mfg. Co., 
Rock Island, Ill. 


Stover Mfg. & Engine Co., 
Freeport, Ill 


Statuary. 


Friedley-Voshardt Co., 
Chicago, Ill. 


Sticks—Soldering. 
Allen Co., Inc., L. B., Chicago, Il. 


Kerosene. 
Mo. 


Stoves—Gasoline and 


Ringen Stove Co., St. Louis, 


Stoves—Oil and Gasoline. 


Clark & Co., Geo. M., Chicago, Ill. 
Detroit Vapor Stove Co., 

Detroit, Mich. 

Stoves and Ranges. 

Clark & Co., Geo. M., Chicago, Il. 
Ringen Stove Co., St. Louis, Mo. 
Schill Bros. Co., Crestline, Ohio. 
Thatcher Furnace Co., 


Chicago-New York. 


Stove Pipe Reducer. 


Sullivan-Geiger Co., 


Indianapolis, Ind. 


Tacks, Staples, Spikes. 


American Steel & Wire Co., 


Chicago, Ill 


Tapes. 
Lufkin Rule Co., Saginaw, Mich. 


Tiles and Shingles—Metal. 


Burton Co., W. J., Detroit, Mich. 
Cortright Metal Roofing Co., 
Philadelphia, 
Milwaukee Corrugating Co., 
Milwaukee, 
Whitaker-Glessner Co., 
Wheeling, W. Va. 


Pa. 


Wis. 


Tin—Perforated. 


& King Perforating 


Harrington 
Chicago, Ill. 


Co., 


Tinplate. 
American Shect & Tin Plate Co., 
Pittsburgh, Pa. 


Whitaker-Glessner Co., 
Wheeling, W. Va 


Tools—Carpenters’. 
Atkins & Co., EB. C., 
Indianapolis, Ind. 


Lufkin Rule Co., Saginaw, Mich. 


Toole—Sheet Metal. 
Bertsch & Co., 
Cambridge City, Ind. 
Dreis & Krump Mfg. Co., 

Chicago, Ill. 
Works, 
Buffalo, N. Y. 


Toolse—Tinsmiths’. 


Bertsch & Co., 
Cambridge City, Ind. 


Dreis & Krump Mfg. Co., 
Chicago, Ill. 
& Tool Works, 


Niagara Machine 
Buffalo, N. Y. 





Torches. 


Inc., L. B., 
Chicago, I1!. 


Newark, N. J 


Allen Co., 


Ashton Mfg. Co., 


Bernz, Otto, Newark, N J 
Burgess Soldering Furnace Co., 
Columbus, Ohio 
Clayton & Lambert Mfg. Co., 
Detroit, Mich 
Troughs—Eaves. 


Berger Bros. Co., 
Philadelphia, Pa 
Burton Co., W. J., Detroit, Mich 
Milwaukee Corrugating Co., 
Milwaukee, Wis 


Whitaker-Glessner Co., 


Wheeling, W. Va 


Ventilators. 

Berger Bros. Co., 

Philadelphia, Pa 
Friedley-Voshardt Co., 

Chicags, 


Standard Ventilator Co., 
Lewisburg, 


Ii 


Pa 


Vises. 


Rock Island Mfg. Co., 
Rock Island, Bil. 


Waterers—Stock. 


Rock Island Mfg. Co., 
Rock Island, 





q ADVERTISING is 
to-day the mightiest 
factor in the business 
world. It is an evolu- 
lution of modern indus- 
trial competition. It is 
a business builder, with 
a potency that goes be- 
yond human desire. It 
is something more than 
a “drummer” knocking 
at the door of the 
consumer — something 
more than mere sales- 
manship-on-paper. It 
is a positive, creative 
force in business. It 
builds factories, sky- 
scrapers and railroads. 
It makes two blades of 
grass grow in the busi- 
ness world where only 
one grew before. It 
multiplies human wants 
and intensifies human 
desires. It furnishes ex- 
cuse to timorous and 
hesitating ones for 
possessing the things 
which under former 
conditions they could 
easily get along without. 


{ Better begin to ad- 
vertise at once. Every 
day of waiting is a day 
wasted. 
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WANTS AND SALES 





For paid yearly subscribers, 
AMERICAN ARTISAN AND 
HARDWARE RECORD will insert 
under this head advertisements of 
not more than fifty words WITHOUT 
CHARGE. Employers wishing to se- 
cure employes, parties desiring to 
purchase or sell business, secure part- 
ners or to exchange, etc., will find 
that these pages offer excellent op- 
portunities to satisfy their wants. 
Clerks and tinsmiths looking for sit- 
uations will find it to their advantage 
to use these columns. Those who 
respond to these announcements 
please mention that they ‘‘READ THE 
ADVERTISEMENT IN AMERICAN 
ARTISAN AND HARDWARE 
RECORD.”’ 


BUSINESS CHANCES 














For Sale—One office cabinet; shelving 
7 ft. high, 70 ft. long. A. Schminke & 
Son, Wapakoneta, Ohio. 6-3t 





For Sale—A job tinshop and stove busi- 
ness in a good town of about 700. Reason 
for selling, old age and no help. For 
further information communicate with H. 
3. Garner, Spickard, Missouri. 6-3t 





For Sale—Stock of hardware, paint and 
stoves in northern lowa. Good farming 
country. Invoice of stock, $5,000. Must 
sell at once, as I have good reasons for 
selling. Address H. H. Furst, Germania, 
Iowa. 8-3t 





For Sale or Trade—160 acres of virgin 
timber land 7% miles from Jonesboro, 
Arkansas. Will trade for a clean stock 
of hardware. Price of land $30.00 per 
acre. Perryville Hardware Company, 
Perryville, Missouri. 6-3t 





Business Chance—We have something 
different and better in a cast iron smoke 
pipe damper than the ones commonly 
used and would like to interest some one 
in the manufacture and marketing of this 
article. Patent pending and patterns 
heing made. If interested address Beuret 
Heating Company, Auburn, Indiana. 6-3t 


For Sale—Hardware stock, $7,000, in 
Michigan. Best location in city. Some 
manufacturing. Good farming country. 
Large territory. Good price competition. 
Will sell right if sold soon. Address 
A-38, care of AMERICAN ARTISAN 
AND HARDWARE RECORD. 620 South 
Michigan Boulevard, Chicago, Illinois. 7-3t 








For Sale—A good, clean and up-to-date 
stock of hardware and farm implements. 
Located in the best farming community 
in Central Illinois. Town of 1,100 popula- 
tion. Reason for selling, advanced years 
and poor health. Address replies to A- 
40, care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michi- 
gan Boulevard, Chicago, Illinois. 7-3t 





Business Chance—If you have $1,000.00 
and want to hook up with one of the best 
mechanics in the country who now owns 
and operates a well equipped shop in 
town of 35,000 in central Indiana, inves- 
tigate, but do not waste your time unless 
you are skilled in every branch of the 
sheet metal business. Please address 
A-32, care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michi- 
gan Boulevard, Chicago, Illinois. 6-3t 





Clearance Sale on Over Stock—8 in. 
full length 24 gauge galvanized elbows, 
$5.00 per dozen; 5 in. stove pipe dampers 
7c, 6 in. 10c, 7 in. 12c, 8 in. 18¢; Sterling 
scientific combination gas and coal ranges 
with high shelf $48.00; best licensed var- 
nish remover $1.80 per gallon; bright red 
barn paint, bbls., 83c, 5 gallon cans 90c. 
gallon cans 95c. Made specially for metal 
roofs—pure linseed oil and lead, govern- 
ment contract olive drab paint, bbls., $1.80 
gallon—5 gallon cans $1.95; 2 ply job lot 
rubber roofing $1.00; 1 ply high grade 
rubber roofing $1.20; 2 ply high grade 
rubber roofing $1.60; 80 Ib. red or green 
tile coat $2.25; tin roofing caps 7c; gal- 
vanized ties for solid or veneer brick 
wall 7c Ib.; 3x24 house movers jackscrews 
$1.95; several thousand feet slightly shop 
worn galvanized pipe, 4. %, % and 
1%”, at special price. Vandervoo a 
-1t 


ware Company, Lansing, Michigan. 








Wanted—Side line by salesman selling 
warm air heating systems direct to trade 
in northwestern quarter of Iowa. Most 
of soliciting done in rural districts. Could 
solicit retail hardware or building trade. 
Please address A-37, care of AMERICAN 
ARTISAN AND HARDWARE RECORD, 
620 South Michigan Boulevard, Chicago, 
lilinois 6-3t 


Wanted—Good plumber. 
State wages in first letter. 
Metal Works, Malvern, Arkansas. 


Steady job. 
Malvern 
7-3t 





Wanted at Once—A good all around 
tinner and furnace man, one who is abje 
to do some country plumbing. Steady job 
and zood wages. Treckers and Phillips, 
Odell, Illinois. 8-ufn 





Wanted—A partner for an established 
tin and sheet metal shop doing cornice, 
skylight, ventilating, blow pipe and gen- 
eral sheet metal work in a well equipped 
shop in a city of Pennsylvania. A small 
amount of capital required. Address A- 
44, care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michi- 
gan Boulevard, Chicago, Illinois. 7-3t 


Business Chance—Qui Vive—Capital 
opening for man about 30 with $1,000 in 
best city in the United States. Cornice, 
skylight, roofing and jobbing. Estab- 
lished business. Room for six men. Can 
extend. Manual and intellectual worker 
who uses trade papers, etc., wanted. 
Communications confidential. Louis Gic- 
las, Sixth and L Streets, N. W., Wash- 
ington, D. C. 7-3t 








For Sale—Clean stock of hardware in 
city of 3,000. A good paying business, es- 
tablished over 21 years. Fine location. 
Two-story building with basement 33x70. 
Will either sell or rent. Large established 
trade in best diversified farming country. 
Tinning and plumbing in_ connection. 
County seat on terminal of two railroads. 
Stock will be reduced to suit purchaser. 
One of the best trading centers in the 
state. No trade considered. Ill health 
reason for selling. Address Kuebler Hard- 
ware, Viroqua, Wis. 8-3t 





For Sale—Clean stock of hardware in 
city of 3,000. A good paying business es- 
tablished over 21 years. Fine location. 
Two-story building with basement 33x70. 
Will either sell or rent. Large established 
trade in best diversified farming country. 
Tinning and plumbing in connection. 
County seat on terminal of two railroads. 
Stock will be reduced to suit purchaser. 
One of the best trading centers in the 


state. No trades considered. Ill health 
reason for _ selling. Address Kuebler 
Hardware, Viroqua, Wisconsin. 6-3t 





For Sale—A good live hardware, heat- 
ing and plumbing business in one of the 
best growing towns in southwestern Wis- 
consin. Stock and fixtures will invoice 
about $6,000. Town is located in rich 
farming and mining district and has a 
population of 1,500. This proposition is a 
money maker for the right man and mer- 
its your consideration. Best of reasons 
for selling. No trades considered. Please 
address <A-36, care of AMERICAN 
ARTISAN AND HARDWARE RECORD, 
620 South Michigan Boulevard, Chicago, 
Tilinois. 6-3t 


For Sale—In a good clean Nebraska 
town, a new brick hardware store build- 
ing and stock, located on one of the best 
corner lots on Main Street. Lot 50x140 
ft.; building 30x90 ft.; with 9 ft. cemented 
basement for shop and storage, with ele- 
vator revolving nail bins. Furnace and 
electric lights. All fixtures are up-to- 
date. Will sell building, fixtures and 
stock, or sell building and fixtures sep- 
arately. The business has been estab- 
lished thirty years. The best reason 
for selling. Kindly address replies to 
A-43, care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Mich- 
igan Boulevard, Chicago, Illinois. 7-3t 


HELP WANTED 














Wanted — Good all around tinner for 
country job shop. Must be good mechan- 
ic or desirous of becoming one. Married 
seen pegeeeres. Steady job for right man. 
H. . Darrow, Winamac, Indiana. 6-3t 





Wanted—A general man who can do 
tin, pump and gasoline engine work. We 
have a steady job for the right man. 
Only men who can do first-class work in 
this line need apply. Emery and Huey, 
Plymouth, Illinois. 7- 





Wanted — An all around tinner and 
plumber. Must be a hustler. State wages 
when answering. Please address A-34, 
care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michi- 
gan Boulevard, Chicago, Illinois. 6-3t 





Wanted—One first-class tinner for hotel 
and shop work, and one first-class fur- 
nace man. Address all replies to A-42, 
eare of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michi- 
gan Boulevard, Chicago, Illinois. 7-3t 





Wanted—An all around man who can 
do some plumbing, furnace, pump, tin 
work and windmill repairing. State age 
experience and wages in first letter. M. 
B. Lund, Hollandale, Wisconsin. 7-3t 





around plumber and 
steam and 


Wanted—An all 
tinner who can do hot air, 
hot water heating. Steady employment 
the year around. Give full particulars 
and wages expected in first letter. H. E. 
Flesher, Lexington, Illinois. 8-3t 

Wanted—First-class plumber, one hay- 
ing some experience in sheet metal work 
preferred. Steady job. Address A-50, 
care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michi- 
gan Boulevard, Chicago, Illinois. §-3t 








Wanted — A first-class sheet metal 
worker, plumber, hot water, steam and 
warm air heating man. Married man 
preferred. No boozer. Work at once 
and steady. A. L. Spradling, 218 East 
Main Street, Hoopeston, Illinois. 7-3t 





Wanted—We have a first-class job in 


a first-class country town for a first- 
class tinner, furnace man and plumber. 
Good wages. Steady job. Want a man to 


begin work March list. Prefer a married 
man. J. R. Jamison, Shell Rock, Iowa. 8-3t 


Wanted—A first-class tinner who can 
do plumbing. Must be able to do a good 
job and capable of holding state license. 
To a first-class man I have a steady job 
the year around. State wages wanted. 
Frank R. Jarrell, West Market Street, 
Hoopeston, Illinois. 7-3t 





Wanted at Once—An all around tinner 
and furnace man capable of doing high 
grade work. Good wages paid. Steady 
work the year around. Good city. State 
wages and experience. Must be strictly 
sober. The E. C. Boorn Company, 20 East 
Franklin Street, Warren, Ohio. 7-3t 


Wanted Soon—An Al tinner, plumber 
and steam fitter. A hustler, one who can 
lay out his own work and install it right. 





No boozer wanted. Give age, whether 
married or single, in first letter. A good 
steady job for the right man. Address 
Lock Box 54, Clarksville, Iowa. 7-3t 





Wanted—All around tinner and plumb- 
er; one who can also do hot air, steam 
and hot water heating. Steady employ- 
ment the year around. Married man pre- 
ferred. State full particulars about your- 
self and wages expected in first letter. 
Schaefer Hardware Company, Crystal 
Lake, Illinois. 6-3t 


Wanted—Man for country town shop. 
one who can do all kinds of repairing 
and also one who has_ knowledge of 
plumbing and heating. When not busy in 





shop to help in store, etc. Young man 
preferred. tate wages and hours in first 
letter. Will require reference. J. 


H. 
Knapp, Hinckley, Illinois. 7-3t 





Wanted—Plumber who can do hot air. 
hot water and steam heating. A good 
Steady job for the right man the year 
around. Must be sober. State particulars 
and wages wanted in first letter. Address 
A-51, care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michi- 
gan Boulevard, Chicago, Illinois. 8-3t 

Wanted—Two fine territories in the 
corn belt open for high class salesmen. 
Heating experience desirable but not 
essential. Very fine chance for high 
grade men. Kindly address A-48, care 
of AMERICAN RTISAN AND 
HARDWARE RECORD, 629 South Mich- 
igan Boulevard, Chicago, Illinois. 8-3t 








Wanted—A good hardware clerk March 


lst. Married man preferred. Must be u 
good salesman and no _ booze fighter. 
Steady job for right man. $25.00 per 


and number of years 
in the business. Please address A-45. 
care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michi- 
gan Boulevard, Chicago, Illinois. 8-3t 


week. State age 





Wanted — Three furnace men and 
plumbers. Must be capable of taking 
charge of a shop in town of from two to 
three thousand. Also two furnace men 
capable of taking charge of shops in towns 
of three thousand. State wages expected, 
age and experience, in first letter. Ad- 
dress A-39, care of AMERICAN ARTISAN 
AND HARDWARE RECORD, 620 South 
Michigan Boulevard, Chicago, Tlinois. 7-31 
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ARTISAN AND HARDWARE RECORD 





HELP WANTED 


TINNERS’ TOOLS 











Wanted at Once—Two first-class tin- 
ners and furnace men. Must be reliable 
and of good habits. Eight hour day. 
Good wages. Please address replies to 
B-41, care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Mich- 
igan Boulevard, Chicago, Illinois. 7-3t 





Wanted at Once—An all around tinner 
and furnace man capable of doing roofing 
work. Steady work the year around. 
City of 6,000 population. State wages and 
experience. Must be strictly sober. Ad- 
dress A-47, care of AMERICAN ARTISAN 
AND HARDWARE RECORD, 620 South 
Michigan Boulevard, Chicago, Illinois. 8-3t 








Wanted—Young man who has had some 
experience in sheet metal work and eave 
troughing desiring to increase his knowl- 
edge of the business under a competent 
teacher at good wages. Country shop near 
Chicago, Illinois. Please address A-30, 
eare of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michi- 
gan Boulevard, Chicago, Illinois. 6-3t 


For Sale—One 35-light and one 50-light 
brand new pilot acetylene light plants. 
Arnin Aberlin, Hermann, Missouri. 7-3t 


For Sale—We have about 92 lbs. of 2% 
ib. tinned tinners’ rivets and about 50 lbs. 
tinned riveting burrs to fit same, in bulk. 
Make offer for same. Young Hardware 
Company, Bellevue, Iowa. 7-3t 








Tools Wanted—One set small forming 
rolls; one small burring machine. Have 
for sale or trade wire and setting down 
machine. Address G. F. Chapman, 25 
South High Street, Akron, Ohio. 


6-3t 

For Sale—One 8-ft. wood truss brake, 
fine condition; one 30-in. bar folder; one 
30-in. square shear; one 30x2-in. rolls; one 
No. 6 beading machine; one large burring 
machine; one large turning machine; one 
hollow mandrell; one square head stake. 
All in Al condition and the job lot for 
$150.00. Please address reply to A-31, 
care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michi- 
gan Boulevard, Chicago, Illinois. 7-31 











SITUATION WANTED. 








Situation Wanted—By an experienced 


sheet metal products salesman. Ohio or 
Indiana territory preferred. Address J. 
M. R., 1761 West 2nd Street, Dayton, 
Ohio. 8-3t 


SPECIAL NOTICES. 








Special Notices are charged 
at the rate of $3.00 
per inch per _ insertion 








Situation wanted as clerk in hardware 
store where tinshop is in connection. 
Willing to do light repairing in or near 
Peoria, Illinois. Address Clerk, 719 North 
Street, Peoria, Illinois. 6-3t 


Situation Wanted — By experienced 
hardware man capable of managing busi- 
ness. Prefer location in Illinois. Address 
A-46, care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michi- 
gan Boulevard, Chicago, Illinois. 8-3t 





Situation Wanted—By tinner and fur- 
nace man with 25 years’ experience. 60c 
per hour. West preferred. Can come at 
once. Address A-33, care of AMERICAN 
ARTISAN AND HARDWARE RECORD, 
620 South Michigan Boulevard, Chicago, 
Illinois. 6-3t 


Situation wanted by a first-class sheet 
metal worker and furnace setter. Have 
had 23 years’ experience. Am married 
and sober. Wages $25 per week. Prefer 
a small town in Wisconsin, Illinois or 
lowa. Address Bert J. Hawkins, 813 [ast 
Fourth Avenue, Flint, Michigan. 8-3t 











Wanted—Position as manager or sales- 
man in hardware and implement store. 
Have had thorough and successful ex- 
perience and can furnish first-class refer- 
ences. Address A-35, care of AMERICAN 
ARTISAN AND HARDWARE RECORD, 
620 South Michigan Boulevard, Chicago, 
Illinois. 6-3t 





Wanted—By tinner and fur- 
nace man. Have had seven years’ experi- 
ence. Sober and reliable. Single. Must 
be steady job. State wages in first let- 
ter. Can come _ at _= once. Address 
A-49, care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michi- 
gan Boulevard, Chicago, IIl. 8-3t 


Situation 





Situation Wanted — Bookkeeper, cor- 
respondent and general office man now 
employed desires a change. 37 years old; 
12 years’ experience. Familiar with all 
lines of hardware, implements and auto- 
mobiles. Best references. Address A-29, 
care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michi- 
gan Boulevard, Chicago, Illinots. 6-2t 








--‘TINNERS’ TOOLS 








Wanted—8& or 10 foot cornice brake’ 
also small air compresser. Machines must 
be in good condition and price reasonable. 
Wm. Kuick, 662 Middle Street, Kenosha, 
Wisconsin. 7-3t 





For Sale—To those who wish to save 
time and money, J. W. Conchar’s PRICE 
MAKER AND PROFIT DETERMINER is 
just the thing you need. This handy 
volume will be of the greatest value to 
you in regulating the list and selling 

rices of any article. The tables in this 

k are arranged to show the sold cost 
and the net profit.and the rceentage 
that must be added to the actual ware- 
house or store cost to bring the result 
desired. 170 Cloth, $2.00, postage 


pages. . 
presets. Address Daniel Stérn, 620 South 
ichigan Boulevard, Chicago, Illinois. 














ATEN TS 


HUBERT E. PECK, 


Patent Attorney 
622 F. St. Northwest, WASHINGTON, D.C, 


FOREMAN WANTED 


Must 





To take charge of steel range shop. 


be able to lay out work, make metal pat- 
terns and templates, estimate costs and 
keep records. No one without experience 
in steel range work need apply. Give 


reference, age and wages expected. Address 
B-60, care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michigan 
Boulevard, Chicago, I[linois. 8-1t 


TRAVELING SALESMAN 
DESIRES POSITION 


TO sell furnaces, registers and pipes, and sheet 
metal supplies on a commission basis for three 
live wire concerns. Am traveling Ohio, Indiana 
and Michigan. Experienced and know the game. 
Would expect commission monthly and payable 
upon accepted orders. Address Replies to B-59, 
Care of AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 South Michigan 








Boulevard. Chicago. Illinois 7-2t 
WANTED 
Sheet Metal Foreman. Practical 


man for gas stove and range work. 
Must be a thoro mechanic, with 
executive ability and capable of 
handling men. State age, experience 


and salary expected. Century 


Stove and ManufacturingCompany, 


Johnstown, Pennsylvania. 


WANTED 
Sheet Metal Worker on 


automobiles, one able to 
work hammer. Apply 
J. Mechanic, 248 Craft 
Pittsburgh, 
Pennsylvania. 


8-It 





Avenue, 


8-It | 


SPECIAL NOTICES 





WANTE 


Metal Body Finishers, 
First-class. Ohio Blower 
Company, W. 93d and Detroit 
Street, Cleveland, Ohio. 








8-It 

WANTED 
Two * experienced men for 
foldering tanks. Apply at 


once. Robertson Bros. Man- 
ufacturing Company, 1036 West 
37th Street, Chicago, Illinois.  ¢., 


WANTED 


First-class experienced 
welders on sheet aluminum; 
also experienced metal 
spinners. Good pay, steady 
work. Apply, stating age, na- 
tionality and experience. Alu- 
minum Ware Manufacturing 
Company, Elmira, New York. 











WANTED 
Metal Patternmaker, 
steady work, good pay 
and bonus. Apply N. 
Berg, Stephen Adamson 
Manufacturing Com- 
pany, Aurora II]linois. 1%: 


TRAVELING 
REPRESENTATIVE 


Wanted for Wisconsin, Northern Illinois, 
Iowa and Missouri to handle sales of high 
class medium priced Warm Air Heaters. 
All shipments for orders in this territory 
are made from Racine, Wisconsin. Are 
you the man for this opportunity? Write 
us today for quick action. 


The Scheible - Moncrief Heater Company, 
1444 West 9th Street, 
Cleveland, Ohio 


WANTED 
SALES MANAGER 


High-grade man to handle selling 
force in Chicago and Northwestern 
territory for a Mill manufacturing 
Bessemer and Open Hearth Billets, 
Blue Annealed, Black and 
Galvanized Sheets. Office in 
Chicago. Address B-61, Care of 
AMERICAN ARTISAN AND 
HARDWARE RECORD, 620 
South Michigan Boulevard, 
Chicago, Illinois. 8-2t 





4-6' 





. 
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I ved, Quick and Easy Risi = 
ip l | —— Electric and Hand Foust = 





FURNACE SALESMEN | Qype esses son 


venient, speedy, safe. Stick,’ P.a8,t.e, 


) rate Saits. Sample Free. 
L. B. Allen Co., Ine. 


We have openings in good territory for high grade 4555 N. Lincoln St., Chicago 
furnace salesmen. Only real producers considered. UAtAU0NUS00084N4UU40N4UNLUUANNONS UU GUNGLANLANAGAQUAUAGUUUUONNELUNGNGAN 













SEND FOR CIRCULAR 


q' | KIMBALL BROS. CO. 


1031 Ninth St., Council Bluffs, lowa = 


Kansas City Office, 
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Roesch-Kohl Enamel Range Company, Belleville, 2 Largest and best 2 
personne “ 3 Coop Factory in & ALE ¥ 
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WANTED / y pdtbbers and | | Fumae tae 
Dealersfget our & 
° = = 
Tinners,assortmentwork. | = low prices,NOW. | | STOVE P IP E 
2 BAIER BROS. E tt is made of a very 
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. ewYork St., Aurora, Illinois 
experienced on German In the event your 4opbet aoe not handle thi ple 








slovment devartmene| MANUFACTURERS 

ployment department 

Liau id Carbonic Com- You are always on the lookout for patents of merit. Especially on articles deal- 
ing with your particular line. I invite you to fully investigate the merits of my 


pany, 3100 South Kedzie || ¢omBINED FURNACE POKER AND 
Avenue, Chicago, Illinois. CLINKER EXTRACTOR 


7 U. S. Patent No. 1,265,303 
This is a practical article. You can stir the fire in the ordinary way and rake between the grate 


bars underneath, the same as with any simple poker; and then reach any portion of the fire in 
the average furnace and lift out the clinkers. 
This patent is offered for sale. Also a proposition to manufacture and market the device under 


royalty contract would be considered ben large responsible firm. 





Kitchen and mess hall equipment Let me send you the details on this article. Write today to 
used for S. A. T. C., including 
2 . HARRY S. DAILEY 
10 steam tables 213 Walker Street Bellefontaine, Ohio 





4 aluniinum coffee urns 
10 steam-jacketed kettles 
1 large’ coal range 
kitchen utensils 
metal dishes 
table ware and other 
equipment. 


All now installed at the University 
of Illinois Armory, Champaign, Illinois. 
Full description will be given on 
request. Sale will be for cash, 
purchaser to remove all items from 


present location. Bids will be 
received on all or any part of this Write for Full Particulars 


terial at the offi f the 
Comptraltes, 2, Administration THE NATIONAL SCHOOL 
Saturday, March 15, 1919, 8-2t | O, W. Kothe, Prin. Founded in 1910 ST. LOUIS, MO. 


100 TINNERS’ PATTERNS 


Complete Set Sent Postpaid on Receipt of $1.00 


DANIEL STERN 


620 South Michigan Boulevard CHICAGO, ILLINOIS 





ADVANCE WITH 
WORLD PEACE 


Yinners, 1919 is your banner year. It is your big opportunity to 
educate yourself and advance by reason of your superior working 
ability. 

We have courses specially designed for the country town Tinner, 
as Well as the large city Metal Worker. 

Our Modern Pattern Drafting Courses are winning favor for 
hundreds of students. You should be among them if you desire 
to advance. 
































